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TRUCK MEN 
LIKE THEM!, — 


Look at these sturdy Hackney Cylinders. 

Adequate in strength? Certainly—but light in 
weight, too! Every time they’re shipped, they 
Save money in shipping charges. Furthermore, 
the light weight of Hackney Cylinders means 
less wear and tear on trucks—easier and faster 
handling—more cylinders per truck load. 
Maintenance costs, too, are lower with Hackney 
Cylinders. The “scalloped” foot ring saves money 
not only because it’s stronger but because it as- 
sures faster, easier cleaning and permits thorough 
inspection. Because of a special finishing pro- 
cedure, the Hackney Cylinder not only is better 
looking—but saves re-painting. 
Such savings, though small in a single instance, 
become substantial when you consider the many, 
many times a cylinder is shipped and the long 
time it is in use. For full details on Hackney L-P 
Gas Cylinders, write us. 


1399 Vanderbilt Concourse Bldg., New York 17 
208 South La Salle Street, Room 2069, Chicago 4 
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Pressed Steel Tank Company 
Manufacturers of Hackney Products 
Main Office and Plant: 1487 South 66th Street, Milwaukee 14, Wis. 


227 Hanna Building, Cleveland 15 
552 Roosevelt Bidg., Los Angeles 14 
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@BUTANE-PROPANE News welcomes letters 
from our readers, but it must be understood 
that this magazine does not necessarily con- 
cur in opinions expressed by them.—Editor. 


Gentlemen: 


Will you please advise us where 
we may secure information on using 
gas heat for a dry kiln in a lumber 
yard. 

BL. 


Tennessee 


Kiln drying of lumber is being carried on 
successfully in the West using direct-fired gas 
heat. both butane and natural gas. The suc- 
cessful drying of lumber entails a lot more 
than just applying heat, as a rigid control 
must be kept of the temperature, humidity, 
and air circulation. 

The initial cost of gas equipment is much 
less than the cost of a steam boiler and heat- 
ing coils, and the upkeep and maintenance 
is also lower. The cost of fuel, although an 
important item in kiln drying, can be offset 
by the reduction in loss in down grading and 
the reduction in labor for attendance and 
maintenance. 

In direct-fired units, extreme care should be 
taken in the selection of burners and pilots 
and the necessary automatic shutoff valves 
to prevent gas accumulation in the case of 
pilot failure.—Ed. 


Gentlemen: 


I have a customer in the ice manu- 
facturing business that has a Fair- 
banks-Morse stationary diesel engine 
and wishes to convert it to propane 
gas. I would like to know if this 
would be practical from the stand- 
point of cost of operation and also 
if propane would increase the horse- 
power of the engine, as the engine is 
loaded to capacity now. 

Following are the specifications of 
the engine. 
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No. H70A Fairbanks-Morse, Model 
H7 Horizontal gas and semi-diesel oil 
engine. 11”x 15”, 90 hp at 360 rpm. 
The cost of propane is lle per gal 
and diesel oil 15c. 

J.C.W. 


Illinois 

We refer you to the Ensign Carburetor Com- 
pany, 2330 West 58th Street, Chicago, for 
details on the conversion equipment needed 
for the engine to which you refer. 

It is entirely possible that a slight increase 
in horsepower can be obtained by using pro- 
pane. The overall operation costs should be 
in favor of propane. 

We would not recommend the changeover 
of this engine without thoroughly checking 
the condition of the cylinder and rings for 
wear and putting them in good repair before 
running on gas fuel.—Ed. 


2 
Gentlemen: 


We have a prospect who operates 
a greenhouse. He is now using kero- 
sene at 12c per gallon. He has con- 
fronted us with the problem of telling 
him how much per hour it will cost 
him to do the same heating job with 
propane. 

He heats a 30-hp boiler with 3500 
ft. of radiation per hour, maintaining 
5 to 10 lbs. steam pressure. How 
much will heat from propane cost 
him per hour computed at ld4e per 
gallon? 

W.H.P. 


Tennessee 


Thirty-five hundred feet of steam radiation 
is equal to about 840,000 Btu per hour heat 
required. 

Assuming a 50% overall efficiency for the 
boiler and heating system would require about 
1,680,000 Btu input. Kerosene has a heating 
value of 133,000 Btu per gallon, which would 
require about 12.5 to 13 gallons per hour. 

Some improvement in the boiler operation 
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could be expected using gas fuel, but not 
enough to guarantee, as many factors beside 
the fuel enter into the picture. 

As propane has 91,700 Btu per gallon, con- 
sumption would be about 18.5 gallons per hour, 
or possibly 10% less. 

On a new installation, efficient direct-fired 
heaters could be installed instead of the boiler 
and coil system for about one-half the cost 
and would have a fuel consumption of about 
12.5 gallons per hour of propane. 

An hourly comparison is difficult to use to 
get the overall picture. 

It is entirely possible that the annual cost 
using gas fuel in direct-fired units will be less 
than the cost of using an oil fired steam sys- 
tem as the thermostatic controls have little 
or no lag. 

It is also possible to install a direct fired 
unit with considerable overSize capacity at little 
additional cost to take care of extreme weather 
conditions and its fuel consumption will still 
be low when the load is not required. 

This last factor is of extreme importance 
in climates that have occasional very low out- 
side temperatures with wind but normally are 
moderate.—Ed. 


® 
Gentlemen: 


Could you give us any information 
on just how to overcome the drop in 
pressure in cold climates? We are 
now entering the bottled gas and ap- 
pliance field and understand the gas 
is affected by cold. 

R.S.F. 


British Columbia 


Butane ceases to vaporize when the atmos- 
pheric temperature reaches approximately 32° 
above zero. Propane continues to vaporize 
until the temperature reaches 44° below zero. 
That is why they use propane in the northern 
countries instead of butane—because it con- 
tinues to give service during lower periods of 
cold weather. 

When a heavy load is drawn from cylinders 
or tanks, the vapor is used so rapidly that the 
liquid cannot vaporize fast enough to keep up 
with the demand. In such an event, the prac- 
tice is to add more cylinders or larger tanks 
to your supply or to install a heat exchanger 
or vaporizer. There are several types of vapor- 
izers and they warm the liquid so that it will 
vaporize faster.—Ed. 

¢ 
Gentlemen: 


Paragraph 14, Page 129, of your 
June issue states as follows: 
“Appliances or furnaces should not 


38 





be installed in basements unless 
means are provided for sufficient ven- 
tilation to prevent gas accumulation.” 

Our plants, located in the Dakota’s, 
have installed several furnaces and 
hot water heaters in the  base- 
ments of homes. All installations 
are equipped with automatic shut- 
offs. 

What means do you recommend for 
providing sufficient ventilation to pre- 
vent the accumulation of gas should 
leakage occur? 

T.W.L. 


Oklahoma 


Bottom ventilation should be provided for 
basement installations. This can be  ac- 
complished by installing vents over the foun- 
dation wall to the outside of the building 
piped with an ell and down spout ending close 
to the floor. 

These should be installed in two sides of 
the basement to insure a draft which will 
dilute small leaks that might cause a com- 
bustible mixture. 

Forced ventilation can also be used but it 
is not as dependable as natural ventilation.- 


Ed. 6 
Gentlemen: 


We are in the process of installing 
a bulk plant system and are in doubt 
concerning the method of pumping 
we intend to use. 

The system will be designed so as 
to allow us to pump off a transport 
into the storage tanks; or, out of the 
tanks into a delivery truck; or, out of 
the tanks into 100-lb. cylinders. 

We have on hand two 20 gpm 
pumps “which were formerly used for 
filling bottles. Our intentions are to 
hook the system to these pumps so 
that we can operate them together and 
at the same time in the pumping 
operations. The pumps will be locat- 
ed about 2 ft. from each other, have 
the same size inlets and outlets, and 
will be on the same level. 

The questions are these: (1) Is 
there a possibility that one pump 
will draw all the gas from the other? 
(2) Can you suggest a hook-up 
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whereby we can obtain the greatest 
efficiency from these two pumps? 
B 


Texas 

It is possible to operate two pumps in paral- 
lel if you provide ample size in your suction 
header. 

In reducing from your header size to the 
pump suction size, use eccentric reducers so 
there is no vapor pocket at the suction en- 
trance. 

If your transport truck is subject to de- 
murrage charges or is busy most of the time 
and delay is important, we would suggest that 
you purchase and install a larger pump that 
will unload at the maximum allowable rate 
of the excess flow valves.—Ed. 


Gentlemen: 


We would like to check one of our 
computations with yours. This is the 
problem: If we buy 10,000 gallons of 
propane gas at a temperature of 70° 
Fahrenheit and with a weight of 4.2 
pounds per gallon at 60° F., how 
many gallons of gas will we be able 
to sell out of this 10,000 gallons if 
we sell our gas on a weighed basis 
using 4.2 as the weight per gallon? 

Because we have no meter on our 
bulk plant we are, at the moment, 
delivering gas to another distributor 
out of our bulk plant on a weighed 
basis. That is, he weighs his truck 
before he loads, he weighs his truck 
after he loads, and we charge him for 
the gallons on the basis that each 
gallon received weighs 4.2 pounds per 
gallon, with no consideration as to 
what the temperature might be at 
that time. 

0.8. 


Oregon 


As long as you are not gauging the tank by 
volume, the weight in pounds indicates the 
true amount of liquid delivered. 

If the fuel delivered is much colder than 60°, 
the volumetric gauge and the weight will not 
check unless temperature correction is made 
on the volumetric reading.—Ed. 


Gentlemen: 


We are contemplating the installa- 
tion of some 6500-gallon spherical 
shaped propane tanks and for var- 
ious reasons would like to treat the 
bottom half of the tank and bury 
that much of it. 

I would appreciate having your 
reaction to this. If it is practical, 
what would you say the total ex- 
treme Btu load would be that could 
be placed on this tank successfully? 
We occasionally have temperatures 
that run down to 30° and 40° below 
zero and remain there for two or 
three days. 

M.R. 
Montana 


Your contemplated installation of spheres 
partly buried is rather unorthodox. 

We believe you will aggravate your cor- 
rosion problem, as moisture will always tend 
to run down around the side of the tank and 
will tend to freeze in the winter, and in the 
spring and summer the ground around the 
tank will be wet from garden water or rains. 

When the tank is one-half empty, all the 
liquid will be below-ground in the cold area 
and the advantage of winter sun will be lost 
in helping to maintain the temperature of the 
contents. 

The cost of digging the hole and properly 
coating the tank, in our opinion, outweighs 
the cost of installing a simple slab founda- 
tion. 

If you are planning underground tank in- 
stallations, they should be well below the 
frost line to take advantage of the ground 
temperature.—Ed. 
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A ea Y BETTER PROTECTION FOR 
YOUR FIRE EXTINGUISHER DOLLAR 









DRY CHEMICAL 


»! FIRE EXTINGUISHERS 


om * 
Ri ew 
. EXTINGUISHING Quien 


Ansul Dry Chemical Fire Extinguishers give you more protection 
. pound for pound ... dollar for dollar . . . than any other 
extinguisher of comparable size. In addition, they provide the 
best first-aid protection: 
@ For hazards involved in storing, transferring and transporting PRO- 
PANE, BUTANE and other flammable gases. 
Ansul Fire Extinguishers have the highest ratings for effectiveness on flam- 


mable liquid fires, based on tests by nationally recognized approval agencies. 
The longer range stream of dry chemical is effective in winds and drafts. 
After use, Ansul Fire Extinguishers can be recharged ‘‘on the spot” 
providing continuing protection . . . and annual recharging of Ansul Fire 
Extinguishers is NOT necessary. 
















Safe to use. Non-toxic, non-corrosive, non- Ansul 

abrasive. Ansul Dry Chemical Fire Extinguish- Model 20 

ers are preferred fire protection in the L- 

Gas Industry. Ansul 
Model 4 


Listed and approved by Underwriters’ Labora- 
tories and Factory Mutual Laboratories. 


NT eee 


DISTRIBUTORS IN ALL PRINCIPAL CITIES 








40 BUTANE-PROPANE News 














THE OIL strike on the Pacific Coast 
has had a direct influence upon 
the supply and distribution of LP- 
Gas in the Western states. 

Oct. ist actual needs were running 
approximately 200,000 gals a day 
beyond Coast production but this is 
being partially made up by _ ship- 
ments from the Midcontinent and at 
press time half the shortage had been 
made up. 

Associations directly and indirect- 
ly concerned with liquefied petro- 
leum gas and natural gasoline are 
cooperating with the major producers 
to effect an equitable distribution of 
existing supplies. If the strike does 
not last too long, no hardship will 
exist. However, the shortage is in- 
terfering with filling consumer tanks 
with their normal winter supply and 
this may cause some hardship. 


Total refining capacities have in- 
creased much as forecast earlier in 
the year. Total national refinery ca- 
pacity now exceeds 6 million barrels 
daily, says the Bureau of Mines. 
Cracking capacity has also increased. 

This means more butane and pro- 
pane. 

a 


The U. S. Treasury department has 
issued a new withholding statement, 
Form W-2, revised July, 1948, which 


COMMENT 


is to be used by employers on and 
after Nov. 1, 1948. 


In California 70 oil drilling rigs 
are using butane for power, it is 
estimated. They burn 50,000 gals per 
day. Operating standbys are burning 
221,000 gals daily. Natural gas util- 
ities in the state are endeavoring to 
work out a plan whereby they can 
supply the standbys, at least, to ease 
the situation. 

e 


Ed Titus, Eastern editor of Butane- 
Propane News, starts a column this 
month which will help to keep read- 
ers abreast of news from Washing- 
ton and industry developments every- 
where. It appears under the title of 
“Beyond the Mains.” 

* 


“Chaperone your cigarette; don’t let 
it go out alone!” 
i: 


LP-Gas distributors are finding 
state and local fairs good places to 
display their wares and sell their 
fuel. 

Demonstration trailers are being 
seen again, also, indicating that deal- 
ers realize they must start selling— 
and is there a better way? 


By Ed, 
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p Gases 


GENERAL CONTROLS 


GAS COCK SAFETY 


with Positive Main Line Shut-off 
During Reset Lighting 





NEW MR-2-5 


GAS COCK SAFETY VALVE 


All-in-one. Combining automatic 100% safety shut-off with manual 
control valves for main burner and pilot. 


One Handle controls main burner valve, pilot valve and manual 
safety reset. Handles for close or remote operation available. 


Reduced cost of installation with only one valve and one handle 
For space and unit heaters, central and floor furnaces using 
natural, manufactured, mixed or liquefied petroleum gases. 


Either single couple or Pilot Generator operated models available 


For complete specifications request new Brochure SDL 2R-4 


Bd GENERAL CONTROLS 


Manufacturers of Automatic /ressure, Tamporatars & Blow Controls 


FACTORY BRANCHES: Birmingham (3), Boston (16), Chicago (5), Cleve 
land (15), Dallas (2), Denver (10), Detroit (8), Glendale (1), Houston (2), 
Kansas City (2), New York (17), Philadelphia (40), Pittsburgh (22), San 
Francisco (7), Seattle (1) © DISTRIBUTORS IN PRINCIPAL CITIES 
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hl appears the butane-propane industry, despite its rapid growth and 
essential part in today’s fuel picture is not being heard loudly 
enough in Washington at the moment to get prompt attention for 
its steel needs. It’s a tough battle to begin with, because only a 
minority of the steel supply is open for allocation anyway. And what 
is available is being spoken for rapidly by industries with big and 
well-financed organizations. 

The LPGA has cooperated to the fullest extent possible in inform- 
ing the Office of Industry Cooperation and the Steel Products Ad- 
visory Committee on the subject. An urgent telegram was sent to 
Washington from the Association’s Board of Director’s meeting in 
Atlantic City. Yet word came back the same day indicating that 
part of the industry’s needs had not come up for consideration, and 
the rest had been by-passed. 

Possibly by the time this reaches print, the matter will have been 
clarified. Whatever happens, it emphasizes the importance of the 
industry’s putting up a strong front. We have full confidence that 
eventually those controlling the situation in Washington will wake 
up to the needs and strategic importance of LP-Gas steel require- 
ments. They must. And we hope it’s soon. 

» 

It took a learned economist from the Chase National Bank, Dwight 
W. Michener, to analyze the growth of the butane-propane industry 
in a talk before the LPGA in Atlantic City in the following terms: 
—“The only thing that increases as fast as your business is the 
rabbit population and the federal debt.” 

a 


The income from dues of the LPGA has grown to $105,000 a 
year from $10,000 seven years ago. It still looks small beside the 
chests of other industries, which they use to get their way. 

The electric industry can mobilize the resources of huge com- 
panies. Even the government, itself, thanks to the administra- 
tions of the last 16 years, is in the electric corner directly or 
indirectly with its prodigious income and borrowing power. 

Witness the TVA and other planned developments in direct, tax- 
payer-financed competition with taxpaying butane-propane opera- 
tors. And this is from a recent United Press dispatch: “The Rural 
Electrification Administration has now made advances totalling 
$1,000,028,053 mostly to co-operatives, to get electricity to rural 
families who couldn’t otherwise have it.” 

The butane-propane industry must indeed have vitality in view 
of its continued rabbit-like and unsubsidized growth in the face of 
subsidized competition like the above. 
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Now on the question of steel again: 
Bennett S. Chapple, Jr., of U. S. Steel, luncheon speaker at the 
LPGA Atlantic City meeting, gave some interpretations of the re- 
cent cement case decision of the U. S. Supreme Court. 

The decision, although it had to do with cement, has been con- 
strued as applying to steel, also, since similar principles are in- 
volved. It means that steel companies, unless Congress takes action 
(which it may very well do at the next session), cannot follow their 
time-honored practice of absorbing some freight costs. They did 
this in order to compete with other steel companies closer to the 
purchaser. 

It has been said the decision could mean that some fabricators, 
possibly including some who make equipment and appliances for 
the butane-propane industry, might have to relocate their plants 
closer to the steel mills. It would appear that the decision could 
work great injustice on certain manufacturers, as well as on some 
entire communities whose existence and economy have been built 
up on the basis of the time-honored practice of “basing points” in 
the steel industry. 

It is difficult to see how the decision will have much effect on 
medium-sized and small operators in the butane-propane field, 
whether they be distributors or dealers. They can relax. 

However, that does not diminish the desirability of Congress do- 
ing something to remedy this situation. Certainly a court decision 
that may possibly cause the relocation of entire factories and pos- 
sibly almost end the existence of some small manufacturing towns 
is something that should be corrected by legislation. 

e 

It would appear that a large allocation for all-steel houses, which 
has been proposed, is highly controversial in nature, and should be 
scrutinized with the utmost care at a time when steel is so scarce. 
Apparently this use would conflict principally with the use for 
appliances, rather than directly with other uses in the butane-propane 
industry. It would seem that the way to build the most houses with 
the steel available would be to build ordinary structures requiring 
about 1% tons of steel, each, rather than all-steel houses which 
might require nine to 10 tons. 


* 
Economist Michener, who made the rabbit statement above, also 
told his hearers at the LPGA meeting: 
“We, the public, like your product. We’re going to want a lot 
more of it. And we’ll have the money to buy it.” 
When bankers begin eying the LP-Gas industry, things must be 
looking up. 
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Naval Ordnance Test Station on Desert 


Uses LP-Gas in Laboratories and Homes 


HE Naval Ordnance Test Sta- 

tion at Inyokern, Calif., on the 
Mojave desert, is becoming increas- 
ingly aware of the benefits to be 
derived from the use of propane 
gas. Oil-fired boilers are used to 
generate steam for processing pur- 
poses, and to some extent, for do- 
mestic heating, but in the last two 
years several gas vaporizing plants 
have been installed to furnish fuel 
for the new $6,500,000 research lab- 
oratory and for $6,000,000 worth 
of housing for employes. 

The test station reservation cov- 
ers approximately 1000 square 
miles and was started during the 
late war to conduct research and 
to test guided missiles. The re- 
search laboratory is constantly en- 
gaged in development of new, mod- 
ern weapons to be used on ships 
and on aircraft. New propellants 
and improved controls are con- 
stantly investigated and in the lab- 
oratories, shops, and heat treating 
rooms, propane gas forms a valu- 


A. E. NIEDERHOFF 
Civil Engineer, San Carlos, Calif. 


able adjunct to heat producing util- 
ities and apparatus. 

The houses for the thousands of 
employes engaged by the Navy for 
this work are heated, in part, with 
propane gas space heaters. Some 
of the first living quarters built, 
row dwellings of prefabricated ply- 
wood, were equipped with “Ohio” 
fully vented space heaters, rated at 
30,000, 50,000, or 75,000 Btu’s for 
1, 2, or 3 bedroom apartments, re- 
spectively. Water heaters were of 
20-gallon capacity and gas ranges 
consisted of a four-burner top with 
oven and broiler. 


Michelson laboratory at the U. S. 

Navy Ordnance Test Station in Mo- 

jave desert. This $6,500,000 structure 

makes extensive use of compressed 

air and propane gas in research on 

guided missiles and other modern 
weapons. 
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In the new, prefabricated con- 
crete houses now being constructed, 
the contractor is supplying gas- 
fired water heaters. These 30-gal- 
lon water tank are rated at an input 
of 22,000 Btu’s and have a recov- 
ery of 30.8 gallons per hour. The 
working pressure is limited to 150 
psi for the 10-gauge, galvanized, 
welded steel tank. The burner and 
mixer are of cast iron, specially 
designed for safe and efficient op- 
eration. Equipment included with 
the water heater and tank consists 
of substantial legs, thermostat, 
safety control and extra heavy fi- 
berglass insulation. 

The space heaters are Hammel 
gas-fired, vented wall heaters. These 
dual wall heaters are made for 
installation in either 4, 8, or 16 
inch thick walls. For concrete slab 
construction of the houses they are 
especially advantageous since no 
pit or basement is required. Other 
advantages consist of elimination 
of all danger of flooding which 
might extinguish the gas flame of 
a pit type heater. The burners are 
readily accessible for lighting or 
servicing and the controls and heat- 
ing element are located just behind 
a service door. Cold air is drawn 
through the bottom grill and heated 
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air comes out through the top 
louvers. With the louvers located 
on both sides of the wall it is pos- 
sible to heat a 2-bedroom dwelling 
of pumice concrete construction 
with a unit rated at 45,000 Btu’s. 

The gas range used in the new 
houses is a 4-burner stove with 
broiler compartment. Because of 
space limitations in the house this 
compact kitchen range is especially 
appropriate because it only takes 
up 181% in. x 24 in. of floor space. 
The height from floor to cooking 
top is 343% inches. 

To furnish propane gas for all 
these heating units as well as the 
gas-fired equipment in the research 
laboratory, 3 propane gas vaporiz- 
ing stations were installed at widely 
separated points close to centers of 
demand. The American Liquid Gas 
Corp., with offices in Los Angeles, 
furnished and installed the gas va- 
porizing station near the research 
laboratory consisting of the follow- 
ing equipment: 

(a) One 10,000-gallon net capacity, 
250-pound working pressure, above- 
ground type, propane storage tank 
equipped with all necessary operat- 
ing, safety and gauging valves, in- 
stalled horizontally on two concrete 
piers. 
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(b) Two “Gasair” vaporizer units 
installed in parallel on concrete slab 
base. Each vaporizer capable of va- 
porizing 200 gallons of liquid pro- 
pane per hour. 

(c) Approximately 80 feet of 
l-inch, extra heavy black steel, 
welded pipe line installed in a trench 
connecting the storage tank and gas 
machines. 

(d) Approximately 300 feet of 
83-inch, standard black pipe mixed 
gas line installed in a trench, connect- 
ing the storage tank and gas ma- 
chines. 

(e) Two 2-inch No. 730 Fisher 
gas pressure reducing regulators. 


The above plant was designed to 
provide storage capacity for 4 
weeks of normal operation at the 
laboratory. Each gas machine could 
supply the entire demand load at a 
discharge pressure of 15 pounds 
gauge, which pressure was further 
reduced to 12 inches of water be- 
fore entering the building. The de- 


U. S. Navy Photographs 


Opposite page: Naval Ordnance Tvst 
Station, Inyokern, Calif. Propane uas 
vaporizing plant as one of the out- 
side utilities for Michelson labora- 
tory. View looking Northwest in 
Area FH. Above: New housing on 
the naval station which will be heated 
by propane gas space heaters. 
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mand was computed as foliows: 


Galions 
Description Per Day 
250 miscellaneous appliance burners... 68 


Two 4’x4’ furnaces, flame curtains only 133 
Two 8”x138” furnaces, flame curtains only 28 


One 750 cfh gas converter............ 13 
Two 4000 cfh gas converters.......... 175 
Total 417 


At 417 gallons per day, the de- 
mand per month (26 days) was 
computed at 10,842 gallons. While 
each machine could supply this de- 
mand, it was deemed advisable to 
have a spare for standby operation 


and to provide against fuel failure 


when servicing, adjusting, or per- 
forming any mechanical work on 
the machine. Both machines were 
connected in a manner to “float” on 
the line with one unit set slightly 
ahead of the other so that the sec- 
ond machine automatically took 
over when the primary unit failed 
to function. In this way momentary 
over-loads could be imposed upon 
the system without creating an ap- 
preciable pressure drop. 

The plant is simple, fool-proof, 
and can be adjusted, serviced, and 
operated by one man. Sheet steel 
weatherproof housing of machines 
provides some protection but in an 
area subject to winds with a veloci- 
ty of 60 miles per hour it is antici- 
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Inside the heat treating wing of Mich- 
elson laboratory propane gas fired 
furnaces are installed. 


pated that further wind breaks will 
be necessary. There are no_ re- 
quirements for sewer, water, steam, 
electric power, or compressed air 
connections since the power utilized 
by the machines is derived from 
the pressure of the liquid fuel with- 
in the storage tank. 

The equipment and installation 
conform to the requirements of the 
American Society of Mechanical 
Engineers, the American Petrole- 
um Institute, and the National 
Board of Fire Underwriters. Dis- 
tribution piping is standard weight, 
black steel pipe conforming to 
Navy Specification 44P10k. All un- 
derground steel pipe was given a 
protective coating of bituminous 
material and wrapped with felts 
and “Kraft” paper. 

In the new housing area the pro- 
pane gas vaporizing plant installed 
by the same company consisted of 
two welded steel tanks, each having 
a capacity of 10,000 gallons and de- 
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signed for 250 pounds per square 
inch water pressure. These tanks 
are mounted on concrete saddles 
aboveground, provided with a man- 
hole, relief protection, safety valves 
and gauging devices. 

Each of the two vaporizers has 
a capacity for vaporizing 300 gal- 
lons of liquid propane per hour. 
The discharger is adjusted so that 
in operation, one vaporizer provides 
for normal demand and the second 
machine comes on only in case of 
overload or faulty operation of the 
first. A bypass from the top of each 
storage tank around the vaporizers 
to the primary pressure reducing 
valves for warm weather operation 
is provided. 

Piping was specified to meet all 
requirements set. forth in “Liquid 
Petroleum Gas Safety Orders” of 
the California Industrial Accident 
Commission. The price bid by the 
general contractor, Haddock-Engi- 
neers, Limited, called for complete 
propane. gas vaporizing plant  in- 
cluding concrete slabs, saddles, and 
the enclosing galvanized steel chain 
link fence, 7 feet high, with dis- 
charge pipe stubbed and valved 5 
feet outside the fence line. 

During the month of January, 
1948, the Naval Ordnance Test Sta- 
tion used approximately 2500 gal- 
lons of propane per day in 1650 ap- 
pliances. Current price under an old 
supply contract was about $.05 per 
gallon delivered to the storage 
tanks. When the new research labo- 
ratory with its heat treating build- 
ing and 500 new houses are added 
to the present load it is anticipated 
that the yearly consumption of pro- 
pane gas will be about 1,500,000 
gallons. 
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The present propane-air gas plant of Central Vermont Public Service Corp., Rutland, 
Vt., with old gas holder in background. 





The building at left houses the three 


automatic mixing machines. 


Propane, Emergency Substitute, 
Permanently Replaces Manufactured Gas 


UST one year after swirling 

floods had dealt a knockout blow 
to the Rutland, Vt., water-gas fa- 
cilities of the Central Vermont 
Public Service Corp. (Butane Pro- 
pane News, August 1947, Page 69), 
the utility is out of the financial 
red and back to stability. And 
propane-air service has helped pave 
the long road to recovery. 

After the disaster struck Rut- 
land last year, wrecking beyond re- 
pair Central Vermont’s water gas 
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plant, H. Emerson Thomas and As- 
sociates were called in for investi- 
gation and to suggest possible 
means of serving the community 
that suddenly found itself in an 
emergency fuel shortage. The 
Westfield, N. J., gasmen were quick 
to recommend the installation of 
equipment for supplying propane- 
air to the corporation’s customers 
—and within 24 hours of the 
Thomas inspection, orders went out 
for shipment of the necessary con- 
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version equipment to Rutland, Vt. 

The propane- air facilities were 
to have been temporary in nature 
—adequate to serve the city while 
manufactured gas operations stag- 
gered back to some degree of nor- 
malcy. But so efficient and satisfac- 
tory was the propane-air service 
that shortly after its installation, 
the company told stockholders that 
“it is probable that the decision 
will be made not to attempt to 
restore the badly damaged water 
gas manufacturing facilities, but 
rather to convert permanently to 
the distrubution of propane-air 
gas.” 

Now, more than 34 miles of un- 
derground mains carry LP-Gas 
throughout the city, serving ap- 
proximately 3300 customers. 

A permanent propane-air gas 
mixing plant is now housed in a 





permanent building on a site that 
once was occupied by the water 
gas plant. Four 30,000-gal. storage 
tanks hold the liquefied propane be- 
fore it is passed through the mix- 
ing plant. After mixing, the pro- 
pane air is held in a 100,000 cu ft. 
gas holder—one of a number of 
holders formerly used in the manu- 
facturing gas process in Rutland. 
Construction of new facilities has 
been accomplished by Central Ver- 
mont employees—with the advice 
and assistance of Thomas & Asso- 
ciates. 

Schutte & Koerting, of Philadel- 
phia, supplied the corporation with 


The 120,000 gallons of propane in 
these four storage tanks at Rutland, 
Vt., replace the manufactured gas 
formerly used and now are used for 
storing 100,000 cu. ft. of the mixed 
gas before it goes inte the mains. 



























the mixing plant now in use. In ad- 
dition, facilities include a 60,000 
cu.-ft.-per-hour standby unit, which 
is electrically driven. Btu value of 
the gas served to Rutland custom- 
ers is 650. 

Originally, the Central Vermont 
plant in Rutland was a facility for 
the manufacture of coal gas. It was 
built in 1902, and its supply of gas 
was supplemented by a water gas 
manufacturing set 25 years later. 
In 1930-33, complete conversion to 
watergas production was made. 
Propane-air installations served the 
area starting in June 1947, 

Several financial losses followed 
the wreckage caused by last year’s 





flood, but a release by Chester B. 
Eaton, director of sales promotion 
of the Vermont corporation early 
in August announced that “a per- 
manent financing program has been 
completed, short-term indebtedness 
has been paid off, and stock divi- 
dends have been declared.” The 
short-term indebtedness, which ha‘ 
totalled $3,300,000, was incurred 
largely for construction of property 
and flood reconstruction. 

Central Vermont Public Service 
Corp. furnishes in addition to gas 
service, electricity to 173 Vermont 
communities, including Rutland. It 
distributes gas in Bennington. 
Brattleboro, and Rutland. 





Roy Nichols, gas superintendent of the central division of Niagara Hudson Power 





Corp., Ogdensburg, N. Y., stands beside a new 30,000-gal. liquid propane storage tank 
at the plant. The 40-ton steel tank, 67 ft. long and 9 ft. in diameter, was recently 
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moved into place. 
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Pump Problems 








Resistance-to-Flow 
In the LP-Gas Pump Discharge Line 


By LAWRENCE W. SMITH 


Smith Precision Products Co., South Pasadena, California 


REVIOUS articles in this series 

written by R. Stanley Smith. 
have emphasized the importance of 
correct design of the inlet line to 
the pump in obtaining the highest 
pumping efficiency and fastest de- 
livery of fuel. In certain common 
types of installations, careful con- 
sideration of the discharge line is 
also highly important. Since the 
discharge side of the piping con- 
tains more parts subject to wear 
and to deterioration in service than 
the inlet line, more maintenance 
attention is required. The failure 
of one of these many parts is often 
the cause of marked reduction in 
speed of delivery. 

This article will discuss the im- 
portant: portions of the discharge 
line, and will outline a simple test 
procedure whereby a defect in any 
part may be easily detected. Pump- 
ing installations involving meters 
are the most complicated. There- 
fore, we will discuss the trouble- 
shooting of a piping system with a 
meter designed for the usual 1000- 
gallon storage tank. 


NOVEMBER — 1948 


Figure 1 shows a bulk plant in- 
stallation laid out in accordance 
with principles explained in previ- 
ous articles. The installation shown 
is used in filling the fuel tanks of 
motor vehicles. Delivery truck pip- 
ing is similar, having the same 
parts in the same order. However, 
the plan of this illustration is much 
easier to follow than a truck lay- 
out, where, because of lack of space, 
various parts are hidden behind 
tanks, frames, drive-shafts, etc. 

QUESTION: When the pump on 
our truck was first instalied, it did 
not deliver LP-Gas at its rated 
capacity, but it did a pretty fair 
job. Gradually, the pump _ has 
slowed down to the point where 
sometimes it will hardly pump at 
all. How can we tell if the pump 
needs repairs, or if the trouble is 
somewhere else in the system? 

ANSWER: An LP-Gas pump 
moves liquid by creating a differen- 
tial pressure; that is, by forming 
a greater pressure on its discharge 
side than on its inlet side. This 
differential pressure is necessary 
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to overcome the resistanve-to-flow 
due to friction in: 


1. Discharge piping, valves, and 
fittings. 

2. Meter and meter strainer as- 
sembly. 

3. Meter back pressure valve. 

4. Delivery hose (which is often of 
small size and very long). 

5. Tank filler valve (these often 
have discharge holes as small as 4 
inch or even % inch in diameter in 
the case of some cylinders). 


Then, after all this resistance is 
overcome, liquid finally reaches the 
tank being filled. Here, there has 
to be enough differential pressure 
left to collapse the gas in the cyl- 
inder into liquid, if the vapor re- 
turn line is not used. 

QUESTION: But what do differ- 
ential pressure and_ resistance-to- 
flow have to do with our delivery 
speed? Our pump is rated at 50 
gallons per minute, and we cer. 
tainly are not getting that. 

ANSWER: Many types of LP-Gas 
pumps are not rated by the manu- 
facturer. Pumps that are rated are 
rated for transfer service, pumping 
against zero differential pressure. 
In other words, your pump is sup- 
posed to deliver 50 gallons per min- 
ute if perfectly installed, filling a 


- large tank; and then, only if a large 


vapor hose is connected to fully 
equalize tank pressures, and when 
there is no meter or other restric- 
tion on the discharge line. 

Pumps are very sensitive to dif- 
ferential pressure because of the 
extremely low viscosity of butane 
and propane (these liquids are one- 
tenth as “thin” as water). Capaci- 
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ties are reduced greatly as pumps 
are called upon to deliver fuel 
against higher and higher pres- 
sures. 

For the units that we manufac- 
ture, we often figure roughly that 
a 50-gallon-per-minute pump loses 
about 5% (or 2% GPM) of its ca- 
pacity for every extra 10 pounds of 
differential pressure developed. If 
a 50- gallon -per- minute unit 1s 
pumping against 100 pounds differ- 
ential pressure, the pump has lost 
10x5% =50% (25 GPM) of its 
capacity. This loss is in addition 
to other losses caused by vapor 
formation in the inlet lines. Many 
LP-Gas pumps, particularly cen- 
trifugal and turbine types, are even 
more sensitive to increases in dif- 
ferential pressure. 


Maybe Pump Needs Repairs 


QUESTION : That explains why we 
never did get 50 gallons per minute 
delivery from our pump even when 
it was new. However, it is difficult 
to understand what this has to do 
with our problem now. We have 
made no changes in our piping set- 
up, and we are filling the same 
tanks that we always did, so ap- 
parently our resistance-to-flow and 
differential pressure is no greater 
now than it ever was. It seems to 
me our pump must be so worn out 
that it is not building up the dif- 
ferential pressure it used to. Do 
you think the pump needs repairs? 

ANSWER: Yes, this may be the 
case. However, a surprising num- 
ber of pumps are shipped to the 
factory each year for repairs, 
which, when opened, are found to 
be in practically new condition. The 
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real trouble is then found to be in 
some other feature of the installa- 
tion. Because removal of a pump, 
particularly from a truck, is usually 
difficult and expensive, other possi- 
bilities should always be checked 
first. 

QUESTION: What are some of 
these other possibilities that would 
cause low delivery speed? 


ANSWER: The bypass valve may 
have worn out, so that it is letting 
most of the liquid delivered by the 
pump go back to the storage tank. 
In addition, something may have 
occurred to increase the resistance- 
to-flow of any one or more of the 
five items listed above. 


QUESTION: Is there any way to 
check these points? 
ANSWER: There is, although 


checking involves the addition of 
test gages, not usually provided on 
older installations. Provision should 
be made for several \4-inch pipe 
size threaded holes at different 
points in the pump discharge line. 
These may be put in when the in- 
stallation is first made, or at some 
later time. The threaded holes are 
used for insertion of the pressure 
gages, and are shown as numbers 
20, 21, 22, and 23 in Figure 1. 
Since most gages now available 
show a tendency to vibrate and 
wear out, particularly if positive 
displacement pumps are used, it is 
suggested that a 14-inch nipple be 
screwed into these holes, and a 
'4-inch needle valve be screwed 
onto the other end of the nipple. 
If this is done, pressure gages 
may be inserted in the valve out- 
lets and the valves opened. It is 
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then unnecessary to blow down 
the lines before installing the gages, 
and, when the tests are completed, 
the gages may be removed and kept 
in a store room for future use. 


QUESTION: Will you outline a 
test procedure for using the pres- 
sure gages? 

ANSWER: To Test Setting of 
Bypass Valve Spring: 


1. Insert pressure gage at 20. 

2. Read and record pressure read- 
ing. 

3. Start pump, leaving delivery 
hose valve closed, so that all liquid 
moved by the pump is returned to 
the storage tank through the bypass 
valve. Be sure to run the pump at its 
usual speed. 

4, Read and record new pressure 
shown by gage. 


The difference between the pres- 
sure reading taken while the pump 
was running, and that taken before 
the pump was started, is the differ- 
ential pressure developed to open 
the bypass valve. This difference is 
the maximum differential pressure 
available to overcome the resistance- 
to-flow of the various units in the 
pump discharge line, and thus move 
liquid. 

To Test Setting of Meter Back- 
Pressure Valve Spring: 


1. Insert pressure gage at 21. 

2. Insert second pressure gage at 
99 

3. Attach delivery hose to average 
sized tank, start pump, and proceed 
to fill the tank in the normal man- 
ner. Read and record the pressure 
shown by both gages. 

The difference between the pres- 
sure at gage (21) and the pressure 
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at gage (22) is the back-pressure 
valve setting. The diaphragm type 
valve, if installed with a copper 
tube connection leading back to the 
storage tank as shown in Figure 1, 
will give practically no restriction 
when filling small tanks. 

Even when larger tanks are be- 
ing filled, at no time should the 
pressure readings indicate a re- 
striction of more than 10 pounds. 
If the difference in the readings 
of the two gages is more than this, 
the lock nut on the adjusting screw 
at the top of the valve should be 
loosened. Then unscrew this ad- 
juster, one turn at a time, until the 
pressure tests, when repeated, show 
the correct 10-pound reading. 

Spring - loaded, back - pressure 
valves, without a diaphragm, ordi- 
narily cause considerably more 
restriction. Correct adjustment will 
be the minimum spring setting 
found necessary to prevent meter 
“spinning” when the delivery hose 
is first connected and the tank 
valve opened. For more complete 
details regarding the differences 
between the two types of back- 
pressure valves and their effect on 
metering, see the article “Accurate 
Metering of Butane and Propane,” 
BUTANE-PROPANE News, Septem- 
ber, 1947. 

(Note: The small difference in 
the reading between these two 
gages makes it necessary for both 
to be fairly accurate and in good 
condition. A check on their accur- 
acy can be made by reversing the 
order of the gages and trying the 
test again.) 

QUESTION: What should be done 
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if the meter is equipped with a 
built-in, back-pressure valve? 

ANSWER: In such instances, the 
valve was correctly set for average 
conditions at the time the meter 
was manufactured. The proper set- 
ting can probably be obtained from 
the factory. Some meters have a 
plugged drain hole at the bottom. 
into which a pressure gage may be 
inserted. A gage in this hole will 
give you the pressure of the liquid 
before it enters the back-pressure 
valve, and would be substantially 
the same as a gage at point 21. 

To Test Resistance - to - Flow of 
Meter and Meter Strainer Assen- 
bly: 


1. Insert gage at 20. 
2. Insert second gage at 21. 


3. Attach delivery hose to tank, 
and begin to fill tank in the usual 
way. Read and record pressure at 
both gages. 


The difference between the pres- 
sure at gage (20) and at gage (21) 
is the differential pressure neces- 
sary to move liquid through the 
meter assembly. If this pressure 
difference is greater than about 5 
or 10 pounds, chances are the meter 
strainer is clogged with dirt. If 
the strainer screen is removed and 
found to be clean, possibly the 
meter may be worn, or its working 
parts may be clogged and require 
cleaning. 

(Note: Again, due to the small 
difference between the gage read- 
ings, they should be reversed and 
the test repeated, as a check on 
gage accuracy.) 
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To Test Resistance - to - Flow of 
Hose Line: 


Small diameter hoses of long length 
often cause considerable resistance, 
particularly after long periods of 
use. 

1. Insert gage at 22. 

2. Insert second gage at 23. 

3. Attach hose to tank, start pump, 
and proceed to fill tank. Read and 
record pressure at each gage. 


The difference in reading between 
gages is the differential pressure 
that the pump must develop to 
move liquid through the hose. The 
pressure readings will vary, de- 
pending upon the size and length 
of the hose, but a large reading 
probably indicates a defective hose 
lining. In such eases, installing a 
rew hose, or, where it is practical, 
one of larger size, will often ma- 
terially decrease the differential 
pressure required. 

QUESTION: Suppose all these tes‘s 
are made. How should their results 
be interpreted ? 

ANSWER: Let us take an actual 
example, wherein the resistance of 
the meter-strainer assembly was 
found to be 10 pounds, the setting 
of the spring-loaded, back-pressure 
valve was 20 pounds, and the re- 
sistance of the long delivery hose 
was 10 pounds. The total resistance- 
to-flow of 10 plus 20 plus 10 
equalled 40 pounds. 

Forty pounds of the available 
differential pressure was taken up 
in overcoming  resistance-to-flow. 
The setting of the bypass valve was 
found to be 50 pounds, so only 50 
minus 40, or 10 pounds of differ- 
ential pressure, was available at 
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the end of the delivery hose to push 
liquid through the tank filler valve 
and collapse the vapor in the tank 
when filling. With such a small dif- 
ferential pressure available for the 
actual filling, delivery was of course 
very slow. 

QUESTION: Then every effort 
should be made to reduce the re- 
sistance-to-flow at these points? 


ANSWER: That is correct. Every 
reduction of resistance-to-flow in 
the discharge line means that just 
that much more differential pres- 
sure is available for the actual fill- 
ing of the tank. 


QUESTION: After we have reduced 
resistance-to-flow as much as pos- 
sible in these places you have men- 
tioned, can the delivery rate be im- 
proved still further? 

ANSWER: Yes, this is often very 
easily accomplished by increasing 
the spring setting of your bypass 
valve. On trucks, an unlimited sup- 
ply of power is available to drive 
the pump. Truck bypass valves can 
be set to 70 pounds, and in some 
cases as high as 100 pounds. The 
resulting increase in the amount 
of differential pressure available 
to overcome resistance-to-flow will 
automatically increase the amount 
available at the end of the hose to 
fill the tank. 

Some LP-Gas pumps are capable 
of operation at higher differential 
pressures than others, and the man- 
ufacturer of the unit in question 
should be consulted regarding the 
maximum differential pressure of 
which it is capable. Increasing the 
bypass valve setting may overload 
the electric motor in the case of 
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bulk-plant pumps. The pump manu- 
facturer should be consulted re- 
garding the power consumption of 
the pump at various differential 
pressures. 


QUESTION: Does not an increase 
in the bypass valve pressure setting 
cause excessive wear, necessitating 
frequent replacement? 


ANSWER: An increase in the dif- 
ferential pressure will, of course, 
cause faster wear in the pump. In 
some instances, the best compro- 
mise between pump wear and a fast 
filling rate is a bypass valve setting 
of 50 pounds. However, consider- 
able improvement has been made 
recently in the design and construc- 
tion of LP-Gas pumps. Many deal- 
ers are now finding that in certain 
cases the savings resulting from 
speeding delivery are a great deal 
more than the cost of pump repairs. 
Particularly, a fairly high bypass 
valve setting is economical for de- 
livery trucks where stops are not 
far apart, deliveries are mostly to 
small tanks, and the delivery hose 
is necessarily of long length. 


QUESTION: When we tried to in- 
crease our bypass valve setting, we 
turned the adjusting screw down 
to the bottom, but this did not seem 
to change its pressure test. What 
is the trouble? 


ANSWER: In discussing this ques- 
tion, it will be assumed that the 
strainer between the tank outlet 
and the pump inlet is clean, and 
that no trouble is being experienced 
with pump starvation. The bypass 
valve should be taken apart, and 
the valve and its seat should be 
checked for wear. When no wear is 
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present, you probably need a heav- 
ier spring which can be obtained 
from the manufacturer of the by- 
pass valve. 


QUESTION: Can you explain why 
connecting the vapor return hose 
does not seem to speed up delivery 
when filling small tanks? 


ANSWER: If your vapor hose is 
of a fairly large size and in good 
condition, the explanation might be 
that this connection only equalizes 
the pressures in the tanks by allow- 
ing the return of gas from the tank 
being filled. The pump still has to 
build up differential pressure to 
overcome every resistance-to-flow 
except the amount required to co!- 
lapse the gas in the small tank to 
liquid. Particularly when straight 
butane is being handled, this part 
of the differential pressure ab- 
sorbed is quite small compared to 
all the others. 


QUESTION: Is it possible to de- 
termine the resistance-to-flow in 
some easier manner than you have 
outlined, perhaps by the use of 
only one pressure gage in one place, 
or by using none at all? 


ANSWER: There appears to be 
no other way of checking the indi- 
vidual resistance-to-flow of each 
part of the installation. It is im- 
portant that we get the separate 
pressure for each component part, 
because only then can we tell what 
is really going on. Without provi- 
sion for making tests such as have 
been described, we have no definite 
information to work on. The time 
spent in providing for these tests 
and making them periodically will 
be well repaid by speeding delivery. 
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M*. company believes that we 
have the best and most effi- 


cient method of keeping records - 


and of routing 
delivery trucks 
for maximum 
efficiency, and, 
as a result, for 
maximum profit 
or in some cases, 
smaller losses— 
of any firm in 
our industry. 

We are also 
credited with 
scheduling deliv- 
eries throughout 
the year so our 
fuel ratio is on a 1 to 1 basis. While 
we have not been able to so operate, 
we do conduct our business so that 
our ratio of winter to summer de- 
liveries is approximately 11% to 1. 

There are several reasons why 
this ratio is good and also why, ir- 
respective of winter-summer ratios, 
our method of routing delivery 
trucks for maximum efficiency is 
unusually good. 


F. N. HAVENS 
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Four Essentials for Profit: 








@! NDE PENDENCE 


Balanced Fuel Load 
Wise Truck Routing 
Well Trained Drivers 
Good Accounting Records 


And while these are two distinct 
and separate problems, they are 
closely allied. 

I have about four questions 
which I should like to ask you and, 
naturally, I should like you to an- 
swer them as honestly as you know 
how. I believe that this group is 
fairly representative of the LP- 
Gas operators in the southwest 
and, therefore, we may get some 
valuable information to all of us 
in these answers. 

The first question is: How many 
here are engaged in the LP-Gas 
business at the retail level? I see 


BY F. N. HAVENS* 
Vice President, Union LP-Gas Systems, Inc., 
Independence, Kansas 
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that practically all of us here are 
at the retail level. 

Now for question No. 2: How 
many of you operators think that 
you are making money from your 
LP-Gas operations? I see by the 
hands that all of you, or nearly all 
of you, feel that you are making 
money from your operation. 


Keep Books on Each Operation 


Now for the 3rd question: How 
many of you absolutely know be- 
yond a shadow of a doubt that you 
are making a reasonable return on 
your investment in the LP-Gas 
business? Before you raise your 
hands I want to explain that this 
question pertains only to the LP- 
Gas phase of your business and 
does not mean whether you are 
making a profit in your overall op- 
eration, including your appliance 
sales. I see there are a few less 
hands than on the first two ques- 
tions and I imagine that there are 
some in this room who do not keep 
separate accounting on the gas 
phase of their business as dis- 
tinguished from any other opera- 
tions which they may be conduct- 
ing, such as, the sale of appliances. 
It is our sincere belief that a sepa- 
rate set of books and separate ac- 
counting should be kept on your 
fuel business, alone. That is the 
only way in which you or any other 
operator can know definitely that 
he is earning a fair return on his 
investment in the LP-Gas_ busi- 
ness. 

Now for the 4th question: How 
many of you feel that you will be 
earning a fair return on your in- 
vestment five years from today? 
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From the show of hands I can see 
that there is no need for changing 
the theme song of this industry 
which has been standing now for 
some 20 years. All of you know 
this theme song, I am sure. It goes 
something like this: “If I can just 
keep from going broke this year, 
next year I can make a lot of 
money.” 

I dare say that some of you old 
timers in this business have been 
telling yourselves that for many 
years. My company is no exception. 
Please do not misunderstand me, I 
believe that the LP-Gas business is 
one of the greatest businesses on 
earth and I also believe that it is 
and will be a profitable and pleas- 
ant business to be in. However, at 
the present time this industry is 
still suffering from growing pains. 


Need Basic Industry Rules 


Before long, we will be forced to 
set down some basic rules of op- 
erating this great business of ours. 
These basic rules will be recog- 
nized by everyone in the industry 
as such and all of our operations, 
to a great extent, will be set up 
and operated conforming to these 
rules and services. We have all had 
troubles in the past and we have 
many more troubles to face in the 
future. 

To set the stage it is necessary 
that I dwell a moment upon my 
company and its policies with re- 
gard to the types of installations 
which we sell or lease. Since the 
management of my company is 
made up primarily of former nat- 
ural gas operating people, we look 
upon the LP-Gas business as an 


BUTANE-PROPANE News 





dn) ee eee ee eee 


oOo oa” © 8&2 = “I hl 


> 


ry 
my 
re- 
ns 
the 
at- 
0k 

an 


lews 





extension of our gas service to 
customers. That does not mean that 
we are for the LP-Gas business be- 
ing classified as a utility such as 
the natural gas companies present- 
ly are. It merely means that we are 
endeavoring to bring to the cus- 
tomer beyond the gas mains a serv- 
ice comparable to that enjoyed by 
the family fortunate enough to be 
living within reach of the city gas 
mains. 

To that end, our principal LP- 
Gas dispensing business is com- 
posed of installations which we 
have made ourselves at the cus- 
tomers’ premises and on which we 
use a vapor meter to measure the 
amount of fuel used by each cus- 
tomer. On this type of installation 
we either own outright or control 
the gas dispensing equipment. 


Disadvantage of Selling Equipment 


I am sorry to say that it has been 
necessary for us, in meeting com- 
petition, to at times sell outright 
to the ultimate consumer the gas 
dispensing equipment and take our 
chances upon retaining the gas 
load from this customer in view of 
the fact that he owns the equip- 
ment outright and is at liberty to 
purchase his fuel from any fuel 
supplier he chooses. 

Our primary interest, however, 
is in those customers who in a 
sense commit matrimony with us 
when we install an LP-Gas system 
for them. Our ambition is to actu- 
ally become married to the custom- 
er and at least in this particular 
interest we certainly frown upon a 
divorce. We have two types of so- 
called metered installations and in 
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DEALER CUSTOME, 


both cases we either own or con- 
trol the equipment and are, there- 
fore, assured of a year-round gas 
load from these customers. 

I should probably add at this 
point that we have the customer 
read his own meter monthly and the 
customer is billed on the reading 
sent into the office by him. We use 
a direct reading index meter which 
has a dial reading like a speedom- 
eter and is, therefore, easily read 
by the customer and the chances 
for error are very small. We find 
that almost without exception the 
customer is willing to read his me- 
ter and forward the self-addressed 
stamped postal card furnished him 
to our office. He is especially glad 
when he learns that if it is neces- 
sary for us to read the meter for 
him it will also be necessary for us 
to make some kind of a charge for 
this additional service. 

One of our systems we choose to 
call our small metered installation. 
On this installation we use a 420-lb 
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ICC cylinder, which as you know, 
holds approximately 100 gallons of 
fuel when filled to capacity. In some 
cases it is necessary for us to in- 
stall two of these 420-lb cylinders 
at the customer’s premises due to 
the load factor involved. 


System’s Size Determines Load 


On this type of installation we 
do not permit the customer to use 
more than 20,000 Btu of space heat- 
ing equipment. He is, naturally, 
permitted, in fact, encouraged to 
use a range, gas refrigerator, and 
water heater, since all three of 
these appliances have a fairly con- 
stant year-round load factor. You 
can readily understand why we 
cannot permit more than 20,000 
Btu of space heating equipment on 
this system due to its limited fuel 
capacity. On this type of system 
title to none of the gas dispensing 
equipment passes to the customer 
and the customer is charged a 
nominal installation and service fee 
which is payable upon installation 
and permits the user to continue 
using the installation indefinitely 
without any additional lease or 
service charge. On this type of in- 
stallation we meter the gas to the 
customer on a cubic foot basis and 
have a graduated scale on monthly 


usage, starting at $2 for the first. 


1000 cubic feet, which is approx- 
imately 6 gallons of propane, with 
a minimum monthly charge of $2. 
For those prospective customers 
wishing to use more than 20,000 
Btu of space heating equipment we 
have another proposition which we 
call our heavy duty metered sys- 
tem involvihg either the use of a 
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500-gallon capacity system or a 
1000-gallon capacity system, this 
depending upon the amount of 
space which they wish to heat. In 
most cases we find that it is neces- 
sary to use a 1000-gallon system 
for the customer wishing to house 
heat. In any event we, rather than 
the customer, control the size of the 
system. In other words, we tell him 
what size system he must have if 
he purchases a system from us and 
is going to depend upon us to keep 
him always adequately supplied 
with fuel. 


When Meters Are Used 


On this system we also use a 
vapor meter and the customer is 
billed monthly by the gallon for the 
amount of fuel which he uses as 
registered on his meter. As you can 
see, this places the responsibility 
and the investment in the fuel upon 
our company. It also means that 
any leakage at the system is also 
on our company rather than the 
customer. On this type of installa- 
tion we charge the customer slight- 
ly more than our actual costs for 
the system and installation. For all 
practical intents and purposes, title 
to the system passes to the custom- 
er; however, at the time of com- 
pleting this sale the customer 
signs an agreement with us that 
he will purchase all of his fuel re- 
quirements from our company. 
Should he wish to terminate this 
agreement we are permitted to re- 
purchase the system at a discount- 
ed figure in view of the fact that 
we have sold him the system ori- 
ginally at practically no profit. 
Since the fuel contained in the tank 
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belongs to our company and since 
there is a vapor meter in the line 
to the customer’s home which is 
easily seen, our competitors are not 
very anxious to attempt to fill this 
system since in all probability they 
could not collect for this fuel from 
the customer. 


Users Own Some Systems 


The third type of customer 
which we service is that family 
which owns its own system out- 
right and can purchase fuel from 
any supplier. We have quite a num- 
ber of this type as well as the me- 
tered type. We would, naturally, 
prefer that all of our customers be 
of the metered type, but as the 
farmer is very much of an indi- 
vidualist, it is not always possible 
to lease him a system or sell him 
a system with any strings attached. 

It can be readily understood 
from the above explanation that we 
are perhaps better able to control 
the summer-winter load ratio with 
the method of operation which we 
use than is possible for any LP-Gas 
operators who have no control of 
the customer systems; and in act- 
ual fact, the customers in a very 
large measure control their delivery 
schedules. Since the customer is not 
particularly interested in whether 
you have a profitable delivery op- 
eration or not, it does not seem 
logical to us that any LP-Gas op- 
erator should permit the customer 
to control that important phase of 
his business if there is any way of 
preventing it. 

So much for the policies and 
types of installations used by our 
company. 
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I will now try to discuss how we 
route our delivery trucks for max- 
imum efficiency. At the present 
time we are operating 5 bulk plants, 
each of which covers a territory 
with a radius of approximately 30 
miles from the bulk plant. We ali 
know, or at-least should know, that 
the pay-off on the LP-Gas business 
is in efficiency of fuel delivery in 
that our cost per gallon to deliver 
governs to a very great extent 
whether we show a profit or loss. 
Granted that this is true, then it 
is absolutely essential that our de- 
livery trucks be routed in such a 
manner as to deliver as many gal- 
lons per mile as is possible in any 
given territory. When you stop to 
consider that each mile driven by 
your fuel delivery truck is costing 
you from 15c to 22c, you can read- 
ily ascertain that an average of 
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only an extra 20 miles per day is 
costing vou from $3 to $4.40 per 
day. 

Undoubtedly many of you think 
about vour operations in the same 
manner that we used to in that 
when you start your fuel truck out 
in the morning, just before the 
driver leaves, you say, “Hey, Joe! 
While you’re out today go fill John 
Smith’s tank; it will only be 25 
miles out of your way and he may 
need a little fuel.” If you stopped 
to realize how much this was cost- 
ing you, I am sure that you would 
give more consideration to elim- 
inating this type of practice. An 
extra $3 per day means approx- 
imately $900 per year and that 
multiplied by the number of 
trucks which you operate could very 
easily be the amount that you are 
losing if you are not efficiently 
routing your delivery trucks. 


Four Steps in Routing Trucks 


We believe that there are four 
major steps to consider in the rout- 
ing of trucks and delivery of fuel. 
First and most important of these 
is accurate records, readily acces- 
sible, of the monthly consumption, 
the appliances in use, the size of the 
system, and the mileage from some 
central location of every customer 
which you serve. Our company 
maintains very complete and accu- 
rate records on each and every cus- 
tomer served regardless of the type 
customer as outlined earlier in the 
discussion. 

Our method of keeping this rec- 
ord is by use of a “Kardex”’ system 
which we prepared in cooperation 
with the Remington-Rand Company 
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some two years ago. I do not in- 
tend to imply that the Remington 
is as good or better than any other 
system, but I do intend to convey 
the thought that some accurate sys- 
tem is absolutely necessary. All of 
the information pertaining to the 
customer is contained on two sheets 
within the Kardex file. When the 
Kardex is open to any one custom- 
er, all information pertaining to 
that customer is in full sight. 


Keep Five-Year Customer Record 


We are also able to carry a 5- 
year record of that customer with- 
out changing any of these sheets. 
On the top half we list information 
such as the customer’s name, the 
route number, the master file num- 
ber, the account number, the make 
and model of appliances in use, the 
date they were installed, who they 
were installed by, and who they 
were sold by. We also list the ca- 
pacity of the system, the serial 
number and reading of the vapor 
meter when installed, and_ the 
monthly consumption of this cus- 
tomer. 

On the bottom half is the tank fill 
record containing information with 
regard to the dates that the sys- 
tem was filled and the amount put 
into the system, the number of 
cubic feet this represents if the 
customer happens to be a metered 
customer. At the time the driver 
fills this system he also check-reads 
the vapor meter and this is entered 
into the records. The check-reading 
is compared then with the reading 
submitted by the customer at the 
previous reading period and there- 
by any discrepancy between cus- 
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tomer reading and check-reading 
can be readily caught and corrected. 

If we have a customer who fails 
to return his meter reading card, we 
estimate his consumption based on 
past experience with him and catch 
up with the correct reading the 
next time he does submit a reading 
or the next time the meter is 
check-read by the delivery truck 
driver. 

We also keep complete informa- 
tion on those customers who own 
their own systems which we serv- 
ice. The records as far as the equip- 
ment owned, size of the system and 
consumption, is kept very much the 
same as that for metered systems 
except that, of course, the consump- 
tion is kept in gallons rather than 
in cubic feet. 

The bottom half of the record 
card lists the dates filled and the 
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number of gallons sold, the unit 
price, the gross amount of the sale, 
and the sales slip number on which 
this sale was written up. These 
records serve several purposes be- 
yond that of routing trucks in that 
any question which the customer 
may have pertaining to either ap- 
pliances, amount of fuel purchased, 
date purchased, price paid, etc., can 
be readily and easily ascertained by 
the office girl from the Kardex rec- 
ords kept in the office. 


Card System Tells Everything 


On the bottom half of the Kar- 
dex which shows when the Kardex 
drawer is pulled from the file cab- 
inet, there is shown the customer’s 
name, route number and account 
number on the left hand side. On 
the right hand side is a colored 
celluloid flag. Also on the right hand 
side are the 12 months of the year 
divided into half-month periods. 
After the customer’s system has 
been filled, someone in the office 
when they enter the fill on this 
Kardex sets this flag at the month 
and time of the month when, ac- 
cording to their estimate, this cus- 
tomer will require another fill. 
Since the Kardex sheets are set into 
the Kardex file by routes it is only 
necessary to pull out the drawer on 
any given route and glance at the 
flags without actually opening the 
Kardex to see how many customers 
will require fuel at any given 
period. 

The second step to consider in 
the routing of delivery trucks is 
the necessity of a large scale map 
of the area serviced. We believe 
that the scale on this map should 
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be at least 15” to the mile. Such 
maps in Kansas, at least, are avail- 
able from the highway department. 
As new customers are added they 
are assigned numbered pins which 
are stuck into the map at the exact 
location of their installations. 
These pins are numbered from 1 
on up and each new customer 
takes the next number in sequence. 

The map is divided into districts 
or routes, such as district A, B, and 
C, or routes 1, 2, 3, etc. The num- 


ber of districts, or routes, which - 


you will use will be dependent up- 
on your number of customers, your 
saturation in any given district, 
the number of trucks which you 
operate, etc. We divided each one 
of our operations into 12 routes or 
districts, which means that unless 
something unusual happens a deliv- 
ery truck will be in each district 
one day every two weeks and, ex- 
cept for an emergency, that deliv- 
ery truck will not be in that given 
area oftener than once every two 
weeks. 


Planning Monthly Dumps 


We are at the present time con- 
templating splitting each operation 
into 22 routes or districts, in which 
case the fuel delivery truck will 
only be in each route, or district, 
once each month. However, the 
routes or districts will be consid- 
erably smaller than presently used 
and some overlapping can happen 
and would probably be necessary. 

I do not intend to convey the 
idea that we stop at each custom- 
er’s home each time the delivery 
truck is in that particular district. 
Even though the truck is in the 
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district once every two weeks we 
fill only those systems needing fill- 
ing while we are in that particular 
district. We average filling our 
small metered installations once 
every 60 days, our large metered 
systems only once during the sum- 
mer and twice during the winter. 


One Employe Made Responsible 


The third step is for someone to 
be made responsible for the rout- 
ing of delivery trucks at some set 
time of each month, preferably 
about the 25th, to go through the 
Kardex records starting with sec- 
tion A or route 1, as the case may 
be, and to set up on monthly fuel 
delivery sheets the customers that 
will require filling during that 
month. The monthly fuel delivery 
sheet is set up by sections or dis- 
tricts. This person will also indicate 
the approximate number of gallons 
each customer will require and the 
approximate date each customer 
should be filled. 

During the month as new cus- 
tomers are added, their names and 
pin numbers and the number of 
gallons required will also be placed 
in the proper route or section on 
the monthly fuel sheet. To prevent 
any slip-ups that might occur, self- 
addressed postal cards on which no 
postage is required are left with all 
bulk customers with instructions 
to fill out the card and mail it to 
our district office when the gauge 
on the tank shows that they are 
down to 35%. This will give us 
sufficient time to schedule them in- 
to our regular routing schedule for 
the month and before they are 
completely out of fuel. We find from 
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actual experience that it requires 
from 3 to 4 hours each month to set 
up these monthly fuel delivery 
sheets. 

The fourth step is the actual 
routing. Actual daily routing of the 
trucks should not require more than 
15 minutes per day for each truck 
since you will be using the monthly 
fuel delivery sheet which has al- 
ready been prepared. By referring 
to the pin number on the monthly 
fuel delivery sheet and then re- 
ferring to the large scale map in 
which the pin has been inserted, it 
is quite easy to route the trucks to 
the best gallon-per-mile advantage. 

I might add at this point that 
the maps which we use also show 
all of the roads in the territory and 
their condition. The fuel truck driv- 
er is then given the route sheet for 
that day and fills only those custom- 
ers listed on his route sheet. 


Trucks Loaded at Night 


We believe that the fuel delivery 
trucks should be loaded in the 
evening, especially in bad winter 
months, in order to take full ad- 
vantage of frozen roads during the 
early morning hours and also to 
take full advantage of the day- 
light filling hours. These trucks 
generally are loaded by someone 
other than the driver of the truck 
and a transfer form is made on the 
amount of fuel taken from bulk 
storage and placed in the truck. 
The driver is then made responsi- 
ble for all LP-Gas transferred to 
his truck. He accounts for this fuel 
in his truck on a form which we 
call the “Propane Delivery Daily 
Truck Report.” 
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The transfer form used to show 
the amount of fuel placed in his 
truck also contains information as 
to the amount of fuel that was in 
the truck before it was loaded, the 
total amount of fuel in the truck 
after it was loaded by percentage 
of the water gallon capacity of the 
truck, and also by gallons of fuel. 


Driver Keeps Close Tab 


As the driver of the truck makes 
his daily deliveries he enters in 
the sequence in which fuel is deliv- 
ered on the Propane Delivery Daily 
Truck Report the customer’s name, 
address, gallons of fuel delivered, 
the price per gallon if the custom- 
er is a bulk customer, the total 
amount of the sale if it is a bulk 
customer, the capacity of the sys- 
tem, the sales ticket or account 
number, depending upon whether it 
is a metered customer or a bulk 
customer, and the meter reading if 
the customer being filled has a 
meter. 

At the end of the day he totals 
the number of gallons delivered 
and the total amount of money col- 
lected, if any, turning the report in- 
to the office. On this same form is 
indicated the date, the truck num- 
ber, the route number, and the 
driver. Also is indicated the speed- 
ometer reading at the start of the 
day, the speedometer reading at 
the end of the day, from which is 
calculated the total number of miles 
driven that particular day. 

Since we use liquid propane me- 
ters on all of our trucks which have 
a continuous register, there is also 
indicated on the form the propane 
meter reading at the start of the 
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day, the propane meter reading at 
the end of the day and from this 
is calculated the total number of 
gallons delivered on that particular 
day according to the liquid propane 
meter. This must check with the 
total number of gallons delivered 
as per the propane delivery daily 
truck report on each fill at custom- 
er’s premises. 


Figures Must Check 


If these two figures do not agree, 
then either the meter is not regis- 
tering accurately or the fuel driver 
has made an error in entering the 
number of gallons delivered. In 
either case an investigation is im- 
mediately made. He also indicates 
on this daily delivery report the 
number of gallons left in his truck 
at the end of the run, if any. With 
this information tied in with the 
propane transferred to his truck 
from the bulk storage, we can read- 
ily ascertain the total amount of 
fuel delivered and whether the 
truck is running long or short and 
other information which is _ pert- 
inent. The clerk in the office then 
takes the propane delivery daily 
truck report and posts the infor- 
mation contained thereon to the 
Kardex file. This is done daily so 
that the records are always right 
up to date. 

We also use another form which 
we feel is very important in an 
LP-Gas operation which we choose 
to call our daily operating report. 
This form is prepared every day 
by each one of our bulk plants and 
is forwarded to the general office 
daily. On this form is carried a per- 
petual inventory of fuel in bulk 
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plant storage, fuel delivered daily, 
with the running totals brought up 
to date each day during the month. 

Also, on the report is carried a 
complete history of the distribu- 
tion of the fuel from the tank truck 
deliveries indicating the number 
of gallons placed each day in the 
metered installations and the num- 
ber of gallons sold outright to those 
customers owning their own sys- 
tems. We break down the fuel de- 
livered to metered installations as 
to whether it is an initial fill or, 
in other words, the first fill, or a 
refill. This information is necessary 
to use due to our accounting pro- 
cedure in the general office. 

We also indicate the amount of 
fuel used in the trucks as motor 
fuel since we operate all of our fuel 
delivery trucks on propane. Since 
we also sell bottled gas, or 100-lb 
cylinders, we have a place on this 
form to show daily the amount of 
fuel withdrawn from storage and 
placed in 100-lb cylinders. This is 
also brought forward daily to the 
end of the month, showing a run- 
ning total. 

On the same form is space for 
physical inventory information. 
Actually, we have two different 
spaces for this inventory informa- 
tion since all of you know that from 
your records you will arrive at a 
theoretical amount of fuel which 
you should have in storage; how- 
ever, quite frequently a physical 
inventory will reveal that your 
theoretical number of gallons in 
storage and the actual number of 
gallons in storage do not agree. 
Therefore, we not only show a the- 
oretical inventory, but we also show 
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an actual physical inventory and 
have a space shown for discrepan- 
cies or gain or loss which one is 
bound to have in any LP-Gas op- 
eration. 

This operating report is brought 
forward daily from the first day of 
the month to the end of the month 
and the last report each month is 
actually a monthly report in that it 
shows the total number of gallons 
received at the plant from our sup- 
plier, the total number of gallons 
delivered by the fuel trucks, the 
total number of gallons withdrawn 
from bulk storage for bottled gas 
use, and the total number of gal- 
lons delivered by each delivery 
truck for the month, indicating 
whether there is a discrepancy be- 
tween the number of gallons trans- 
ferred to the trucks and the num- 
ber of gallons delivered; in other 
words, showing whether the trucks 
are running long or short on their 
deliveries. 


Daily Inventory Shows Up Errors 


Also is shown the theoretical 
number of gallons which should be 
left in storage and the physical 
inventory in storage and the dis- 
crepancy, if any. From this daily 
operating report it is obvious that 
we are able to ascertain where all 
of our fuel is going, where any of 
our losses may be, if any, and are 
thereby better able to correct any 
appreciable discrepancies, such as 
excessive gains or losses. 

One other report which we think 
quite necessary is our propane de- 
livery truck analysis which is made 
up monthly on each delivery truck 
which we operate. This information 
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is compiled in the general office on 
each truck and is mimeographed 
and sent out to all plants. On this 
form we show for each truck the 
total number of gallons delivered 
by this truck for the month, the 
number of gallons delivered per 
mile driven (this is the most im- 
portant information of all), the to- 
tal number of days the truck was 
in service, the average miles driven 
per day, the total miles driven for 
the month, the average gallons de- 
livered per stop, the average miles 
driven per stop, the total number 
of hours driving the truck, the 
total cost of the driver, the driv- 
er’s cost per gallon delivered, the 
driver’s cost per mile driven, and 
the average gallons delivered per 
day. 


Develops Employe Competitive Spirit 


This information is made com- 
mon knowledge among all employes 
of the company and rivalry between 
districts and between the various 
drivers is encouraged. In this man- 
ner we generate considerable rival- 
ry between the various fuel truck 
drivers, encouraging them to be as 
efficient and as careful as possible 
in bettering the record of their 
particular plant or delivery truck. 

It will probably be obvious at 
this point that we place a lot of 
responsibility upon our fuel truck 
drivers and that is quite true. We 
are very careful in the selection and 
training of our fuel truck drivers 
because we feel that this is one of 
the most important jobs in our en- 
tire operation. To a large extent, 
upon their shoulders falls the re- 
sponsibility of whether you as an 
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LP-Gas operator will show a profit 
or a loss from your fuel business. 
Also, upon their shoulders, to a 
large extent, will rest the respon- 
sibility for your good or bad pub- 
lic relations with your customers. 
The fuel truck driver must al- 
ways be courteous, helpful and well 
informed so that he can present 
your company and its services in 
the very best light to your cus- 
tomers. To many of your customers 
he is the company since he is the 
person that they see most frequent- 
ly and from whom they get most 
of their information about your 
company, the services which you 
render, the appliances you have 
available, etc. Therefore, let me say 
to you: Hire the best man you can 
find, train him the best you know 
how, and keep him well informed 
about all phases of your business. 


*A paper delivered at the Southwest LP- 
Gas Convention, Oklahoma City, Oct.. 9. 


Gas Range Shipments Up, 
Water Heaters Down, 


Says GAMA 


According to the Sept. 27 report 
of the Gas Appliance Manufacturers 
Assn., unit shipments of liquefied 
petroleum gas ranges during last 
July approximated 28% of total in- 
dustry shipment and were 11.8% 
greater than for July, 1947. 

On the other hand, LP-Gas water 
heaters, which represented 12.7% of 
the total July water heater ship- 
ments, were 48% below July, 1947. 

Reports received from 75% of the 
gas fired furnace manufacturers 
show that unit shipments of such 
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furnaces during July, 1948, were 
60.2% greater than during the same 
raonth of 1947, but during the seven- 
month period ending July 31, 1948, 
unit shipments were 15.1% less than 
during the similar period of last year, 

Gas-fired floor furnaces show a 
16.2% increase in July, 1948, over 
the same month of 1947 and during 
the seven-month period ending July 
31, of this year, unit shipments were 
9% less than last year for the same 
period. 


Howard Montgomery Heads 
NGAA Technical Committee 


Howard Montgomery, manager of 
terminals for Warren Petroleum 
Corp., Houston, has just been ap- 
point chairman of the important 
technical committee of the’ Natural 
Gasoline Association of America, ac- 
cording to a recent announcement of 
NGAA President, C. R. Williams, 
The Chicago Corp., Corpus Christi. 
Vice chairman of the committee is 
Joe F. Wood, research engineer, 
Skelly Oil Co., Pawhuska, Okla. 

Agenda of the committee for the 
1948-49 operating year includes re- 
visions in the current NGAA stan- 
dard specifications and test methods 
for LP-Gases and investigation of 
existing field methods for determin- 
ing the volume of individual hydro- 
carbons contained in wet natural 
gases. Both of these projects will 
involve considerable comparative test- 
ing in the field as well as sponsored 
research in various laboratories. 

In view of the necessity for mod- 
ernization of all these testing proce- 
dures to make them more nearly coin- 
cide with going industry practices, 
the committee will concentrate its 
efforts on these problems to obtain 
recommended revised procedures as 
soon as possible. 
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Typical Installation Diagram for RV-200 and DV-200 Valves. 











RELIEF VALVE DIFFERENTIAL VALVE 


RV-200 and RV-201 are specified for general DV-200 and DV-201 are used extensively in 


service in relief of pressures—either liquid or refinery, gasoline plants, and oil line instal- 
gas. RV-200 has metal seat disc and dia- lations to protect meters and pumps and as 
phragm, RV-201 has composition seat disc back pressure valves to minimize vapor lock 
and diaphragm. in meters. 


Both of the above types of valves are diaphragm actu- 
ated with an easy spring adjustment up to 225 P.S.I. 
outlet pressure. They come in a full range of standard 
sizes, 34” to 2”, and are completely specified in Re- 
liance Bulletin No. 49. Write for your copy today! 





AMERICAN 
METERS 





NOVEMBER — 1948 75 








At a time when the supply of 
LP-Gas is normally very critical, the 
situation on the Pacific Coast is com- 
pounded because of the strike against 
the producing companies. The result 
is that millions of gallons of produc- 
tion that normally would have been 
consumed or gone into consumer and 
bulk plant storage have been lost. At 
press time it is estimated to be at 
least thirty million gallons. 

Particularly in the Northwest, stor- 
age levels are critically low. While 
every effort is being made to expedite 
the movement of product into the 
Northwest, rail shipments are ham- 
pered by picket activities at rail load- 
ing points. 

In order to alleviate the shortage, 
a considerable volume of LP-Gas has 
been moved from Texas and Okla- 
homa into Arizona in sufficient quan- 
tity to satisfy virtually the total de- 
mand in that area. It has even been 
possible to move product from Okla- 
homa to Washington, but of course 
at greatly increaced freight charges. 
It is interesting to note that the in- 
creased cost of shipping the product 
has not been handed on to the dealer 
or customer. 

This movement of LP-Gas, together 
with a mild fall, and in spite of slow- 
ing of rail shipments, has created an 
excellent yet temporary ;upply situa- 
tion in the southern California area. 
It has likewise created a false sense 
of security in the minds of many. 

A. number of factors which will in- 
evitably have some bearing on the 
supply picture are interesting, if ap- 
palling to contemplate. As soon as 
any cold weather occurs in Southern 
states, supplies will be diverted from 
Arizona to their normal channels and 
fuel from the southern California 
area must again move into Arizona. 
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FUEL OUTLOOK ON PACIFIC COAST 








Heavier shipments must also move 
into the Northwest because of the 
large number of cities in that area 
using LP-Gas in utility plants and for 
utility standby. There will be a large 
demand also from industrial standby 
plants in both northern and southern 
California in the event of cold weath- 
er and the consequent scarcity of nat- 
ural gas. 

At the beginning of the strike a 
sub-committee on LP-Gas was formed 
to study the problem of equitable dis- 
tribution of available supplies. The 
committee was established as a sub- 
committee to the District-Regional 
Advisory Committee of the National 
Petroleum Council, acting in accord- 
ance with Public Law 395. The Lique- 
fied Petroleum Gas Association was 
invited to attend and dealers repre- 
senting various areas of the Pacific 
Coast have been present at meetings. 

The committee asked Don MeNary, 
West Coast secretary of the LPGA, 
to conduct a series of dealer meetings 
on the Coast in order to present the 
dealers with the facts of the situation 
and urge their cooperation in dealing 
with the problem. Thus far, well at- 
tended meetings have been held in 
Long Beach, Upland, San Diego, Bak- 
ersfield, Fresno, San Jose, and San 
Luis Obispo. 

After a full investigation of the facts, 
Butane-Propane News believes the 
present situation is so serious that it 
has already become a threat to deal- 
ers’ abilities to adequately serve their 
customers this fall and winter. If 
dealers are to successfully weather 
the shortage, they must fill all possi- 
ble storage whenever supplies are 
available and they must share avail- 
able supplies with fellow dealers in 
emergencies.— Editor. 
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John M. Robinson (left), 
retiring president of the Na- 
tional Butane-Propane Assn., 
receiving gift of a handsome 
gavel from the association. 
Presented by John L. Locke, 
who heads the organization 
for 1948-1949, 


NBPA Elects 
John Locke President 
At Annual Convention 


AINY days in Chicago did not 
dampen the spirits of dealers 
and distributors who showed up at 
the Congress hotel Sept. 20-22 for 


the third annual convention of the 


National Butane- Propane Assn. 
Everything for business and fun 
was under the one roof and most of 
the attendants never left the hotel. 

Of first interest was the election 
of new officers to head up the asso- 
ciation for 1948-1949, and to John 
L. Locke was given the honor of 
being made president. Mr. Locke, 
president of the Northwestern 
Blaugas Co., St. Paul, was one of 
the original organizers of the 
NBPA. He has been chairman of 
the membership committee during 
the last year. J. E, Price, South- 
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NEW NBPA OFFICERS 
John L. Locke, president. 
J. E. Price, vice president. 
J. H. Winton, second vice president. 
H. G. Baur, secretary. 
Forrest Fram, treasurer. 


E. E. Hadlick, executive vice pres- 
ident. 











eastern Natural Gas Corp., Miami, 
Fla., and J. H. Winton, Winton 
Automatic Gas Co., Beaumont, Tex- 
as, were elected first and second 
vice president, respectively. The 
secretaryship went to H. G. Baur, 
Butane Gas & Appliance Co., St. 
Louis, and Forrest Fram, Fram 
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Heating Co., Chagrin Falls, Ohio, 
will be the new treasurer. E. E. 
Hadlick will continue as executive 
vice president. 

The difficulty of obtaining dis- 
play space for trade shows and 
hotel accommodations for members 
has prompted the NBPA to reserve 
convention quarters two years in 
advance. The 1949 gathering will 
be at the Jefferson hotel, St. Louis, 
Sept. 19-21, and in 1950 the asso- 
ciation will return to the Congress 
hotel in Chicago on Sept. 18-20. 
The next board meeting will be held 
in December at the Jefferson hotel 
in St. Louis. 

This year’s convention was 
marked by unusually strong papers 
that attracted a large attendance. 
Outgoing President J. M. Robinson 
presided at the first day’s meeting 
and introduced the first speaker on 








the program, Leslie C. Allman, vice 
president, Fruehauf Trailer Co. His 
subject was “How About the Road 
Ahead?”’ and he urged the LP-Gas 
dealers to join efforts in a nation- 
wide campaign to have the states 
adopt unifom size and weight regu- 
lations for transport trucks. 

The present differences in regu- 
lations in various states prevent 
transportation of heavy LP - Gas 
transports traveling from one state 
to another in many instances, re- 
sulting in increased cost and slow- 
ing up of deliveries. 

Marshall H. Massey’s talk cov- 
ered the subject of “Records Which 
Point the Way to Profits,” in which 
he told of the specially developed 
forms which his firm, Ross-Martin 
Co., of Tulsa, Okla., has prepared 
for the LP-Gas industry. 


Charles M. Corken, Corken’s, 





This is a packing gland fire where liquid propane is escaping under pressure of 90 psi. 
This fire, using a constant pressure of 90 psi, was extinguished by an Ansul fire 
extinguisher in 3.2 second. 
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“PRACTICAL SKILL” 








G"" the same set of ingredients, two 

bokers can produce entirely different 
cokes... one tasty, the other soggy and 
tasteless. 


“Practical Skill mokes the difference! 


Manufacturing LPG pressure vessels 
ond systems calls for experience and crafts- 
monship — the "Practical Skill” thot Delta 
has gained only through the experience of 
making thousands of successful vessels. This 
"Practical Skill" is coupled at Delta with a 
large, modern plant and the lorgest mech- 


onical equipment. 


The name Delta on an LPG system 
gives you the assurance of lasting consu- 


— DELTA TANK 
MANUFACTURING C0., INC. 


Manufacturers of LPG PRESSURE TANKS and CYLINDERS 


* © BOX 1469, BATON ROVEE. LOUISIANA - FO BOX 1091, WACOM, CLORGIA 
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Inc., Oklahoma City, delivered a 
paper in strong contrast to those 
usually heard at conventions. He 
emphasized the importance of a 
good mental attitude when selling, 


performing services, combating 
competition, seeking capital, and 
devising profits. He said: 


“Business is said to exist for mak- 
ing a profit. Is that what you are in 
business for? Is that the thing which 
decides you in the setting of a busi- 
ness policy? Are your customers sub- 
ject to the results of decisions made 
because they are or are not profita- 
ble? Then that is a wrong attitude. 
Business exists as an avenue of serv- 
ice to human beings by human beings 
and its profit is a by-product on how 
well it serves. 

“A successful business is one in 
which ownership has planted firmly 
the policy that the customer’s wel- 
fare comes first, that the whole or- 
ganization from cleanup boy to the 
president is doing its job for one pur- 
pose, the best interests of the cus- 
tomer, and you can’t operate to the 
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New officers of National Butane-Pro- 
pane Assn. elected at Chicago con- 
vention, Sept. 20-22, discuss prob- 
lems ahead of them. Left to right: 
J. E. Price, first vice president, 
Southeastern Natural Gas _ Corp., 
Miami, Fla.; John Locke, president, 
Northwest Blaugas, St. Paul; and 
Forrest Fram, treasurer, Fram Heat- 
ing Co., Chagrin Falls, Ohio. 


best interests of the customer with- 
out also having the best interests of 


your employes, your banker, your 
suppliers and your community at 
heart. 


“We have been getting a false pic- 
ture long enough of what figures 
mean, of the value of margins, of 
the part played by percentages. I 
know, and you have had enough ex- 
perience to recognize, that no mat- 
ter how much margin of profit you 
operate on, you may not come up at 
the end of the year with a profit 
and that at another time, operating 
on less margin, a business can show 
a good profit. 

“Why? Because it is the intangi- 
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NBPA Directors 


John I. Bales, Missouri Hyro Gas Co., Inc., 
Springfield, Mo. 

John Bares, Falls Gas Co., Little Falls, 
Minn. 

H. G. Baur, Butane Gas & Appliance Co., 
Webster Groves, Mo. 

Stan Beske, Kay Gases Co., Chicago. 

R. J. Coughlin, Westland Oil Co., Minot, 
N. B. 


Forrest Fram, Fram Heating Co., Chagrin 
Falls, Ohio. 

Charles Grau, Onigas Co., Rhinelander, 
Wis. 

Leland L. Harms Harms All-Gas Co., 
Allison, Iowa. 

Joseph Herrmann, Joe Herrmann’s, Inc., 
San Antonio, Fla. 

John L. Locke, Northwest Blaugas Co., 
St. Paul, Minn. 

J. E. Price, Southeastern Natural Gas 
Corp., Miami, Fla. 

S. E. Pullium, Glacier Distributors, Cut 
Bank, Mont. 

Harry W. Richards, Hi-Therm Gas Co., 
Inc., Reed City, Mich. 

John M. Robinson, Butane Gas Co., Wood- 
worth, La. 

Earl C. St. Cyr, Cyr Bottled Gas Co., Mar- 
quette, Mich. 

R. N. Short, Red Devil Butane Gas Co., 
Franklin, Ky. 

Harry H. Torbit, Union Gas & Equipment 
Corp., Pueblo, Colo. 

J. H. Winton, Winton Automatic Gas Co., 
Beaumont, Texas. 











bles in business, the intangibles in 
life, which determine that final fig- 
ure— and those intangibles have one 
source of control—your attitude. 
“If you have been running your 
business for yourself or your stock- 
holder, you’ll do better to turn around 
and run it for your customers, your 
employes, your suppliers, and your 
community. Start giving out with un- 
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limited, unquestioning service. For- 
get your competitors’ underhanded 
work and look for something good 
they have done and congratulate 
them. Thank your gas supplier for 
letting you have the gas he did, and 
if he cut you off entirely, thank him 
anyway. Empty your mind and your 
heart of any feelings of resentment, 
of any wish for revenge, or any 
hurt towards anyone else—get on the 
positive side, the ‘right attitude 
side’ and you won’t have to worry 
about what the morrow will bring. 


Last Winter Was Test 


“There are a lot of you here like 
this—a lot of you who proved last 
winter you were on the right track, 
those of you who wouldn’t let a cus- 
tomer suffer, who brought them into 
your own home, into hotels, who car- 
ried coal, oil, wood or whatever the 
customer could burn so they could 
keep warmth in their homes—that 
was what is meant by right attitude. 

“You who consider the real need of 
your customer and counsel him in 
purchasing according to that need 
rather than encouraging him to buy 
more than he should—you have the 
right attitude. 

“You who realize your responsibil- 
ity to your employe and provide for 
him the safest equipment, the best 
instructions and the praise for good 
work done, who treat those employes 
with the same interest and consid- 
eration you would treat a son or 
daughter—that is the right attitude. 

“You who deal honestly with sup- 
pliers, suffer with them when you 
can’t meet your obligation on a due 
date, inform them of your intentions, 
speak well of their product and pol- 
icy and stay with them when some- 
thing easier comes along—you have 
the right attitude. 

“Capital, location, market, or prices 
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WALTER HANAU 


CHARLES CORKEN 


will not have their effect on you be- 
cause with a right attitude you have 
control of the intangibles of business 
and of life and you’ll find coming to 
you all the things you need to carry 
on your program of unlimited serv- 
ice—to your customers, your em- 
ployes, your suppliers, and your com- 
munity. 

“You will have a successful busi- 
ness!” 

Of great importance to industry 
men was the address of D. L. Bret- 
ing, Underwriters Laboratories, 
Ine., Chicago, who discussed ‘The 
Whys of Safety Requirements for 
LP-Gas Equipment.” This paper 
will be printed in full in the De- 
cember issue of BUTANE-PROPANE 
News. 

Walter Hanau, Fidelity & Cas- 
ualty Co., Chicago, warned his lis- 
teners that “The sub-standard, or 
unsafe, conditions and unsafe prac- 
tices found to exist by insurance 
inspectors can be corrected if ac- 
tion is taken promptly when such 
conditions are detected.” 

He stated that ‘Frequently it 
was found that simple, inexpensive 
changes or improvements would 
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materially increase the degree of 
safety.” 

(At the end of this report will 
be found Mr. Hanau’s recommen- 
dations for improving safe opera- 
tions of bulk plants.) 

Other speakers on the convention 
program included DeLoss Walker, 
Chicago, substituting for Henry G. 
Weaver of General Motors Corp., 
whose subject was “Let’s Beat the 
Depression,” and Dan R. Blount, 
International Shoe Co., St. Louis, 
who talked upon the subject of 
“Wild Oats.” 

On the last morning of the con- 
vention special buses were provided 
for dealers to witness the fire dem- 
onstration held at Sherwin Wil- 
liams test field and conducted by 
the Ansul Chemical Co., fire extin- 
guisher division, Marinette, Wis., 
manufacturer and distributor of 
dry chemical fire extinguishers. 
The demonstration was directed 
by J. R. West, of the Ansul com- 
pany. 

This demonstration, showing how 
to control and extinguish LP-Gas 
fires under the most severe condi- 
tions, was of great importance to 
dealers in acquainting them with 
modern equipment for fighting fires 
and showing how it should be used 
in emergencies. 

The “Frontier Days Dinner and 
Entertainment” was the entertain- 
ment feature of the program. Offi- 
cers of the association and many 
others dressed in high boots and 
other cowboy regalia and guests 
were systematically decorated with 
red bandana handkerchiefs as they 
came through the door. 
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The MITCHELL Vaporizer provides uniform pressure gas of constant heat- 
ing value. For LP gas dealers, this is wise economy in keeping loads con- 
sistently high—without service disruptions due to overload freeze-ups. For 
their customers, it is wise economy in being assured of the most for the LP 
gas dollars. 

MITCHELL Industrial Vaporizers are available in capacities from 12 to 140 
gallons per hour, Write for descriptive literature on how they can help your 
operation. 
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BY WALTER HANAU 


Walter Hanau, Fidelity & Cas- 
ualty Co., Chicago, made the fol- 
lowing recommendations for bulk 
plant safety operations in his 
NBPA convention talk in Chicago 
in September: 

Replace present cast iron pipe and 
fittings with wrought iron or steel 
suitable for pressures up to 125 lbs. 
Extra heavy fittings and pipe should 
be used where pressure exceeds 125 
pounds. 

Adjust the setting of the relief 
valve on the storage tank so that it 
relieves at a pressure not to exceed 
the safe working pressure of the 
tank. 

Tank cars should be electrically 
grounded before any contact is made 
with piping or other equipment. 

Storage tanks should be coated 
with a reflecting paint. 

Provide spur track with standard 
bumper and derail. 

Provide “tank car connected” warn- 
ing signs and see that they are 
placed in locations readily visible to 
train crews. 

Clean up the area around the stor- 
age tanks and keep weeds and grass 
from growing in the storage tank 
area. 

Replace present discharge pipes 
from relief valves with pipe of the 
same diameter as the discharge open- 
ing of the valve; also provide weather 
caps and make provision so the pipes 
will drain. 

Replace present electrical appara- 


Bulk Plant Safety Recommendations 









tus and fixtures with that complying 
with the National Electric Code for 
Class 1, Group D Hazardous _loca- 
tions. 

Fill only approved — cylinders. 
(Army surplus cylinders while they 
may withstand the pressure are not 
designed for the rugged use LP-Gas 
cylinders get.) 

Provide floor level ventilation in 
the filling room. 

Fill in open space under filling 
room floor to prevent gas accumu- 
lating. 

Give all cylinders a thorough vis- 
ible inspection before filling. 

Provide hose racks to prevent dam- 
age to hoses. 


Don’t Spray-Paint With LP-Gas 


Prohibit the practice of using LP- 
Gas for paint spraying. An air com- 
pressor approved for Class 1, Group 
D Hazardous locations in conjunction 
with an appropriate air receiver is 
recommended. Until such time that 
such equipment is provided the use 
of a non-explosive, non-toxic gas 
such as carbon dioxide or nitrogen 
in lieu of LP-Gas is suggested. 

Mark the valves of the main stor- 
age tank as to function and to show 
whether valve connects to vapor or 
liquid space. 

Here are those concerning fuel 
delivery and changing cylinders: 

Replace tanks on trucks with those 
of code construction. 

Alter the position of the piping to 
the pump to provide adequate road 
clearance. At present there is only 
9 in. clearance with the road and pip- 
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ing is lower than the bottom of the 
rear axle. 

Relocate muffler and exhaust pipe 
so they are away from the pump 
packing glands or hose connecting 
position. 

Protect all tank fittings with 
guards to reduce the chance of their 
being broken in case of accident. 

Provide each truck with one 15-lb. 
carbon dioxide or dry powder fire ex- 
tinguisher, 3 red flags, 2 wheel chocks 
and 2 electrical lanterns or reflector 
type flares. (Reflectors if the law 
permits.) 

Provide tools to fit pump, gauge 
and valve packing gland nuts. 

Repaint “Danger—Flammable Gas” 
signs so that they are clear and leg- 
ible. 

Inspect safety valves at least annu- 
ally—they should be removed for 
such inspection and if necessary re- 
turned to the manufacturer for re- 
setting or reseating. 

Driver should be required to stay 
at the truck while it is being loaded 
or discharged. 

When customer tank is found 
empty outlet valve from tank should 
be closed before connection is made. 
After filling all appliances should be 
checked for open burners and ar- 
rangements made to light pilots be- 
fore opening the outlet valve. If 
consumer is not at home, house line 
should be shut off at tank before 
filling connection is made and left 
closed after tank is filled and a note 
left with delivery slip instructing the 
customer to check all burners and 
pilots before opening the shutoff 
valve. 

Driver should make a visual check 
of immediate area for sources of igni- 
tion and have them eliminated before 
connecting up. 

Provide wrenches of proper size 
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and type to fit cylinder valve connec- 
tion. 

Delivery men should be trained so 
that they can at least make minor 
adjustments. They should also be 
provided with test equipment and 
instructed in its use. 

Main valve of tank truck should be 
kept closed when truck is in motion. 


And now we come to the above 
ground, the underground and con- 
sumer systems: 


Rules for Tanks 


All new systems as well as those 
repaired should be subjected to a 20 
to 30 lb. air test and all fittings and 
connections checked with soap suds. 

Protect tanks against exposure to 
vehicles with guard rails or bumpers 
at the following locations and any 
other location where similar exposure 
exists. (Here followed specific loca- 
tions.) 

Tanks should not be filled unless 
they are located as required in 
NBFU-58. Water capacity up to 500 
gal—10 ft; to 1200 gal—25 ft, and 
over 1200 gal 50 ft.) 

Test and inspect all tanks before 
moving to customer’s premises. (Ex- 
pensive to find out if tank leaks after 
it is filled.) 

Anchor all tanks against movement 
in locations known to have a high 
water table. 

Promiscuous back filling of hole 
after tank is set should not be per- 
mitted. Fine loose earth should first 
be thrown in to avoid knocking off 
the protective coating with stones 
or clumps of earth. 

Bends or swing connections should 
be used between the tank and buried 
pipe and tank and house connection. 


Many of these recommendations 
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could apply to services other than 
the one they are grouped under; it 
so happened that the condition that 
prompted them pertained to the 
service they are grouped under. 


Six points that have produced 
excellent results when conscien- 
tiously and aggressively applied: 

1. Adopt and follow the policy to 
operate within the recognized codes 
and not on the fringe as many are 
prone to do. 

2. Police your business—make cer- 
tain that your people are operating 
safely. 

3. Alert employes to all accidents 





happening within your industry and 
where possible specify the cause. 

4. Establish uniform procedures for 
such operations as cylinder filling 
tank car and truck unloading, truck 
filling, servicing consumer storage or 
cylinder installations. 

5. Adopt a continuous training 
program for employes and commer- 
cial, domestic and industrial users 
that will emphasize safe operation 
and use. 

6. Where size of operation war- 
rants or from an association level, 
appoint someone capable and _ with 
sufficient time to see that items 1, 2, 
3, 4, and 5 are effectively adminis- 
tered. 


This group of LP-Gas men was vacationing in Florida in September. Left to right: 


Selwyn Turner, 


National Butane Gas Co., 


Mobile, Ala.; Ken Stevens, United 


Petroleum Gas Co., Minneapolis; Kenneth H. Koach, Green’s Fuel, Inc., Sarasota, 
Fla.; Gerry H. Bach, United Petroleum Gas Co., Minneapolis; and Taylor Green, 
Green’s Fuel. 
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vo Propane System 


Wodern... Streamlined.. 
ight in —_ Completely Equipped.. 





PRO-BALL SPECIFICATIONS 


Water capacity 115 gallons 
320 pounds. 
Diameter (1.D.)....... 37 inches 
Working pressure.... 200 P.S.I. 
Construction A.S.M.E, U-69 


FULLY TESTED 


PRO-BALL is fully tested and 
is listed by Underwriters’ 
laboratories Re-examination 
Service and carries the VU, L. 
label. 


EQUIPMENT includes magnetic 
gouge and the finest, most mod- 


ern valves and fittings available 2 — ei 806 ANDRUS BUILDING 
in the industry. ae 
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MINNEAPOLIS .2, MINNESOTA 
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Nobody Skipped 


School Here! 


HE first LP-GAS service school 

for Eastern gas dealers, sponsored 
by the LPGA, set a new record for 
schools of this type (see Butane- 
Propane News, October, 1948). K. R. 
D. Wolfe, chairman of the LPGA 
educational committee, says that the 
school, which was held Sept. 8-10 at 
the University of Pittsburgh, was 
such a complete success that the pro- 
gram offered will be used in similar 
schools throughout the other LPGA 
districts in the country. 

More than 175 students from the 
LPGA’s seventh district, which in- 
cludes the Eastern seaboard, at- 
tended. Several gas dealers from 
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Above are M. D. Crane, Hope Natural 
Gas Co., Pittsburgh; K. R. D. Wolfe, 
chairman, LPGA education commit- 
tee; and Prof. H. G. Botset, Univer- 
sity of Pittsburgh. At right: Class 
at LPGA District 7 servicemen’s 
school, University of Pittsburgh, 
Sept. 9. Lecture subject was “Proper 
and Safe Methods of House Piping.” 
Instructor, John Szitar, Weatherhead 
Co., Cleveland. 


Canada also attended, as well as two 
from Florida. Although the state of 
Ohio was not in the Seventh Dis- 
trict, approximately 25 students were 
drawn from that location. 
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RECQ’s Complete Line of LP Gas Liquid Level Gauges 
Enables You to Select the Exact Type and Size for 
Every Container Application 





Scientifically designed and accurately constructed, RegO gauging devices are 
the choice of experienced LP Gas producers, distributors and dealers, because 
they know that RegO gauges provide the accurate fuel readings necessary in 
handling LP Gases. 

Use of RegO gauges in LP Gas systems provides an important safety factor in 
helping to avoid hazards due to overfilling, and, in addition, they afford an 
accurate means for computing fuel inventories and determining rate of use. 


No matter what type, size or shape container is used, there is a RegO gauge 
specifically designed to provide easy, safe and accurate readings. Complete details 
on the design, construction and operation of RegO gauges will be found in 
RegO Catalog Section LJ. 


REO ROTOGAGES 


Contents of cylindrical or spherical containers, in 





latural stationary or mobile installations, may be quickly 

Wolfe, and accurately measured with the RegO Rotogage. 

ymimit- This gauge is suitable for end or side mounting 

a and is furnished in two sizes. The small size is for 

suite use On stationary containers up to 60" in diameter, 

burgh, or for mobile fuel tanks up to 24” in diameter. 

Proper The large size is designed for use on stationary 

ping.” bulk containers greater than 60” in diameter or 

erhead for mobile fuel tanks greater than 24” in diameter. Patented 
*BASTIAN- BLESSING" 
4201 West Peterson Avenue Chicago 30, Illinois 
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LP GAS EQUIPMENT 


News 





ECISLON EQUIPMENT FOR USING AND CONTROLLING LP GAS! 
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AGA 


Robert W. Hendee, president of 
Colorado Interstate Gas Co., is the 
newly elected president of the Amer- 
ican Gas Assn. Elections were held 
at the AGA convention in Atlantic 
City in October. 

Other new officers are: First vice 
president—Hugh H. Cuthrell, vice 
president, Brooklyn Union Gas Co.; 
second vice president—D. A. Hulcy, 
president, Lone Star Gas Co.; treas- 
urer—Edward F. Barrett, president, 
Long Island Lighting Co. 


CNGA 


The Annual Fall meeting of the 
California Natural Gasoline Assn. 
was held at the Ambassador hotel, 
Los Angeles, Oct. 8. 

The meeting this year was devoted 
almost entirely to the subject of pro- 
pane and in addition to the usual 
large group from the CNGA, itself, 
the meeting drew heavily from Cali- 
fornia members of the liquefied pe- 
troleum gas industry. 

Program arrangements were under 
the supervision of Randal Maass, 
chairman of the convention commit- 
tee. He also presided at the morning 
session of the group, while J. B. 
Taylor, vice president of the CNGA, 
presided at the afternoon session at 
which President William A. Kirk 
made his address. Direction of exec- 
utive matters and of the meeting was 
by E. R. Millett, Jr., secretary-treas- 
urer of the association. 

Speakers and their subjects follow: 

T. W. Legatski, Phillips Petroleum 
Co., “Propane’s Place in the Sun.” 

Ludwig :Kniel, The Lummus Co., 
“Propane Recovery by Absorption.” 
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Howard Kehde, Foster-Wheeler 
Corp., “Propane Extraction by Hy- 
persorption.” 

Reese Taylor, Union Oil Co. of 
California, “Oil Company Profits.” 

D. E. Buchanan, Hiwan Oil & Gas 
Co., moderator, “Information Please” 
session. 


GAMA 


Installed as president of the Gas 
Appliance Manufacturers Assn. in 
Atlantic City last month was Frank 
J. Nugent, Bryant Heater Co., Cleve- 
land. He succeeds John A. Robert- 
shaw, Robertshaw-Fulton Controls 
Co., Youngwood, Pa. 

The following men will fill other 
offices: Stanley H. Hobson, George D. 
Roper Corp., Rockford, IIl., first vice 
president; Frederic O. Hess, Philadel- 
phia, second vice president; John 
Van Norden, New York, treasurer. 


LPGA 


Constructive discussions of the 
steel situation, insurance matters, 
safety and the educational program 
marked the meet- 
ing of the Board 
of Directors of 
the Liquefied Pe- 
troleum Gas As- 
sociation at the 
Claridge hotel in 
Atlantic City on 
Oct. 6. Kenneth 
H. Koach, of 
Green’s Fuel, 
Inc., Sarasota, 
Fia., president of 
the LPGA, pre- 
sided. 

A resolution 


K. H. KOACH 
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was passed and a wire sent to Wash- 
ington to the Office of Industry Co- 
operation and the Steel Products 


Advisory Committee asking imme- 
diate action on the needs cf the 
industry. 


It was decided that the next annual 
meeting of the association will be 
held at the Palmer House in Chicago 
May 9-11, 1949. The next Board of 
Directors meeting will be held at the 
Palmer House in Chicago, Dec. 9-10. 


NGAA 


The Southern regional meeting of 
the Natural Gasoline Assn. of Amer- 
ica was held Oct. 15, according to 
William J. Lowe, association secre- 
tary. Headquarters for the one-day 
meeting were the Washington-Youree 
hotel, Shreveport, La., but the tech- 
nical sessions were held in the Louis- 
iana State Exhibits building on the 
edge of the city. R. A. Worley, the 
Parade Co., and A. H. Weil, United 
Gas Pipe Line Co., both of Shreve- 
port, were co-chairman of the pro- 
gram committee. 

The East Texas Natural Gasoline 
Men’s Club cooperated with the 
NGAA in preparing for the meeting. 

Among speakers was H. E. Felt, 
vice president, Warren Petroleum 
Corp., Tulsa, whose subject was 
“What Happens to LPG Beyond the 
Plant.” 


A. F. Bridge Named President 
Pacific Coast Gas Assn. 


Meeting the winter. peak loads of 
utilities operating in California will 
depend upon the availability of pro- 
pane and its wise distribution by the 
companies concerned. This was the 
expressed opinion of Charles Pen- 
nypacker Smith, chief gas dispatcher 
of Pacific Gas & Electric Co., San 
Francisco, in his address to the 55th 
annual meeting of the Pacific Coast 
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Gas Assn. in Santa Cruz, Calif., in 
September. 

Of all methods available to aug- 
ment natural gas supply during peak 
hours, propane-air plants can be op- 
erated most economically and Mr. 
Smith believes that the propane po- 
tential in California is sufficient to 
take care of this load. 

Five possible means of supple- 
menting the regular gas supply were 
described by Mr. Smith, and he gave 
the cost of installed capacity per 
Mcf-days as follows: Oil gas plant, 
$250; storage in 26-in. pipeline, $119; 
storage in high-pressure bottles, $82; 
storage in 26-in. pipe racked above 
ground, $75; propane-air plant, 
$12.50. 

New officers of the association 
elected at the meeting were: presi- 
dent, A. F. Bridge, Southern Coun- 
ties Gas Co.; vice president, N. Hen- 
ry Gellert, president, Seattle Gas 
Co.; treasurer, D. G. Martin, auditor, 
Pacific Gas & Electric Co. Directors: 
C. A. Gabriel, president, Monarch 
Heating Co.; C. H. Gueffroy, vice 
president, Portland Gas & Coke Co.; 
W. M. Jacobs, sales manager, South- 
ern California Gas Co.; J. S. Moul- 
ton, vice president, Pacific Gas & 
Electric Co. 


Texas Dealers Are Meeting 
To Discuss Legislation 


A series of public relations con- 
ferences has been scheduled by the 
Texas Butane Dealers Assn., start- 
ing in October and running through 
November and December. 

First of the meetings was held 
Oct. 4 in San Antonio at the Gunter 
hotel. 

The conferences were scheduled to 
reach completion before the Texas 
legislature meets in January so that 
dealers could discuss the effects on 
the butane industry which might be 
expected from the legislative session. 












PROSPECTS 
OVERLOOKED 





Electric Motor Repairs 
Tin Smiths 

Drying Foundry Cores 
Annealing Furnaces 
Chemical Laboratories 
Fender & Body Shops 
Flame Sterilizing 
Brush Burning 

Metal Forging 
Heating Rivets 

Fruit Drying 

Tar Wagons 

Camp Cooking 


Spot Heating and Shrinking 


Retorts and Furnaces 
Schools and Colleges 


Drying Newly Plastered Rooms 


Public Utilities 















If you were like the Mile-A-More bird, always flying backwards, 
not interested in going anywhere, just wondering where you have 
been—you would quickly discover a lot of prospects for Ransome 
Torches and Burners which you have overlooked. But you have 
your wings set straight, you are flying ahead so fast that you may 
not even see the prospects you are passing up. That is exactly why 
we are showing the list below. Make sales contacts in each of these 
categories and you will find many orders you may now be over- 
looking. 


Rice Drying 

Elevator Repair Shops 
Sheet Metal Shops 
Thawing Frozen Pipes 
Assay Furnaces 

Dental Laboratories 
Chicken and Hog Singeing 
Backfiring in Forests 

Road Clearing 

Heat Treating 

Melting Asphalt 
Incineration 

Carburizing 

Railway Shops 

Public Institutions 

Pipe Bending and Heating 
Industrial Plants 

Flame Cultivation 


RANSOME COMPANY 


Designing and Constructing Engineers 


EMERYVILLE, CALIFORNIA 


4030 HOLLIS STREET 
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T the fourth annual conven- 

tion and trade exhibit of the 
Colorado LP-Gas Assn., attended by 
LP-Gas men from 12 states, R. Y. 
Mills was elected to serve for the 
ensuing year as_ president. Offi- 
cers elected with him include C. F. 
Jones, vice president, and J. L. 
Thompson, treasurer. James L. 
the 
its executive vice 


Bradley will continue to serve 


association as 
president. 

Business matters discussed at 
the Sept. 26-28 meeting in Den- 
ver included taxes, insurance and 
credit. 
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As a result of the talk on credit 
presented by H. E. Roof of the 
Central Bank & Trust Co., Denver, 
members of the association voted 
te set up a credit information 
center in the new headquarters of 
the organization at 300 Flat Iron 
Bidg., Denver. 

The insurance committee pre- 
sented William J. Lawson, execu- 
tive secretary of the Texas Butane 
Dealers Assn., and Robert A. Hicks, 
spcial risks insurance underwriter 
from Dallas. Mr. Lawson gave an 
outline of the plans of his organ- 
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NEW COLORADO OFFICERS 
R. Y. Mills, President 
C. F. Jones, Vice President 
J. L. Thompson, Treasurer 
James L. Bradley, Executive 
Vice President. 





ization to form its own insurance 
company. 

The insurance committee became 
permanent with W. M. Baum as 
chairman. Mr. Baum _ explained 
that his committee will familiarize 








each of the association districts 
with the facts gained to date and 
wili ask every Colorado dealer's 
cooperation in compiling available 
information. 

Also made permanent was the 
committee on taxes, whose mem- 
bers include F. N. Mabee, H. H. 
Torbit, and R. E. Husted. These 
men will continue working toward 
the attainment of uniform assessed 
valuation on tanks and bottles in 
all 63 counties of the state. 

Newly elected directors of the 
association are H. E. Williams, 
Fort Morgan; Del Olson, Hugo; 





Officers and directors of the Colorado LP-Gas Assn. elected at fall convention, Sept. 
26-28 (left to right): H. E. Williams, Ft. Morgan; Dell Olson, Hugo; Carl Heidt, 
Durango; C. F. Jones, Greeley, vice president; R. Y. Mills, Colorado Springs, presi- 
dent; J. L. Thompson, Denver, treasurer; H. A. Church, La Junta; Odell Warren, 
Monte Vista; Herb Wright, Grand Junction. Front row: James L. Bradley, executive 
vice president, and Mrs Bradley. 











BUTANE-PROPANE News 


ricts 
and 
ler’s 
able 


the 
1em- 


hese 
vard 
ssed 
3 in 


the 
ims, 
gO; 





News 





VULCAN STAINLESS STEEL LP GAS INSTALLATION 
SAVES TWO WAYS... 


Vulcan Stainless Steel Heavy Duty Ranges and 
Broilers have been in use for seventeen months 
in the House of Rest, a fully equipped 76 bed 
tuberculosis hospital in Westchester County, N.Y. 

The annual cost of operation 
with LP Gas is $337.00 compared 
with $585.75 for anthracite coal 
used in equipment replaced. The 
chef and superintendent of nurses 
state that the new equipment 
saves 25% of the time formerly 








required to prepare meals, and that the equip- 
ment and kitchens are immeasurably easier to 
keep clean. A substantial added saving is due to 
the fact that baked goods formerly costing up to 
$90.00 a month, purchased out- 
side, are now baked on the prem- 
ises. 

Full information about this 
and other outstanding LP Gas in- 
stallations will be sent upon re- 
quest. 


STANDARD GAS EQUIPMENT CORPORATION 


BAYARD AND HAMBURG STREETS, BALTIMORE 30, MD. 
BRANCH OFFICES: NEW YORK +» BOSTON * AURORA, ILL. - CHICAGO » NEW ORLEANS + LOS ANGELES 
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H. A. Church, La Junta; Qdell 
Warren, Monte Vista; Carl Heidt, 
Durango, and Herb Wright, Grand 
Junction. 

F. N. Mabee, retiring president 
of the Colorado association, pre- 
sided at all the meetings during 
the two-day convention and intro- 
duced the newly elected officers. 

Industrymen who spoke on the 
program were George W. Bach, 
Skelly Oil Co., Kansas City, Mo.; 
Howard D. White, executive vice 
president, and John Knox Smith, 
field engineer, Liquefied Petroleum 
Gas Assn., Chicago; and Joe Al- 
berta, moderator at the open 
forum. 

Other speakers and titles of their 
papers follow: 

Vernon Beals and W. J. Mont- 
gomery, Beals Creative Printers, 
Oklahoma City, “Increasing Sales.” 

Marshall Massey, Ross-Martin 
Co., Tulsa, “Records Which Point 
the Way to Profits.” 

O. S. Wood, Denver, ‘Colorado 
Highway Needs.” 

W. G. Hagler, Phillips Petroleum 
Co., Denver, “Oil for Tomorrow” 
(sound film). 

Frank Goetz, Cribben & Sexton 
Co., Chicago, “Meeting Competi- 
tion.” 

Harris A. Goodwin, Bastian- 
Blessing Co., Chicago, “LP-Gas 
Accidents” (lantern slides). 

The fall convention committee 
was headed by T. H. Anderson, 
Denver. Other members were John 
M. Seal, Limon; H. H. Torbit, Pu- 
eblo; Dell Olson, Hugo; G. B. 
Gellinger, Glenwood Springs. 

This committee was so success- 
ful in promoting the convention 
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and selling exhibit space that it 
will be necessary next year to pro. 
vide for enlarged quarters, as the 
showroom this year was not large 
enough to accommodate all manv- 
facturers who wanted to exhibit. 


Iowa 

The Iowa Independent LP-Gas Mar- 
keters Assn. held its annual meeting 
at the Hotel Fort Des Moines, Des 
Moines, Oct. 15, at which Leland 
Harms, president of the group, pre- 
sided. 

Principal speaker on the program 
was John Strohm, Iowa state fire mar- 
shal. Safe operating practices in the 
LP-Gas industry was the chief topic. 


Kentucky 


The first annual meeting and 
trade exhibit of the Kentucky Lique- 
fied Petroleum Gas Assn. was held 
Oct. 11-12 at the Brown hotel in 
Louisville with 152 industry men in 
attendance. 

Miss Frances L. Holliday, Cun- 
berland Natural Gas Service, Burn- 
side, was elected president to suc- 
ceed Ronald B. Jones, Airlene Gas 
Co., Paducah, who served as chair- 
man of the executive committee dur- 
ing the organization’s first year. 

Other officers elected were Charles 
S. Schaeffer, Verkamp Corp., Nichol- 
asville, to the vice presidency, and 
Charles Keesy, Bottled Gas Distrib- 
uting Co., Louisville, secretary-treas- 
urer. Herbert L. Clay will continue 
as executive secretary. 

The following speakers and papers 
were presented: 

“How To Stretch LP-Gas Profits 
Through Better Business Records,” 
by Ralph T. Curtis, Ross-Martin Co., 
Tulsa. 

“Industrial and Government Coop- 
eration To Promote Safety,” by 
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FRANCES L. HOLLIDAY 


Frank D. Crutcher, Kentucky state 
fire marshal. 

“Winning Seals of Approval,” mov- 
ing picture presented through the 
AGA. 

“Operation and Safe Application 
of LP-Gas Regulators,” by Ralph H. 
Engstrom, Bastian-Blessing Co., Chi- 
cago. 

“Solving the LP-Gas Heating Prob- 
lem,” by C. C. Owen, Surface Com- 
bustion Corp., Toledo. 

“The Louisville LP-Gas Promotion 
Plan,” by Thomas H. Crutcher, Louis- 
ville Bottled Gas Dealers. 

Nine directors were elected from 
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each congressional district of the 
state. They are: 

Ronald B. Jones; R. N. Short, Red 
Devil Butane Gas Co., Franklin; J. 
M. F. Hayes, Elizabethtown Gas Co., 
Elizabethtown; R. B. Greene, Midwest 
Bottle Gas Co., Cold Spring; James 
A. Lewis, Roll & Lewis, Hazzard; S. 
R. Harvey, Davis & Harvey Ap- 
pliance Co., South Shore. 

The three officers elected will also 
serve as directors for the ensuing 
year. 


Minnesota 


The newly formed Minnesota Pe- 
troleum Gas Assn. met Oct. 4 in 
Minneapolis and elected the follow- 
ing officers: : 

L. H. Dow, Dupane Gas, Inc., Du- 
luth, president; M. G. Ostgaard, 
Minngas Co., Tracy, vice president; 
A. W. Kyndberg, Shell Oil Co., Inc., 
Minneapolis, treasurer; and John L. 
Locke, Northwestern Blaugas Co., 
St. Paul, secretary. 

Plans were made for the incorpor- 
ation of the group under the laws of 
the state and the new officers were 
named as a committee to draw up 
the articles of incorporation, together 
with bylaws, for submission to the 
membership for approval. 

Discussions were held on safe han- 
dling of LP-Gas and on the aim and 
purpose of the governor’s sub-com- 
mittee on fire prevention. A legisla- 
tion committee was suggested and 
formulation was planned for the near 
future. Ronald V. Powers, deputy 
commissioner of taxation, gave an 
address on state taxes as applied to 
propane equipment. 

Eight directors, in addition to the 
officers, were elected to serve until 
the next meeting. They are: 

K. J. Forderbrugen, Minnesota 
Valley Natural Gas Co., St. Peter; 
Roy A. Johnson, Anchor Gas & Fuel 
Co., Orr; George Bubar, Northwest 
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Hydrogas Co., New Brighton; Rus- 
sell C. Williams, Lyco Gas Co., Inc., 
Marshall; C. E. Mattingly, Gas Serv- 
ice Co., Worthington; C. O. Middle- 


ton, Midpane Gas Co., Marshall; 
Robert E Zuppke, Natrogas, Ince.. 
Minneapolis; and C. B. Mosher, Car- 
bide & Carbon Chemicals Corp., 
Minneapolis. 

Missouri 


Election of officers was one of the 
highlights of the annual convention 
of the Missouri Liquefied Petroleum 
Gas Assn., held 
at the Hotel Gov- 
ernor, Oct. 14- 
15, in Jefferson 
City. Incoming 
officers for the 
coming year are: 

Monte ‘Taylor, 
president, Joplin 
Butane Gas Co., 
Joplin; George 
W. Ryan, vice 
president, Ryan 
Ruralgas Co., 
Inc, Kansas 
City; and Jack 
Felder, treasurer, Shell Oil Co., Inc., 
St. Louis. Robert W. Hadlick will con- 
tinue to serve as executive secretary. 

Among papers presented were the 
following: 

“Profit Package,” by Vernon Beals, 


MONTE TAYLOR 


Beals Creative Printers, Oklahoma 
City. 
“Gas vs. Electricity” by Lee A. 


Brand, Empire Stove Co., Belleville, 
Ill. 

“Insurance Side of LP-Gas Picture” 
by William B. Larkin, Missouri In- 
spection Bureau. 

“An Appliance Sales Manager 
Looks at the LP-Gas Industry” by 
George S. Jones, Jr., Servel, Ince., 
Evansville, Ind. 

“It Can Happen Here” by H. A. 
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G. S. JONES, JR. © 


ROBT. HADLICK 


Goodwin, Bastian-Blessing Co., Chi- 
cago. Mr. Goodwin’s talk was illus- 









trated by the use of slides showing 


good, bad and indifferent installations. | 


Friday morning, William Dough- 
man, Gustin-Bacon Manufacturing 


Co., gave a fire fighting demonstra- 
tion using the Ansul Chemical Co.’s 
extinguisher. The street in front of 
the convention hotel was blocked off 
for the demonstration. 

New directors of the 
are: 

Quentin Elkins (3 years), Elkins 
Butane Gas Co., Wheaton; Paul Sims 


association 


(3 years), House & Sims Gas Co, | 


Albany; Orval Ricks (3 years), Ricks 
Store, Winfield; J. E. Moore, Jr. (3 
years), National Gas Co., Sikeston; 
and Crump Taylor (1 year), Burtay 
Gas Co., Appleton City. 


North Carolina 


North Carolina was added this fall 
to the rapidly growing list of states 
in which associations of those in the 
LP-Gas business are being formed. 

At a meeting held in Greensboro, 
N.C., Sept. 15, the North Carolina 
Liquefied Petroleum Gas Association 
was organized. Approximately 40 
persons were present, representing 
about 25 gas companies. The state 
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Give Your LP-Gas Customers 


3 WAY SERVICE 
FROM I UNIT 








COMFORT HEATING * DISHWASHER, LAUNDRY - SHOWER, LAVATORY 


1 With Forced 9 High Temperature 3 Moderate Temper- 
Hot Water Hot Water ature Hot Water 


HOT WATER HEATING me 
SYSTEM ?-cas-rine> <i 


Unit supplies all household 
needs for hot water and 







heating. 

Users get three separate supplies of hot system provides ideal 3-way-service for 
water... each at the desired temper- apartments, stores, motels... all kinds 
ature... from a single Janitrol unit. of old and new buildings. 
FOR COMFORT HEATING: The DOMESTIC HOT WATER SUP- 
Janitrol system is a complete factory PLIES: The single Janitrol unit also 
tested package. When used with provides a plentiful supply of high 
modern convector radiators, the tem- temperature water for automatic laun- 
perature of each room is individually dry and dishwashing ...and a more 
controlled. Extreme compactness temperate hot water for the family’s use. 
makes its use in utility room, closet or : . ? 
adjoining garage, just as practical as a This proven Janitrol system brings 
conventional basement installation. LP-Gas dealers a remarkable new sales 

opportunity ... write today for com- 
Installations are not confined to new, plete information about how you can 
single houses, for, this new Janitrol profit from this new Janitrol. 


SURFACE COMBUSTION CORPORATION, TOLEDO, OHIO 


NOVEMBER — 1948 109 











was divided into four districts, with a 
director elected for each district. 

The following were elected officers 
of the new association: 

W. S. Lander, Rulane Gas Co., 
Charlotte, president; Clyde Jones, 
Clyde Jones Gas & Appliance Co., 
Morehead City, vice president; H. M. 
Dickens, Whiteville Gas Co., White- 
ville, secretary-treasurer. 

The following were elected direc- 
tors for their respective districts: 

District 1—J. H. Gaston, Mountain 
Ice & Coal Co., Morganton; District 
2—M. L. Bailey, Gem Automatic Gas, 
Granite Quarry; District 3—J. P. 
Chance, Modern Gas Co., Lumberton; 
District 4—J. T. Lee, J. T. Lee & 
Sons, Wilmington. 


Oklahoma 


Fred L. Yates has resigned as ex- 
ecutive secretary of the Oklahoma 
Liquefied Petroleum Gas Assn., ef- 
fective Sept. 1. He had been secre- 
tary of the organization since April 
16, 1946. 

Mr. Yates has become secretary of 
the Montgomery County Chamber of 
Commerce, at Conroe, Texas, a posi- 
tion which he formerly held before 
coming to Oklahoma. 

The board of directors of the Ok- 
lahoma association has accepted Mr. 
Yates’ resignation, and is looking for 
a man to succeed him. In the mean- 
time the association will keep pres- 
ent headquarters open at 218 Com- 
merce Exchange Building at Okla- 
homa City. 

During Mr. Yates’ stay, the Okla- 
homa, association has conducted an 
aggressive educational, safety and 
advertising campaign. 


Pennsylvania 


Fifty persons attended an enthusi- 
astic meeting of the Pennsylvania LP- 
Gas Association at the Hershey Hotel, 
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JULIUS KLEIN 


H. E. THOMAS 


Hershey, Pa., Sept. 16. Roy Johnson, 
of the Fuelane Corp., Liberty, N. Y.,, 
led a discussion on the purposes of 
the organization. He expressed the 
view that all marketers and manufac- 
turers should get better acquainted, 


promote business, and be on the look- } 


out for regulatory laws which might 
be detrimental to the industry. He 
also said he felt it was not necessary 
to duplicate the work of the national 
LPGA nor to have such things as 
large displays. 

H. Emerson Thomas, of Westfield, 
N. J., representing Pennsylvania & 
Southern Gas Co., expressed himself 
as in agreement with the purposes 
outlined by Mr. Johnson. Adam John- 
stone, of the Bastian-Blessing Co., 
also agreed with Mr. Johnson’s re- 
marks as did Julius Klein of Caloric 
Stove Corp. Mr. Klein suggested that 
a committee be appointed to care for 
the “Battle of the Fuels” program at 
the Pennsylvania state farm show. 

Mr. Thomas made a motion that 
the association form a publicity com- 
mittee and this motion was unani- 
mously approved. 

The following were elected officers: 

President, Roy Johnson, The Fuelane 
Corp., Liberty, N. Y.; vice president, 
H. Emerson Thomas, Pennsylvania & 
Southern Gas Co., Westfield, N. J.; 
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This is the group of Pennsylvania dealers who attended the Sept. 16 meeting of the 
state association, 


secretary-treasurer, L. F. Finkler, 


Rural Gas Co., Williamsport. 
Following were elected directors: 
District I, H. W..Rigterink, Sun Oil 

Co., Philadelphia; District I], W. I. 

Ronald, Carbide & Carbon Chemicals, 

Wyomissing; District III, H. K. Strick- 

ler, The Propane Corp., Erie; direc- 

tors-at-large, T. H. Kapnek, Natural 

Gas of New Jersey, Philadelphia, and 

R. E. Thayer, Sloan & Zook Co., Kane. 
Arthur Kreutzer, of the national 

LPGA organization, discussed the im- 

portance of safety. Mr. Johnson lead 

a talk on legislation. 


South Carolina 


The fall meeting of the South 
Carolina Liquefied Petroleum Gas 
Assn. was being held on Oct. 16, just 
as BUTANE-PROPANE News was going 
to press. A report of this meeting 
will appear next month. 
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The meeting place was the Hotel 
Wade Hampton in Columbia, accord- 
ing to FE. K. Butler, Jr., secretary- 
treasurer. 

C. R. Ramsey is president of the 
South Carolina association. 


Southern California 


A group of southern California 
LP-Gas dealers, anxious to form an 
organization for mutual aid and to 
advance the cause of safety, met in 
Los Angeles, Oct. 6. 

A temporary organization was 
formed and the name of Southern 
California Liquefied Petroleum Gas 
Assn. was tentatively adopted. The 
following temporary officers were 
elected pending election of perma- 
nent officers the first of next year: 

J. S. Rinard, Propane Gas Service 
Co., San Fernando, chairman; J. S. 
Fagan, president, Mutual Liquid Gas 
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Co., Inglewood, vice chairman; W. A. 
Spurgin, C. H. Spurgin & Sons, Mali- 
bu, secretary; G. G. Stewart, Ru-Al- 
Gas, Oxnard, treasurer. 

The above officers, with W. G. Gin- 
der, American Butane Co., Van Nuys, 
will serve as an executive commit- 
tee to draw up bylaws and arrange 
for the incorporation of the asso- 
ciation. There is expected to be a 
membership meeting in November 
and announcements will be sent all 
dealers covering the time and place. 

Pending changes in regulations in 
the state and some of the cities was 
one of the reasons for development 
of thé organization at this time so 
that group influence can be brought 
to bear in working for regulations 
equitable to dealers and consumers, 
alike. 








CALENDAR 


All associations are invited to send 
in dates of their special and annual 
meetings for this calendar. 


Nov. 19-20—Montana LP-Gas Assn. Billings. 


Dec. 7—Wisconsin LP-Gas Assn. Wiscon- 
sin Rapids. 


1949 


April 20-22—Natural Gasoline Assn. of 
America. Texas Hotel. Fort Worth, Tex. 


May 9-11—Liquefied Petroleum Gas Assn. 
Annual Convention and Trade Show. 
Palmer House. Chicago. 


May 25-27—Gas Appliance Manufacturers 
Assn. Annual meeting. Drake Hotel. Chi- 
cago. 


Sept. 19-21—National Butane-Propane Assn. 
Convention and Trade Show. Jefferson 
Hotel. St. Louis. 

















More Committee Chairmen 


Named by LPGA President 


Additional chairman of standing 
committees have been recently ap- 
pointed by President Kenneth H, 
Koach of the Li. 
quefied Petrole- 
um. Gas Assn, 
These bring the 
number of chair- 
men _ appointed 
to 15. (For list 
of first 12, see 
September issue, 
BUTANE - PRo- 
PANE News, Page 
130.) Following 
are new Officers: 

Transportation 
—William A. Ba- 
den, Anchor Pe- 
troleum Co., Tulsa. 

Constitution and Bylaws — T. V. 
Scott, Weatherhead Co., Cleveland, 

Marketing—Mare Pender, Ameri- 
can Stove Co., St. Louis. 

The last named committee is a 
new one for the LPGA. Personnel 
from all branches of the industry is 
now being selected to aid in the con- 
templated work of this committee. 
Extensive studies are planned of the 
present status of the industry and 
the market potential. 


W. A. BADEN 


Humphrey O. Dodson Heads 
New Northern Virginia Gas Co. 


The Northern Virginia Gas Co., of 
Richmond, Va., was issued a charter 
by the Virginia state corporation com- 
mission Sept. 30 to engage in the sale 
and distribution of “bottled gas” in 
Middleburg. Its charter also author- 
izes it to take over the assets of the 
Northern Virginia Gas Co. 

Humphrey O. Dodson, of Middle- 
burg, heads the concern, and Hubert 
S. Dodson is secretary-treasurer. 
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Unexcelled Transfer Service! 


For every move you make in handling 
LP gas... you'll find Hewitt Propane- 
Butane gives you maximum safety, 
speed and efficiency. 


The reason is simple. This hose is 
built by Hewitt especially for your 
high-pressure transfer service. It with- 
stands several times the pressure re- 
quired with LP gas. And it’s designed 
to give you long service life under 
widely varying temperature conditions. 


Not only that . . . Hewitt Propane- 
Butane Hose has a carefully com- 


Ate, 


anon” 


pounded, non-porous, oil-resisting rub- 
ber tube. This special tube effectively 
defies penetration by your highly vol- 
atile liquid petroleum gases. 


So for unexcelled transfer service— 
from storage tank to trucks. . . from 
bulk storage to tank cars or cylinders 

. or from trucks to home storage 
tanks—be sure you get Hewitt Pro- 
pane-Butane Hose. 


For complete details, write today. 
Address Hewitt Rubber Division, 240 
Kensington Avenue, Buffaio 5, N. Y. 


@: HEWITT Propane-Butane Hose 


HEWiTT RUBBER DIVISION HEWITT-ROBINS INCORPORATED 
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Steel Shortage. Dollar Surplus, 






Explained to Eastern Gas Men 


He supply of steel and the sup- 

ply of money were top topics 
at the joint meeting of the North 
Eastern and South Eastern Dis- 
tricts of the Liquefied Petroleum 
Gas Association at the Claridge 
Hotel, Atlantic City, N. J., Oct. 7. 
About 300 attended, and many ex- 
pressed themselves as gratified at 
the broad scope of the meeting, 
taking in as it did the entire East. 

Right in the midst of the busi- 
ness meeting which followed, word 
came through from Washington 


By ED TITUS 


that the subject of the industry’s 
steel requirements was still in the 
soup. Repeatedly the essentiality 
of the industry’s steel needs had 
been brought to the attention of 
the Steel Products Advisory Com- 
mittee and the Office of Industry 
cooperation. On Oct. 7, the matter 
finally came before the former 
and was by-passed. Anyway, the 
industry still did not have word 





Gas Appliance Manufacturers Assn. exhibition, Atlantic City, Oct. 4-8. 
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JOHN E. S. 


VAN NORDEN 


CHAPPLE, Jr. 


on what it could expect. The meet- 
ing at Atlantic City, however, pro- 
vided an opportunity to make 
plans about how to meet the situ- 
ation in Washington. 

The meeting opened with a 
luncheon presided over by Walter 
A. Naumer, of New York, director 
LPGA North Eastern District and 
manager, Pyrofax Gas Division, 
Carbide and Carbon Chemicals 
Corp. 

The general steel picture was 
interpreted for those at the lunch- 
eon by Bennett S. Chapple, Jr., of 
Pittsburgh, Pa., assistant vice 
president of sales of United States 
Steel Corp. Mr. Chapple outlined 
for his hearers the effects of the 
recent basing point decision of 
the United States Supreme Court. 
While this decision was in a case 
concerning cement, it has _ been 
interpreted as affecting steel as 
well. 

It means that the time-honored 
practice of the steel industry in 
absorbing some freight costs, to 
make it possible for steel mills, 
other than the nearest mills, to 
compete in a given market, has 
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been done away with in favor of 
fob mill pricing. This, in turn, 
has been said to mean that some 
manufacturers, including possibly 
some who make equipment and 
appliances for the butane-propane 
industry, might have to relocate 
their plants closer to the steel mills. 

Mr. Chapple declared that the 
decision interpreted present leg- 
islation in a manner “directly op- 
posite to what industry had under- 
stood.” He pointed out the de- 
cision in effect required uniformity 
of pricing at the place of produc- 
tion, and declared it is “hard to 
understand” how competition is 
to be maintained under such a sit- 
uation. A “monopoly zone,” he 
said, is created around each place 
of steel production. 

Another injustice he pointed out 
is that under present conditions 
certain fabricators in a given area 
can benefit from making their 
purchases from the local steel mill 
at comparatively low cost—while 
others must go elsewhere at greater 
cost because the steel companies no 
longer are permitted to absorb 
transportation costs. 


Loss in Steel Production 


Turning to predictions about 
steel picture, Mr. Chapple said 
that with the increase in capacity, 
and improvement of methods that 
has taken place, it would be logical 
to assume that by now steel supply 
would have been brought into bal- 
ance with demand. However, there 
have been work stoppages and raw 
material stoppages, and these and 
other causes have resulted in an 
enormous loss in production. The 
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previous week, he pointed out, pro- 
duction had been at 96.4% of ca- 
pacity, and so far this year the 
average has been 92% or 93%. 

Turning to predictions about 
“tomorrow,” Mr. Chapple said that 
in many indexes, 1949 may bring 
about a balance of supply and de- 
mand. 

“This is not true of the steel 
industry,” he declared, and added 
that the civilian economy will be 
fortunate indeed if it continues to 
receive as much steel as it has. 
In light of the tension mounting 
daily, he asked, “who can predict 
for 1949?” 

Following luncheon, the subject 
for discussion changed from the 
supply of steel to the supply of 
money. 


Enjoying Greatest Prosperity 


Talking on “Credit and Finance,” 
Dwight W. Michener of New York, 
assistant director of research of 
the Chase National Bank, declared 
that this country now is exper- 
iencing the “greatest period of 
prosperity any people anywhere 
ever has had.” The total of cur- 
rency, deposits and cashable gov- 
ernment bonds available to be 
spent is bigger now than ever be- 
fore in this country. 

“We’re in a tremendous boom 
stage,” Mr. Michener continued. 
“Continuation of many phases of 
the boom seem in store for us. But 
we'd better take it easy as we go 
up the hill, because there’s less 
spectacular business on the other 
side.” 

Howard D. White of Chicago, 
executive vice president of LPGA, 
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pointed out that this was the 
fourth time the group had met in 
Atlantic City and that the meetings 
grow progressively better. He 
mentioned as a constructive de- 
velopment the joint committee of 
LPGA and AGA that is working 
toward closer relations. 

The income of the association 
from dues, he said, is now $105,000 
a year, having grown to that 
amount from $10,000 seven years 
ago. There are some 560 active 
members. . 

But, said Mr. White, this is a 
small fraction of the LP-Gas in- 
dustry. And in comparison with 
the competing electric industry, 
these sums of money do not look 
so large. 

From one point of view, Mr. 
White continued, it’s not quite 
correct to say we’re making “great 
progress.” Many more, he declared, 
should be members. 

“The problem,” he continued, “is 
one of organization and _ band- 
ing these forces together. It’s no 
problem for the electric industry 
to raise the kind of money needed 
to compete with us. We could do 
better if we could get all forces in. 

“We're at a certain point in a 
rather long-drawn-out appeal to 
Washington, on the matter of steel. 
We're just a few little voices 
speaking there. Yesterday we were 
again by-passed on steel for gas 
storage. So long as it looks to 
Washington as if we were a very 
feeble association, we'll be by- 
passed there. Our first job is to 
gather more stength.”’ 

Those attending the meeting 
were given a brief and clear state- 
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An entirely new model, the C-2-B is the result of planned prog- 
“ig ress—a plan intended to bring you a complete line of better 
ind housings. This new unit is made of heavy gauge aluminum— 
rust-proof and weather-proof. The C-2-B answers fully your need 
» no ; . : ; 
for a low-priced unit for the small and medium size regulator 
stry outfits. Thé C-2-B is low priced. Larger output and our invest- 
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T. CARPENTER 


F. R. FETHERSTON F. 


ment of “The Technical Side” by 
Franklin R. Fetherston, of New 
York, technical vice president of 
LPGA. 

Frank T. Carpenter, of Minne- 
apolis, president of United Petrol- 
eum Gas Co. and chairman of the 
LPGA safety committee, followed 
with a discussion of “The Right 
Way vs. the Wrong Way.” 

Mr. Carpenter said he had been 
amazed at the amount of inter- 
change of information among in- 
surance companies about the LP- 
Gas industry. 

Most accidents, he said, are not 
occurring as a result of improper 
installation of such items as cyl- 
inders. And a good job has been 
done in designing equipment. 

After checking over accidents, Mr. 
Carpenter came to the conclusion that 
the No. 1 cause is insufficient instruc- 
tion te the consumer. 

The procedure, Mr. Carpenter said, 
should consist of the following steps: 

1. Tell them. 

2. Show them. 

3. Check them. 


“In addition to telling them, you 
must show them, by action,” he 
declared. 
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In training employes, Mr. Car- 
penter indicated, the LP-Gas _ in- 
dustry could gain from the expen 
ience of airlines. 

“A major problem in training 
an air hostess,” he said, “is to de- 
termine her reactions when _ the 
plane gets into a bad storm, and is 
thrown about in the air. One of 
the main jobs is to inform her on 
the subject of the safety and sta- 
bility of the plane, all it has gone 
through to test its strength. 

“They still don’t know whether 
she'll scream out when the plane 


goes through the _ dipsy-doodles. 
They find out, however, by actual 
performance. They check to find 


out, and don’t assume anything. 

“There are ways also to check 
into what a driver’s reactions will 
be under adverse and abnormal 
conditions.” 


Discusses State Laws 


Arthur C. Kreutzer, of Chicago, 
counsel to the LPGA, who wound 
up the afternoon’s session, pointed 
out that there were numerous, 
deep, legislative topics he could 
discuss, but that considering the 
time of the afternoon, he would 
dwell on the subject of beverages. 
The laws of some states having to 
do with beer and light wine, he 
said, are broad enough to apply 
to re-filling of LP-Gas cylinders 
by other than the owner. These 
laws have to do with trade-marks 
on refillable containers. States 
that have laws of interest on this 
subject include New York, Ohio, 
West Virginia, Michigan, Indiana, 
Missouri and others. 

In Pennsylvania there is a law 
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H. A. GOODWIN 


DANIEL BROGAN 


which would appear from a court 
decision to apply only to milk. 
In three or four states the mag- 
istrate or justice of the peace is 
authorized to enter an order com- 
pelling the person who may have 
cylinders that do not belong to 
him in his possession to turn them 
over to the owner. 

A business meeting and forum 
was presided over by W. S. Lander 
of Charlotte, N. C., director of 
LPGA South Eastern Distict and 
president of Rulane Gas Co. 

Most of those at the meeting 
attended the fine evening of en- 
tertainment Thursday night at the 
manufacturer-dealer-utility get-to- 
gether. They also looked over the 
very extensive exhibit of products 
and ideas, under the sponsorship 
of the Gas Appliance Manufactur- 
ers Association, which filled the 
Atlantic City auditorium. Friday 
morning, they turned out in force 
for the “Flames of Freedom” LP- 
Gas appliance dealers merchandis- 
ing program, sponsored by the 
Gas Appliance Manufacturers As- 
sociation and the LPGA. Presid- 
ing was Frank J. Nugent of Cleve- 
land, sales promotion manager of 
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Bryant Heater Co., and new presi- 
ident of GAMA. 

George S. Stone, vice president 
in charge of sales of Servel, Inc., 
Evansville, Ind., discussed the 
great opportunity in LP-Gas re- 
frigeration, arising from the fact 
that only a very small proportion 
of those who have LP-Gas in their 
homes are using it for refrigera- 
tion. 

He declared that “Anybody who’s 
made a living by selling, has no 
reason for dreading a buyers’ mar- 
ket.” 

Jim Donnelly, of A. O. Smith 
Corp., chairman of the promotional 
committee of GAMA, announced 
that the water heater campaign of 
GAMA for 1949 would be handled 
by Stanley C. Gorman, formerly 
of Southern California Gas Co., 
Los Angeles. 

E. Carl Sorby, vice president of 
George D. Roper Corp., Rockford, 
Ill., gave an inspirational and 
dramatized talk on “Cooperation 
vs. Competition.” 

C. Edwin Bartlett of Bartlett 
and Co., Philadelphia, talking on 
“Hot Water—A Luxury or a Ne- 
cessity,” declared that the public 
wants comfort and efficiency and 
that cost is a secondary matter. 

John Van Norden, American 
Meter Co., was chairman of the 
committee on arrangements for 
the meeting. 

Daniel J. Brogan, sales manager, 
The G. S. Blodgett Co., Inc., Burl- 
ington, Vt., delivered a paper en- 
titled “Expand That Commercial 
Cooking Market.” He emphasized 
the vast market that exists for com- 
mercial cooking and baking 
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throughout the country, both for 
utilities and beyond the mains. 

Stating that “The commercial 
cooking woods are filled with pros- 
pect game, awaiting your flushing 
them out,” he gave the following 
valuable figures for dealers to pon- 
der: 

“We can assume safely the exis- 
tence of a minimum of 550,000 pub- 
lic feeding operations in this country. 
Among these are 6929 penal inmstitu- 
tions; 8450 hospitals; 28,000 in-plant 
feeding operations; 32,000 school 
feeding operations, and more than 
450,000 hotels and restaurants. These 
places served more than 40 billion 
meals last year to persons outside 
their homes. 


“To those figures must be added 
more than 86,000 neighborhood bak- 
ery and pastry shops, specialty shops, 
delicatessens, local packers and can- 
ners, butchers and other commercial 
cooking operations that did not come 
within the scope of the government 
analysis. 

“A very appreciable part of this 
market is potential LP-Gas load. 
There are three indicating sources of 
information that prove this point be- 
yond doubt. One of these sources is 
the United States Census figures for 
1940 which show that of the 3000 
counties in the United States, 2759 
have no town with over 25,000 pop- 
ulation, and which also show that ap- 
proximately 43% of all the families 
in the United States live in rural 





Inspection party at GAMA exhibition, Atlantic City, Oct. 6. (Left to right): H. Leigh 

Whitelaw, managing director; S. H. Hobson, first vice president; Frank J. Nugent, 

president; John A. Robertshaw, retiring president; John Van Norden, treasurer— 

all of the Gas Appliance Manufacturers Assn. Hudson W. Reed, president; Robert W. 

Hendee, first vice president; H. Carl Wolf, managing director—all of American Gas 
Association. 
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Hoffman ‘'Up- 
top” name plate 
makes all specifica- 
tions easy to read. 







x Hoffman 8 page, 8% 
‘wy x I, reference folder 
providing complete tech- 
nical and descriptive in- 
formation on 12 heater 


, models and sizes. 
x 











---- FOR YOUR 
SALES CONVENIENCE 
AND SUCCESS! 







— your Hoffman jobber for a supply of this Hoffman 
sales-help folder . . . for your convenience and success in 
making fast and fully satisfactory Hoffman water heater sales! 
Use this folder to show prospective customers the proper heater 
for their needs—and you'll win extra sales through their 
increased understanding! Take advantage of this free sales- 
help service from your nearest Hoffman jobber — and take 
advantage of his ready stock of heaters that you need... 
Call him today, or write us for his name, and literature. 


L-P GAS 
DELUXE MODEL 
LLUSTRATEO 
@ Deluxe outer flue construction 
@ 30 and 45 gal. sizes recover 35 
and 53 G.P.H., 60°F. rise 
© 100% gas cut-off and safety 


© Thick fibre glass insulation CLAYTON & LAMBERT MFG. co. 
© Guaranteed — AGA Approved 1731 DIXIE HIGHWAY « LOUISVILLE 10, KY. 
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farm, in rural non-farm and in small 
town areas. 

“The second informative source is 
the manufacturer of commercial 
cooking equipment whose ‘send-out’ 
of appliances for use with LP-Gas 
now averages better than 30% of to- 
tal manufacture. 

“The third informative source com- 
prises a group of statistical reports 
and market analyses on summer ho- 
tels, camps, roadside restaurants, and 
similar places catering to America 
on wheels and wings, which indicate 
capacity crowds at all spots from 
coast to coast; the shores of Maine; 
the top of Mt. Mansfield, the Poconos, 
and Sullivan county; the Northern 
reaches of Michigan; the High Sier- 
ras; the dude ranches of Arizona, 
and the swank inland and coastal 
hotels of Florida.” 


Mr. Brogan stated that the LP- 
Gas industry should realize the six 
essentials below for developing the 
commercial load: 


“1. That the load is important, 
worthwhile and remunerative; 

“2. That, while gas and appliances 
are the instruments, actually, LP- 
Gas is selling mass food production 
service; 

“3. That, by virtue of that fact, 
LP-Gas becomes a partner in each 
mass-food production unit; 

“4, That, because of this implied 
partnership, LP-Gas wants only up- 
to-date appliances, processes and 
kitchen or bakeshop layouts; 

“5. That specific knowledge is 
needed by field men, and further, 
that such knowledge is available; 

“6. That there are allied industries 
that can be of great help in securing 
and holding the commercial cooking 
load.” 


In closing Mr. Brogan asked, “Is 
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the job worth while?” Then he 
closed with: 


“If we agree that more than 220,- 
000 of the 550,000 institutional op.- 
erations in the United States are in 
LP-Gas areas, then it must follow 
that a like proportion of the number 
of total meals served (40 billion) are 
eaten in these places. Without bur- 
dening you with details, those meals 
will require a minimum of 38,900 bil- 
lion Btu of heat for cooking ...a 
sizeable gas load. Look at the mat- 
ter from another angle. Latest fig- 
ures indicate that domestic consump- 
tion averages 220 gals a customer. 
The average commercial customer 
will use 3000 gals .. . fourteen times 
as much! Believe us, the survey is a 
worthwhile starting point.” 


Installing Large User Tanks 
Pays Out for Oklahoma Dealer 


In line with his policy of recom- 
mending larger capacity storage on 
customers premises, W. D. Lance, 
W. D. Lance, Inc., of Vinita, Okla., 
recently has added a 4000-gal LP- 
Gas tank to his two 1100-gal tanks 
at Langley, Okla., in the residential 
area known as “Grand Village,” at 
the Grand River Dam. These tanks 
serve 19 cottages of employes of the 
Grand River Dam Authority. 

A consistent advocate of larger 
consumer storage, Mr. Lance now 
supplies fuel to about 50 1000-gal 
consumer tanks and to a large num- 
ber of 500-gal customer-owned tanks 
in the Grand Lake area. He has 
been able to keep his customers well 
supplied with LP-Gas principally 
through selling the larger consumer 
tank idea. He hauls his fuel in trans- 
port and delivery trucks from the 
Warren Petroleum Corp. refinery at 
Milfay, between Bristow and Stroud, 
Okla. 
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"Brighter Days Ahead,” Promised 
Oklahoma Dealers at Convention 


ITH substantial increases in 

refinery capacity for produc- 
tion of LP-Gas, and improvements 
in the transportation picture, mem- 
bers of the industry attending the 
Southwest LP-Gas convention and 
trade show, at Oklahoma City, 
Okla., laid plans through extension 
of advertising and more aggres- 
sive sales policies to further ex- 
tend their business, particularly in 
rural areas. 


As a part of this program 15 
members of the advertising and 
advertising checking committee of 
the Liquefied Petroleum Gas As- 
sociation met during the conven- 
tion and decided to continue their 
advertising campaign for the next 
three months including the use of 
the advertising copy prepared by 
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By O. D. HALL 


Beals Creative Printers, of Okla- 
homa City. This includes direct 
mail, newspaper, radio and card 
display advertising through coop- 
eration of LP-Gas dealers in about 
20 states. 

The plan has been operating and 
spreading on a national scale for 
nearly a year and recently has been 
extended to farm _ publications. 
Howard D. White, executive vice 


Oklahoma’ convention personalities 
(left to right): J. T. Bradley, Warren 
Petroleum Corp., Tulsa; W. D. Lance, 
W. D. Lance, Inc., Vinita; Paul 
Tooks, Valley Butane Co., Pauls Val- 
ley; Jack O. Thompson, Warren Pe- 
troleum Corp., Tulsa. 
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S. B. CROOKS 


CY CARNEY 


president of the national associa- 
tion, met with the committee. 

Dewey Neal, advertising man- 
ager of the Oklahoma Farmer- 
Stockman, Oklahoma City, one of 
the farm papers which is carrying 
this advertising, talked to the con- 
vention on the vast resources of 
eight Southwestern states which 
were represented in the convention. 

Mr. Neal pointed out that 80% 
of the LP-Gas dealers’ business in 
this area is on the farm. A recent 
survey revealed that the average 
customer of such dealers in the 
area spent $750 last year for LP- 
Gas service. 

“A lot of things can jerk custom- 
ers out from under you but if you 
keep ‘mom, sis and brother’ in- 
formed on the value of LP-Gas 
service through good, down-to- 
earth advertising they will be your 
allies and soon ‘pop’ will be will- 
ing to spend his money for an 
LP-Gas system on his farm,” 
Vernon Beals, of Beals Creative 
Printers, told the convention. 

Most of the remaining papers 
and talks also were slanted toward 
the dealers’ needs, as they are find- 
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ing that aggressive sales and care- 
ful management policies are be- 
coming more and more important. 
With W. E. Fraley, Abilene. Texas, 
acting as moderator, a half-day’s 
session was devoted to papers and 
panel discussion on special dealer 
problems. In this session Neal 
Havens, sales manager, Union LP- 
Gas Systems, Independence, Kan., 
described his company’s system of 
“Setting Up Routes.” (See Page 61) 

“Tex” Brannon, Brannon Butane 
Appliance Co., Fort Worth, pinch- 
hitting for his brother, Charles 
H. Brannon, who could not be 
pesent, told how his firm is trying 
to make the “one to one” ratio 
work, and Ray J. Noblitt, Noblitt 
Sales Co., Clarendon, Texas, talked 
on what decency and _ courtesy 
among dealers, at all times prac- 
ticed, may accomplish for the in- 
dustry in terms of improved public 
opinion. 


Keep Records To Avoid Leaks 


Another afternoon was devoted 
to talks on management, sales and 
customer relations problems. M. H. 
Massey, of Ross-Martin Co., Tulsa, 
laid heavy emphasis upon the im- 
portance of keeping proper rec- 
ords adapted to the needs of «va- 
rious sizes of firms. He explained 
that such accounting enables the 
dealer to discover and eliminate 
the “leaks” and to plan so as to 
meet the hazards of his business 
which face him from inside and 
without. 

“A right mental attitude toward 
your customers, which means learn- 
ing to call them by their first 
names, and honestly explaining and 


BUTANE-PROPANE News 








eee eee ee a ae 


are- 


be- 


ant. 
xas, 
ay’s 
and 
aler 
Veal 
LP- 
an,, 
1 of 
61) 
ane 
ich- 
rles 

be 
ing 
itio 
litt 
ked 
esy 
“ac- 


lie 


ted 
ind 


sa, 
im- 


va- 
1ed 
the 
ate 


ess 


nd 


ird 
m- 
rst 
nd 


ews 





describing your merchandise, keep- 
ing your promises as to what that 
merchandise will do and giving 
them friendly service, will deter- 
mine whether you stay in business 
making a profit or soon have to 
give it up,” Cy Carney, head of 
the Cy Carney Appliance Co., Fay- 
etteville, Ark., emphasized to his 
listeners. 

Talking on the subject, “Creat- 
ing Wants vs. Supplying Needs,” 
Harry Canup,_ sales - manager, 
Hales-Mullaly Co., Oklahoma City, 
outlined the fundamental _ prin- 
ciples of salesmanship. 


Create Desire To Buy 


“If you want just to supply the 
actual needs of your customers you 
will get back to the economy of 
the °30’s, when people had the 
money to supply only their more 
urgent needs. If we want to do a 
larger volume of business, we have 
to create wants that logically can 
become needs. Are you qualified to 
make people want things?” the 
speaker asked. 

In a session devoted to papers 
and discussion on development, 
supply and handling of LP-Gas, 
three principal speakers presented 
papers. J. T. Bradley, Warren 
Petroleum Corp., Tulsa, brought 
his hearers up to date on the 
growth of the industry, number of 
customers in 1948 as compared with 
1922 and earlier, and painted an 
encouraging picture for the fu- 
ture. 

Going into more detail as to 
prospects for LP-Gas supply and 
demand for the remainder of 1948 
and 1949, S. B. Crooks, Cities Serv- 
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ice Oil Co., Bartlesville, Okla., said 
that the petroleum refinery is both 
a “large demand and a growing 
source of LP-Gas. On the other 
hand” he continued, “the refineries 
increased their production of LP- 
Gas for sale by 31% for the first 
six months of 1948. Sales of LP- 
Gas to distributors or dealers for 
the first six months of 1948, com- 
pared with the same period of 
1947, have increased 18%, while 
production at natural gasoline 
plants of all LP-Gas for the same 
periods has increased 19%, and at 
refineries 31%, or an overall in- 
erease of 22.3%. 

“These figures indicate sufficient 
LP-Gas will be produced in 1948 
and 1949 to meet the annual de- 
mand, but production figures are 
based on the rate of production 
at the end of each year and all 
production must be saved through- 
out the year to meet the winter 
seasonal peak demand.” 


Place for Small Installations 
While larger consumer storage 
has proven helpful, John A. Storm, 
Sinclair Prairie Oil Co., Tulsa, ex- 
pressed the belief that there still 
is a good market for smaller and 
cheaper installations suitable only 
for cooking, refrigeration and 
water heating, or a_ so-called 
“kitchen load.” Warning that fall 
and winter*are just around the 
corner, the speaker urged the dis- 
tributor to fill his customers’ tanks 
to capacity and maintain this con- 
dition until cold weather arrives, 
“thus assuring a maximum reserve 

for the time of greatest need.” 
Charles Corken, Corken’s, Inc., 
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Oklahoma City, presenting the sub- 
ject “Handling LP-Gas Profitably” 
focused on the great value of a 
proper attitude toward employes, 
customers and suppliers, as among 
the intangibles of business and 
life which have a greater effect on 
assuring profits and success in 
business than -capital, location. 
market or prices. 

C. O. Whisnand of Lawton, 
president of the Oklahoma LP-Gas 
Assn., presided over the opening 
session. J. O. Green, Seminole, and 
Charles J. Monroe, Jr., Perry, as- 
sisted in presiding at subsequent 
sessions. About 25 manufacturers 
and distributors of LP-Gas appli- 
ances and equipment had exhibits 
at the convention. 


Louisiana Users Promised 
Adequate Fuel Next Winter 


Louisiana, victim of shortages of 
LP-Gas during last winter’s cold sea- 
son, will likely see no repetition of 
that condition in 
coming years. 

Anincreased 
overall supply in 
the country, ad- 
ditional trans- 
portation units, 
and greatly in- 
creased storage 
capacities by 
many users is 
going to avoid 
any reasonable 
liklihood of 
shortage. K. E. JONES 

This is the sub- 
stance of a recent interview with 
K. E. Jones, newly appointed direc- 
tor of the Louisiana LP-Gas Com- 
mission. Mr. Jones says in part: 
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“We have sufficient gas for the 
next two years, provided it is chan. 
neled properly. Prospects for this 
winter are very good. 

“The big problem is one of stor. 
age and distribution rather than one 
of production, as peak winter usage 
is approximately seven times the to- 
tal dealer storage.” 

The extent of domestic usage in 
Louisiana is pictured in Mr. Jones’ 
closing statement 

“Average consumption by the 85,- 
000 users in the state is 785 gallons 
per year, a total of around 66 mil- 
lion gallons. Of this, consumption 
in the December-January-February 
period alone is 65 per cent, or an 
average of 510 gallons. That totals 
nearly 43 million gallons—compared 
with Louisiana dealer total storage 
capacity of less than six million gal- 
lons.” 

A meeting of the Louisiana LP- 
Gas Commission was held in Baton 
Rouge Sept. 2-3. It was largely at- 
tended by dealers and extensive plans 
were laid to bring about larger stor- 
age at consumers’ premises to insure 
against future shortages. 


Second Series of Service 
Schools Planned in Texas 


The training instructors of the 
Texas Butane Dealers Assn. ended 
their first series of service schools 
last month and immediately set out 
on the scheduling of a new series. 
This second group of LP-Gas train- 
ing schools will spotlight more ad- 
vanced methods and operations for 
Texas dealers and their employes. 

More than 100 persons attended 
the classes conducted by association 
instructors during the first series. 
Training sessions during the first 
series were conducted by Orrin Mor- 
gan, Truman Adkins, and Olen 
Grounds, who will supervise the new 
classes. 
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Modest in size 








Here’s a complete range at a moder- 
ate price, engineered for L-P gas; 
an ideal range for the small restau- 
rant and lunchroom. 


EXTRA HEAVY CONSTRUCTION. 
Rigidly built, flush construction re- 
inforced just like a_ heavy - duty 
model. 


COOKING TOP. Entire top 4 
inches wide. Open top section 24” 
wide by 27” deep with four large 7” 
star type burners. This top is much 
deeper than found on any other sim- 
ilar style range. 


and price, but... 


in capacity 








ECONOMY 
single oven 


luncheonette 
range 


HEAVY TOP GRIDDLE. Polished 
cast iron 20” wide by 27” deep, with 
grease slot and guide in rear. 


LARGE OVEN. 20” wide, 19” deep, 
14” high. Heavy cast iron bottom. 
Safety first lighter. Rock wool insu- 
lation. Robertshaw regulator. 


PERFECT BROILING. Refractory 
fire-brick pin reflectors between grid- 
dle burners give perfect broiling. 
This sturdy streamlined range is 
available also in stainless steel and 
porcelain enamel finish. For de- 
tailed specifications write: 


COMSTOCK-CASTLE STOVE COMPANY Quincy, Ill. 
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Moves 30 Tons at 17 MPR with 
Butane-Powered Bulldozer 


NCREASINGLY is heavy duty 

equipment turning to butane and 
propane for power, finding these 
fuels superior in many ways to die- 
sel and gasoline. 

Trucks and tractors on the iron 
ranges of Minnesota and Michigan, 
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excavating equipment on the great 
dam projects of the West, trans- 
port units of national trucking 
firms, and butane and _ propane 
transports of the LP-Gas industry 
—in every manner of difficult and 
large scale operation these fuels 
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are attaining high performance 
records, and saving money for the 
owners. 

Now there has been constructed 
the biggest scraper in the world, 
puilt by Le Tourneau Co., and ¢a- 
pable of handling 70 tons of earth 
at one time. It can move a 30-ton 
load at a road speed of 17 miles an 
hour. 

A 750-hp, 12 cylinder engine is 
used for this job. It has a 2'% in. 
K. G. Ensign carburetor and burns 
about 30 gals. of LP-Gas per hour. 

As this unit operates as much as 
20 hours per day, it develops a 
handsome load for the dealer who 
supplies the fuel. It is a specially 
attractive load in the summer 
months, when most big construc- 
tion work is under way. 

The accompanying pictures show 










A LeTourneau bulldozer moving dirt 
and clearing a piece of timberland 
for new highway. 





at 


1S- 
ng 
ne 
ry 
nd 
els 


ews NOVEMBER — 1948 





the magnitude of this ‘“Tourna- 
dozer.”’ 

One of the notable exploits of the 
“Tournadozer” is the current con- 
struction of a levee on the Missis- 
sippi river near Prairie du Rocher, 
Ill. The job is under contract to 
McVaugh-Haynes Engineering Co., 
of Detroit, and the unit is doing 
a beautiful job in removing stumps 
from the levee right-of-way. 


Big Stumps Mean Nothing 


The dozer moves up to a stump 
as large as 12 in. in diameter and 
pushes it from the ground with as 
apparent ease as if it were remov- 
ing match stems. 

This particular unit is equipped 
with a dozer blade 6 ft. high and 
16 ft. long, and can move approx- 
imately 16 cubic yards of dirt with 
the blade alone. In building the 
levee itself, this unit is used to 








push enormous dirt carts loaded 
with clean dirt for delivery upon 
the levee. The capacity of these 
carts is equal to approximately 114 
gondola cars of dirt. 

The tires on this rig are in size 
3000 by 33, 28 ply, and are inflated 
to 35 lbs. pressure per tire. The 
tires, alone, weigh approximately 
2 tons each. 

The Mississippi river unit is sup- 
plied with fuel by the Butane Gas 
& Appliance Co., St. Louis County, 
Missouri, and its operations were 
recently inspected by Otto Mueller 
of that company and I. J. Jones, 
Philgas industrial division, Phillips 
Petroleum Co. They state that the 
work accomplished by this machine 
is almost unbelievable. The engine 
has two 2% in. Ensign carburetors 





and two Model S Ensign heat ex. 
changers. The propane fuel tank 
which is mounted on the unit has a 
capacity of 250 gals. 


O. A. Schuster Sells Texas 
Business to Keith A. Lane 


Keith A. Lane, purchaser of the 
butane and propane gas company of 
O. A. Schuster, of Perryton, Texas, 
will do business under the name of 
K. A. Lane, Inc., and offices of the 
company will be located in_ the 
Schuster building in Perryton. 

Policies of the company and serv- 
ices to customers will be retained. 
Continuing in service with Mr. Lane 
will be Mr. and Mrs. Gene Replogle 
who were employed for many years 
by Mr. Schuster. 
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3C Carburetor 


Century Gas Equipment Company 


11188 Long Beach Blvd. 





At the LEAST COST 
the BEST and MOST 
ECONOMICAL 
L.P. Gas Carburetion 


Oldest Manufacturers of 
LP-Gas Carburetion — 





Fuelock 
() 
& Strainer 


Lynwood, California 
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Almost invariably, wherever Butane-Propane 
is used to provide electric power, ENSIGN 
Carburetion is employed to assure maximum 
engine performance and dependability. 

Kohler provides complete lighting plant 
equipment in various capacities. These en- 
gines may be obtained with ENSIGN Carbu- 
retion for either natural gas or Butane-Pro- 
pane. 

In more and more cases LPG is used for 
light and power in rural communities. For 
multi-cylinder internal combustion engines 
operating on Butane-Propane or Natural Gas 
ENSIGN Carburetion is the accepted stand- 
ard from coast to coast. 

Write us for full information. 


17 AY/ 7, 


CARBURETOR COMPANY 
7010 SOUTH ALAMEDA ST., P.O. BOX 229 
Ensign Model "B” Fuel Regulator AAAIRING 2a YO aa CEE tol 8 ET 
Nia for Butane-Propane Vapor Branch Factory: 2330 West 58th Street, Chicago 36, Illinois 
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If You Have Sales Resistance, Break It Down with a 


Demonstration Trailer 


HE A. C. Ferrell Gas Co., of Atch- 

ison, Kan., has applied a new 
and interesting merchandising tech- 
nique that is really working and has 
more than paid for itself in added 
sales. 

Mr. A. C. Ferrell recently built in 
his own shop in Atchison a trailer 
that is a complete, modern, model 
kitchen that can be carried around 
for display purposes to county fair 
meetings of all types and even to 
the individual home owner for live 
demonstration of an_ all-LP-Gas 
kitchen. 

It is a 2-wheel trailer made of 
sheet aluminum with an asphalt tile 
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floor. It is 16 feet long by 7% feet 
wide and 85 inches high inside. One 
whole side of the trailer opens up 
with the three doors lifting up to 
make an awning for shelter and 
shade. The inside of the trailer is a 
completely piped LP-Gas__ kitchen 
containing a range, an 8-foot Servel 
refrigerator, steel cabinets, a water 


Above: The trailer car which enabled 
A. C. Ferrell to make such success- 
ful demonstrations to country house- 
wives. Right: With one side of the 
trailer opened up, a completely fur- 
nished LP-Gas kitchen is revealed to 
win the hearts of the prospects. 


BUTANE-PROPANE News 











Qo ow ox ao 


oO of} S&S 


eam Pr TH wa ff 


o 





feet 
One 
Ss up 
p to 
and 
is a 
‘chen 
ervel 
vater 


to 


News 





system and fluorescent lighting. The 
refrigerator is operating, the range 
can be used to cook and there is 
running water at all times at the 
sink. 

One hundred-pound cylinders can 
be used for the gas supply in home 
demonstrations when Mr. Ferrell 
hauls the trailer behind his car. For 
fairs and large meetings he uses a 
pick-up truck with a 115-gallon pro- 
pane system for transportation and 
ample gas supply. 

Heating equipment is also carried 
within the trailer for additional 
demonstration. 

In the first month’s operation, the 
trailer sold more than 15 1000-gallon 
propane systems, plus appliances 
amounting to over $25,000 worth of 
business. The average sale was from 
$800 to $2600. During this period 
three county fairs were attended. 

The A. C. Ferrell Gas Co. covers 
approximately a 35-mile radius 
around Atchison, servicing 700 re- 
tail tank customers in addition to its 
cylinder business. The company re- 
ceives its gas by tank car and has 
60,000 gallons of bulk storage. Cus- 
tomers are serviced by two bob-tail 
gas delivery trucks and two service 
trucks. 


Pacific Oil Strike Prompts 
Dealer Meetings by LPGA 


Due to the critical nature of the 
current and future supply situation 
growing out of the oil refinery em- 
ploye strike on the Pacific Coast, a 
series of dealer meetings was held in 
California in October by the Lique- 
fied Petroleum Gas Assn. These were 
under the direction of Don McNary, 
West Coast secretary. 

Mr. MeNary traveled from district 
to district to acquaint the dealers 
with the facts regarding the unéer- 
tainty of supply and its possible lim- 
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itations in order that proper meas- 
ures may be employed to protect 
consumers in the West from _ pos- 
sible shortages if the strike con- 
tinues. 


Paul Oakford, LP-Gas Man, 
Dies Suddenly in Nevada 


Paul Oakford, president of the Oak- 
ford Gas & Appliance Co., Long 
Beach, Calif., and prominent in Pa- 
cific Coast LP-Gas circles, died sud- 
denly on Oct. 6 of a heart attack. 

Mr. Oakford was returning to Long 
Beach from Jerome, Idaho, where his 
corporation operates the Idaho Gas 
& Appliance Co. He stopped at Wells, 
Nev., for the night and died in his 
sleep. 

Both of the above mentioned com- 
panies will continue operations as 
usual under the management of 
Paul’s brother, Bob Oakford. 


Gas Cycling Plant Will 
Recover 80°, of Propane 


The Katy gas cycling plant 25 
miles west of Houston, Texas, is be- 
ing expanded to recover 80% instead 
of 30% of the propane contained in 
the natural gas flowing through the 
system. 

This was disclosed at the Portland, 
Ore., fall meeting of the American 
Society of Mechanical Engineers by 
William T. Robertson, design engi- 
neer of Humble Oil & Refining Co., 
operators of the plant. 

Other products now recovered by 
the plant besides commercial pro- 
pane are: methane-ethane-propane 
mixture, commercial iso-butane, com- 
mercial normal butane, gasoline (72 
octane motor fuel up to 91 octane 
aviation fuel) and heavy naphtha. 

The plant is owned now by 35 
different companies. 
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Cooking Range 
American Stove Co., St Louis, Mo. 
Model: Magic Chef Model 1301-14. 


Description: This range has thick 
“fiberglas” insulation throughout. It 
is a swing-out broiler model with div- 


ided top-burner arrangement. Fea- 
tures included are one-piece cooking 
top; electric clock and timer; one- 
piece, all-porcelain burner and tray; 
porcelain drip pan, non-tipping oven 
racks, solid recessed base, flush wall- 
to wall construction. Outside dimen- 
sions: 39 in. x 27% in. x 47 in. 


Pressure Regulator 
L. C. Roney, Inc., 1511 W. Flor- 
ence Ave., Inglewood, Calif. 
Model: The Roney “200”. 


Application: Designed to deliver 
uniform pressure to LP-Gas appli- 
ances over a wide range of service. 


Description: This medium size regu- 
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later performs like a larger regulator 
even though it weighs only about 1% 
lb. The light weight makes it possi- 
ble to have big regulator operation 
on the smaller systems. The 200 cubic 
feet per hour (over 500,000 Btu per 
hour) capacity means that the Roney 
“200” will be acceptable for at least 
95% of all domestic installations. The 
diaphragm is molded from a special 
synthetic material that allows free 
movement at temperatures as low as 
45° below zero. The unique design of 
the nozzle reduces the possibility of 
a nozzle freeze-up that frequently 
occurs in many regulators. 
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Deep Fat Fryer 


J. C. Pitman & Sons Sales Corp., 
711 Broad St., West Lynn, Mass. 


Model: Pitco Frialator No. 10. 


Application: For use in lunch coun- 
ters, dining cars, tea rooms, etc. 

Description: The cooking vessel is 
of one-piece construction with a ta- 
pered bottom fitted with a 1-in. drain 
valve. It is built without seams which 
prevents collection or absorption of 
grease. 

The body is stainless steel cabinet 
style, fitted with the door mounted on 
heavy chrome hinges. The counter 
Frialator is 17 in. high, but legs 17 
in. long can be added to make the 
fryer 34 in. in height. 

Burners are of the Bunsen-venturi 
type with adjustable air shutters. 
They are readily removable and inter- 
changeable with any type of gas. 
Orifices are of the fixed type. 

A separate valve is provided to 
control the gas supply to.each burner 
while a separate valve is provided to 
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control the supply of gas to the pilot 
burners. Thermostat control of the 
snap-action has dial markings rang- 
ing from 250° to 400° F. and operates 
within a plus or minus of 5°. 


Water Heater 


Bryant Heater Co., 2036 E. 22nd 
St., Cleveland. 
Model: No. 115. 


Description: Low installation height 
of 5 ft. is made possible by a new 
Bryant down-draft diverter which 
reduces height 6 to 10 inches. The 
flat base construction requires less 
than 19 in. floor space. Tank corro- 
sion is prevented by the “Protect- 
O-Rod,” a megnesium alloy rod ex- 
tending into the water from the top 
of the tank. Corrosive electro-chem- 
ical action in water is transferred to 
rod, which lasts many years and is 
easily replaced. This makes possible 
a 10 year protection plan on the 
model. 

The burner is Raised, 


cast iron. 
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drilled ports insure complete com- 
bustion. A removable plug in spud 
adapter permits cleaning the orifice 
without disassembly. Gas _ pressure 
can be checked at this opening. The 
burner assembly can be removed by 
removing one screw and disconnect- 
ing the main and pilot gas tubes. 
Automatic controls are at side of 
tank for accessibility. By thermo- 
magnetic action, the 100% safety 
shutoff. pilot prevents flow of gas 
until pilot is restarted. Construction 
is of heavy gauge steel, hot-dip gal- 
vanized, and designed to eliminate 
air pockets in the top. The white 
enameled jacket, top and bottom pans 
are painted on the inside and outside 
for maximum service. Sizes: 20, 30, 
40 and 50 gals. For use with nat- 
ural, manufactured and liquefied pe- 
troleum gases. 


Instrument Symbol Template 


Rapidesign, Inc., P. O. Box 592, 


Glendale, Calif. 

Model: No. 47. 

Application: For use of all design 
personnel and draftsmen in the fields 
of oil, gas, chemicals and water. 

Description: The template is par- 
ticularly adapted to layouts where 
liquid level, differential pressures and 























flow instruments are used. Schematic 
diagrams of recorders, indicators, 
controllers, valves, manometers and 
liquid level controllers are quickly 
and easily constructed. 

It is made of clear, .040 mathemat- 
ical-quality plastic with printing on 
reverse side to prevent wearing off. 
All cut-outs are beveled to permit 
sharp, clear delineation. The template 
has a 90° protractor and a dotted line 
radius guide. Actual size, 5x8 in. 








Check Coupling 


Selwyn- Landers Co., 4709 East 
Washington Blvd., Los Angeles. 


Model: S-L901 Fill Valve Check 
Coupling with Bleeder Valve. 


Application: To any fill valve hav- 
ing 134,” Acme male thread. 


Description: The current Under- 
writers’ Laboratories, Inc., listed 14” 
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PANELRAY F- 
Recorp breaking success of Day & 
Night’s wall model Panelray makes possible 
infra-red heating in new low-cost competitive 
heater. 

A great new addition to Day & Night’s line 
of space and water heaters has been realized - 
with the introduction of Panelray “F.” Low 
in cost, high in efficiency — fast in operation 
—the Panelray “F” is an infra-red ray, body 
height heater in 9,200 and 16,500 B.T.U. 
sizes, and stands in a 9” circle of floor space 
—may be used vented or unvented. Here 


is a “sure seller” and profit maker in good 
times or bad. 


“TO SELL SUCCESSFULLY — SELL DAY & NIGHT” 








MANUFACTURING COMPANY 


1A, CALIFORNIA 
aieets vciniaiaandii ONE OF THE DRESSER INDUSTRIES 
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fill valves are of two piece construc- 
tion with double back-pressure checks, 
but there are thousands of tanks now 
in use which have fill valves with only 
a single back-pressure check. 

For tanks with fill-valves of single 
back-pressure check construction, the 
S-L901 coupling is connected prior to 
filling, and then the hose coupling is 
connected to it and the filling opera- 
tion is handled without any danger of 
a defective valve stem sticking in an 
open position and creating a hazard 
of discharging fuel from the tank 
being filled, when the hose coupling 
is being disconnected. 

When the operator has the tank 
filled, the bleeder valve is opened and 
should it indicate that the seat on the 
fill valve has not returned to a nor- 
mally closed position, the S-L901 
coupling is left connected and the fill 
valve cap installed. Thus, the aefec- 
tive fill Valve has not created a tem- 
porary hazard and may be replaced in 
the tank at a more convenient time. 

The S-L901 coupling is low in cost 
and every delivery truck should carry 
at least two, as they may be left at- 
tached to the tanks when necessary. 


Gas Vent and Flue Pipe 


Williams-Wallace Co., 162 Hooper 
St., San Francisco. 

Model: Metalbestos. 

Application: For vent and flue pur- 
poses. 

Description: Employing a pipe-with- 
in-a-pipe method, the “Metalbestos” 
gas vent and flue pipe incorporates a 
patented double pipe construction 
which eliminates thick cold-wall vents 
and single metal-wall vents. 

The inner pipe is made of alumi- 
num and the outer of galvanized steel 
with a %-in. insulating air space be- 
tween the two pipes, which assures 
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a hot stack over the entire length of 
the run. Elimination of condensation 
and dripping is effected and the %-in. 
air space between the inner and outer 
pipes is said to do away with fire 
hazards. The inner pipe is immune to 
destructive action of gases and high 
temperatures, while the outer pipe is 
weather resistant. Rigidity, easy han- 
dling and a minimum of breakage, 
which result in a reduction of instal- 
lation time and cost, are assured by 
the light weight and sturdy construc- 
tion of Metalbestos. 

It is manufactured in both round 
and oval shapes in lengths of 3 ft., 
5 ft., and 10 ft., and has a complete 
line of fittings adaptable for all types 
of installations. 


New Container for Rectorseal 


A “Brush-Top” metal container has 
recently been announced by the Rec- 
torseal Division of Rector Well 
Equipment Co., Inc., for their thread 
and gasket sealing compound, Rec- 
torseal No. 2. The small brush is sol- 
dered into the cork-lined lid and 
serves as an applicator which is ready 
for use immediately upon opening the 
can. 

Rectorseal No. 2 is available in 
three sizes of the new “Brush-Top” 
containers. 
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Truck Tank 


Butler Manufacturing Co., 13th & 
Eastern Ave., Kansas City, Mo. 


Model: 1200. 


Application: Features construction 
and operating efficiencies to meet de- 
mands of over-the-highway and local 
delivery service. 

Description: It has a 1200-gal. wa- 
ter capacity—992 gal. net propane ca- 
pacity. Overall length of barrel is 54 
in.x 131in., and is for mounting on 
84 in. cab-to-axle truck. Estimated 
loaded weight is 9870 lbs. 

The tank is a single-barrel type 
with elliptical shaped heads fabri- 
cated of 70,000 lb. tensile strength 
steel of firebox quality, with 200 Ib. 
working pressure. 

It is equipped with all necessary 
fittings, including shutoff valves; re- 
lief valve mounted in center of tank 
with relief valve guard; rotary gauge; 
thermometer; and pressure gauge. 
Equipment also includes a 2-in., 35- 
gpm capacity pump. The meter with 
a Print-O-Meter register is mounted 
in cabinet on curb side. There is a 
hose rack on each side. The liquid 
pump terminates in rear cabinet. 

The sloping rear cabinet may be 
used as a tool box. Maximum strength 
and protection are provided by the 
curved rear bumper. Four running 
lights with reflectors, a combination 
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stop and tail light, 3-light cluster, 
all with waterproof wiring are pro- 
vided. 


Dresser Descriptive Booklet 


Available upon request is a new 
48-page, pocket-sized booklet listing 
the 13 operating companies of Dres- 
ser Industries, Inc., and identifying 
the products and services of each. 

Tied in with action shots of Dres- 
ser equipment at work in the oil, gas, 
chemical, mining, and other industrial 
fields are abbreviated lists of individ- 
ual company products and their more 
important applications. Included also 
are a number of pages covering the 
gas-fired heating systems and auto- 
matic water heaters built by three 
Dresser companies for use in houses, 
apartments, institutions and for com- 
mercial and industrial requirements. 

For copies write to Dresser Indus- 
tries, Inc., 1130 Terminal Tower, 
Cleveland, Ohio. 


Regulator Bulletin 


A new bulletin describing the me- 
chanical construction, operating prin- 
ciples and performance characteris- 
tics of ejector service regulators has 
been issued by the Pittsburgh Equi- 
table Meter Division, Rockwell Manu- 
facturing Co., Pittsburgh. 

Complete specifications, including 
capacities, outlet pressure adjustment 
range, dimensions, weights and list 
prices are included in tabular form. 

Of interest to repair shop men is a 
convenient parts list with parts 
illustrated by means of isometric pro- 
jection drawings. The illustration se- 
quence makes it easy to assemble the 
regulators in any maintenance opera- 
tions. 

Copies of the bulletin can be ob- 
tained from the company. Ask for 
bulletin 1026. 
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THE TRADE 





Charles W. 
Stewart has been 
named research 
engineer for the 
Sprague Meter 
Co., Bridgeport, 
Conn. Prior to his 
appointment he 
was associated 
with the San 
Diego Gas & 
Electric Co., San 
Diego, Calif., for 
27 years, during Cc. W. STEWART 
which time he specialized in gas mea- 
surement, distribution and utilization 
problems. 

In his new position he will coordi- 
nate research and production to fit the 
future trends in the changing condi- 
tions anticipated in measurement, uti- 
lization and pressure control of nat- 
ural, mixed and manufactured gases. 


The A. O. Smith Corp. has an- 
nounced plans for construction of a 
22,000 sq. ft. building in Union Town- 
ship, N. J., near Newark, which will 








be an expansion of the activity of the 
company’s product service division in 
the East. 

The division, which has its head- 
quarters in Chicago, started an East- 
ern branch about a year ago in New- 
ark. It also operates a branch in Los 
Angeles. The division gives 24-hour 
off-the-shelf service on repairs and 
replacement parts for Smithway prod- 
ucts such as glass-lined water heaters, 
Burkay water heaters and heating 
systems, liquid gas systems, stokers, 
electric motors and pumps. It also 
carries on actual production opera- 
tions in the repair of damaged prod- 
ucts and parts, makes its own claim 
adjustments, provides field service and 
makes field surveys. 

John J. Bohmrich is manager of the 
division. 


How the steel industry can meet 
production demands by not having to 
lose a day’s operation through a nat- 
ural gas shortage was pointed up 
by Francis E. Drake, Pacific Gas 
Corp., in his address “Liquefied Pe- 
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The A. O. Smith Corp. proposed new building in Newark, N. J. 
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“Western Holly 


This is the new 





Continental” line of custom designed gas ranges 


recently introduced. 


troleum Gases for the Steel Indus- 
try” before the Iron and Steel Con- 
vention Sept. 28 through Oct. 1 in 
Cleveland. 

Mr. Drake maintained that lique- 
fied petroleum gas can successfully 
augment the natural gas supply, and 
carry steel mills and other manufac- 
turers successfully through the fuel- 
scarce winter months. 

Mr. Drake views propane as the 
“simple, ready and inexpensive solu- 
tion for some of the troubles inher- 
ent to the steel industry for genera- 
tions.” 


The Ruud Manufacturing Co., mak- 
ers of automatic gas water heaters, 
announce the appointment of Wil- 
liam M. Petrie as manager of the 
company’s direct-factory branch in 
Detroit, Michigan. 
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The new line of “Western Holly 
Continental” ranges introduced to the 
public recently, offers custom design 
features in standard production line 
models, according to Henry Honer, 
president of the Western Steve Co., 
Culver City, Calif. 

The new “custom design” offers sev- 
eral choices to the housewife, making 
it possible for her to have the range 
most applicable to her needs. There 
are three basic models in the Conti- 
nental “43” series. These include a 
4-burner, divided top range; a 4-in- 
line burner arrangement with front 
work space; and a_ 6-burner range. 

Combinations of these three basic 
ranges make possible scores of dif- 
ferent delivered models. 

“Here for the first time,” states Mr. 
Honer, “the customer can design the 
range that exactly fits her require- 
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Backed by experience and adequate 
equipment, Beacon can supply your 
Butane-Propane needs with immediate, 
consistent service at market prices the 
year ‘round, 














LP-GAS 
Domestic Systems 
Truck Tanks 
Appliances 


LP-GAS EQUIPMENT 


Storage Tanks 
Transports 











PETROLE 
P.O. Box 2318 Phone 5-5553 Tulsa, Oklahoma 


COMPANY 
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ments with as many or as few ac- 
cessories as she wishes—and with a 
top burner, oven and broiler arrange- 
ment suited to her needs.” 

These ranges have been awarded 
the Good Housekeeping Seal of Ap- 
proval and are built to “CP” speci- 
fications. All are available for LP. 
Gas, natural and manufactured. 





Ww. C. DAVIS H. E. JALASS 


Wendell C. Davis has been elected 
president, and Harold E. Jalass vice 
president of Cribben & Sexton Co, 
Chicago, it was announced recently 
by George D. Wilkinson, chairman of 
the board of directors. The company 
manufactures “Universal” gas ranges. 

Mr. Davis joined the company as 
controller in 1942. He was elected 
treasurer in 1943, a member of the 
board in 1946, vice president in 1947. 
He now succeeds W. M. Hillborn who 
has resigned. 

Mr. Jalass joined Cribben & Sexton 
Co. in 1917 and became district man- 
ager of metropolitan Chicago in 1931. 
He was appointed general sales man- 
ager of the company in the latter 
part of 1946. 


W. F. Rockwell, Jr., president of 
Rockwell Manufacturing Co., an- 
nounced the appointment of L. A. 
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Hot water is appreciated more than ever when those crisp 
autumn days roll arcund. Now is the perfect time to SELL YOUR 


CUSTOMER ‘a Wilshire Water Heater, a heater you can be sure 





will supply gushing streams cf hot water the year eround — any 
day — any time. 

The Wilshire is availatle in seven popular models for domestic 
service, in sizes to fit every requirement also seven high recovery 
commercial and beoster models. Powerful performance to satisfy 
hot water thirsty’ fixtures and appliances is built into every 
model: superb engineering design is respensitie. 

Perfect performance providing years of satisfactory service at 
greatest operating economy is assured because Southern Heater 
Corporation manufactures each comoonent part, under exclusive 
methods and designs, including tanks of exceptional durability 
and strength — thermostats with precision operation and high 
capacity — automatic pilots with features of construction and 
adjustment approved by gas utilization engineers — burners of 


high efficiency and, flexibility — and other fabricated steel parts. 
Sell your Customers Wilshire Water Heoters , 


ORDER FROM 
YOUR PLUMBING 
JOBBER 




















ecle/r. CORPORATION 


Pacific Coast Sales Agents: HOWARD C. FLETCHER CO. 


133 E. PALMER AVENUE e 


COMPTON, CALIF. 


® Los Angeles * Seattle © San Francisco 
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DON’T RUN SHORT 
THIS WINTER 


If you require more Butane 
or Propane Gas than your 
present contract will 


supply—CONTACT US! 


Also, Contracts for 
year-round requirements. 


BUTANE-PROPANE 
and 
EQUIPMENT BROKERS 


Frank P. DeLarzelere Co. 


P. O. Box 1684 Phone 4-0150 
Tulsa, Oklahoma 


“The Industry’s Fastest 
Growing Service 
Institution” 











Dixon to the vice presidency of the 
company’s meter and valve divisions, 
Mr. Dixon is well known in the util- 
ity, petroleum and municipal markets, 
having done considerable field work 
in the promotion of the company’s 
products for the past 20 years. 





In line with an 
expanding adver- 
tising program, 
Bryant Heater 
Co., Cleveland, 
has named How- 
ard A. Kennedy 
as advertising 
manager for con- 
sumer products. 
He succeeds Fred 
O. Habegger, who 
recently became 
sales manager of 
Bryant-Williams Co., Pittsburgh. 

In his new capacity as advertising 
manager, Mr. Kennedy will coordi- 
nate the various advertising efforts 
of Bryant Heater Co. Working with 
the market research and sales promo- 
tion departments, together with Bry- 
ant’s advertising agency (Fuller & 
Smith & Ross), Mr. Kennedy’s depart- 
ment will plan an overall program of 
advertising for Bryant. 





H. A. KENNEDY 


An entirely new type of fire truck 
has been designed and manufactured 
by the fire extinguisher division of 
Ansul Chemical Co., Marinette, Wis. 
This fire truck, the first to use dry 
chemical as the primary extinguish- 
ing agent, provides maximum protec- 
tion for bulk plants, oil refineries, 
chemical plants and other installations 
where severe flammable liquid fire 
hazards exist. 

Twenty-eight hundred lbs. of dry 
chemical and 250 gals. of water are 
carried on the truck. Fully loaded, the 
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Always in the lead in engineering for gas, 
EMPIRE scores again with the new “LO-BOY” 
Medel Floor Furnace. It has no internal baffles 
to burn ovt—a distinct superiority over all 
others on the market today —a quality you 
expect from the world’s largest manufacturers 
of Gas Floor Furnaces. 


BAFFLES To 
BURN gut 





THE Lowest © 
FLOOR FURNAC 


Measuring only 24-in. top to bottom, the new, 
EMPIRE “‘LO-BOY” is the lowest on the 
morket ‘today. Hence, ‘is easiest to install at a 
minimum of effort and expense. The quality and 
efficiency are up to the high standards achieved by 
EMPIRE Engineers in all gas appliances bearing 
the EMPIRE name. - 


“EQUIPPED WITH 7 
THE FAMOUS "hi 2 ) 
EMPIRE HORIZONTAL 


This means heating efficiency 
with marked economy — safety. 
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MPIRE STOVE CoO. spline BUILDING 
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GAS HEATING COOKING APPLIANCES 
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O1 FEN HEATS 
SENSATIONAL 
COMPACT UNIT FOR 


AMERICA’S seal DWELLING 


QA 


FOR 


AND 
ALL 
OTHER 
GASES 


NATIONAL raviant 
HEATERS 
NEW 4-WAY CIRCULATION 


OF WARM, MOIST AIR 


LARGEST ASSORTMENT OF 
VENTED AND UNVENTED 
HEATERS ON THE MARKET 


4 l:) cole] Gieiok 


GARLAND, TEXAS 














vehicle weighs 21,500 lbs. It is 95% 
in. wide and 21 ft. 6 in. long. Cab 
height is 8 ft., turret height 10 ft. 
6 in. 

Ansul’s new fire truck has a four- 
wheel drive, five forward speeds and 
one reverse. Maximum governed speed 
is 62 mph., although the governor can 
be removed if speed is desired. 


The Standard Gas Equipment Corp., 
manufacturer of domestic and com- 
mercial gas ranges, has been pur- 
chased by the 
Rose - Moskowitz 
Syndicate, headed 
by S. G. Rose and 
Philip L. Mosko- 
witz, Cincinnati 
industrialists who 
also own and op- 
erate the Empire 
Case Goods Co., 
Jamestown, N. 
Y., it has made 
known recently. 

W. Frank Rob- 
erts was reelected J. W. McNAIR 
president and 
Philip L. Moskowitz, Cincinnati, was 
elected chairman of the board. S. G. 
Rose, Cincinnati, was elected first 
vice president; A. J. Butchkes, Cin- 
cinnati, was elected executive vice 
president; Joseph H. Hoodin, trea- 
surer; Fred Weiland, secretary. J. W. 
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a STORED FOR WINTER 
can PEAK LOAD PERIODS 
The first two of WARREN'S four large and strategically 
located storage terminals have been completed 
rp., 
m- AT 
ai LITTLE ROCK and MOBILE 


In their tanks—48 at Little Rock and 60 at Mobile—can 
be stored a total of 2,916,000 gallons of LPG—STORED 
where it will be readily available to help ALL OF WAR- 
REN'S DISTRIBUTORS in those areas to meet their peak 


load requirements. 





Two other terminals are under construction at 
Des Moines and Cedar Rapids 
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HARRISBURG 


Pioneer Producers of High 
Pressure Seamless Steel Cyl- 
linders Is Now Manufacturing 


L-P 


GAS 


CYLINDERS 


When it comes to 
selecting a cylinder, 
you can’t be too 
careful. You look for 
exceptional con- 
struction, durability 
and uniform high 
quality. But...most 
important, you look 
for the name...a 
name that will inspire CONFIDENCE 
in its construction and ASSURANCE 
in its performance... and nothing can 
be more of an assuring factor than 
EXPERIENCE. We have been serving 
American industry for almost a century 
».. specializing in High Pressure Cylin- 
ders for over forty years of this time. 





OLB ELL YA EOE RU RA BE 





your requirements for 
prompt delivery? 


HARRISBURG 





yp A OLO):3:10):9-UELO) 


HARRISBURG PENNSYLVANIA 





Alloy and Carbon Steels - Seamless Stee! CO, Lique- 
fiers « Pipe Couplings « High Pressure Gas Cylinders 
Drop and Hollow Forgings + Forged Stee! Pipe Flanges. 
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Why not let us quote on. 


McNair continues as vice president 
and general manager; H. C. Erhard, 
as vice president in charge of sales; 
V. I. Lentz continues as comptroller, 
and was named assistant secretary 
and treasurer. 

The transaction included the acqui- 
sition by the syndicate of the Ala- 
bama Foundry Co., Birmingham, Ala- 
bama, a wholly owned subsidiary of 
Standard Gas. The foundry covers 
90,000 square feet of manufacturing 
space and is described as, “one of the 
most modern foundries in the South.” 





Morley Commercial Range 


Joint announcements have been 


' made by the Empire Stove Co., Belle- 
| ville, Illinois, and Morley Manufactur- 
| ing Co. to the effect that sales of all 


Morley heavy duty and commercial 
cooking appliances will hereafter be 
handled through Empire Stove branch 
offices located in all sections of the 
United States, Mexico and Canada. 

At the recent NBPA convention in 
Chicago, Empire had on exhibit one 
of the new stainless steel commercial 
gas ranges made by Morley which 
was the subject of much interest to 
dealers. 


BUTANE-PROPANE News 
























i 
5 
4 
’ 
Your customers use LP-Gas because it’s modern and they choose Tappan 
because it has the Tel-U-Set and many other truly modern features! 
This is the Tel-U-Set that puts 
“Controlled Cooking” at the fingertips. 
Tel-U-Set is that beautiful panel that brings 
“controlled cooking” to the fingertips — 
cooking free of guesswork. It includes: 
@ AUTOMATIC CLOCK—to time the oven 
@ VISIMINDER—tells by sound and light 
when cooking’s done 
@ “OVEN-ON” SIGNAL- glows when 
oven is lighted 
@ TIMED APPLIANCE OUTLET— times 
toaster or percolator 
n @ VISIGUIDE—time and temperature chart 
f= Tappan has a complete LP-Gas program, 
i} starting with ads in Country Gentleman, 
al Successful Farming, Progressive Farmer, 
ye Household and six other leading national 
h magazines and including local newspaper 
1e mats, mailing pieces, and roadside posters. 
Write for details. 
m 
1e : by 
: TAPPAN : 
h THE STOVE COMPANY 
, our guide to the 
by Mansfield, Ohio poole Boe 
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ANOTHER HOLLY FIRST! 











25,000 BTU 
SINGLE WALL HEATER 


MEASURE IT . . 


It's miniature size is 
truly amazing! Rough-in dimensions only 
14"'x50!/."" in standard 4'' wall. No studs 
to cut. 


TEST IT... This circulating heater is rated 
at a full 25,000 BTU input by 
meeting a higher efficiency standard than 
required for heaters of 20,000 BTU capacity. 


Automatic 100% shut-off safety valve is 
standard. 

STUDY IT .... It's beautifully designed. Ex- 
clusive "'Clearflo'' grille directs warm air 


into room—not up the wall. Panel always 
safeiy cool. Return air taken from floor. 


COMPARE IT . . . For "“looks''— for effi- 
ciency—for safety—for convenience and for 
its B-Il-G saving in installation expense. 


HOLLY MANUFACTURING CO. 


855 South Arroyo Parkway, Pasadena 2, Calif. 





. single mm D 
Bie Swbby| | wor [| wall 
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W. H. O’DONNELL 


R. J. REARDON 


In the expansion of the Autoweld 
Corp., Whittier, Calif., into a new 
factory building, lies a story of how 
this firm has attained a high degree 
of success in little over two years 
of selling cylinders to the LP-Gas 
industry. 

In July, 1946, R. J. Reardon, for- 
merly field engineer for Lincoln 
Electric Co., joined forces with Wil- 
liam H. O’Donnell to form the Auto- 
weld Corp. in El Monte, Calif. They 
first built ASME-API cylinders, re- 
tarded in production by limited steel 
supplies. 

Gradually, as the cylinders became 
favorably known in the _ industry, 
production was increased, machinery 
and personnel added. As a result of 
the production of many thousands of 
cylinders, Autoweld was able to meet 
the ICC requirements for production 
of a specific type of light weight 
cylinder. 

The demand for these cylinders 
resulted in shipments to all parts of 
the United States and many foreign 
countries, including Canada, Mexico, 
South America, India and the Phil- 
ippines. 

Since the beginning, Autoweld has 
used the lightest gauge steel avail- 
able consistent with ICC standards. 

The new plant consists of a new 
stucco office building with an area 
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urs Now _in GARLAND, line of the 


leader in the Liquefied Petroleum Industry 


Now you can offer more value — still more 
value —to customers in return for their in- 
vestment in commercial cooking equipment. 
For ranges and fryer are new models— 
complete with many advanced improvements 
exclusive with Garland! And every unit is 
aligned and co-designed to work together 
in all food preparation jobs. Customers can 


AN 


¢ Broilers + Deep Fat Fryers + Toasters 





add units as needed and be sure of harmony, 
good organization and peak efficiency. 
Build your volume with the new Garland 
line! It is backed by the Jargest national 
advertising campaign in the industry. 
All Garland units are available in stainless 
steel and equipped for use with natural, 
manufactured or L-P gases. 


THE TREND 1G TO 


Roasting Ovens * Griddles * Counter Griddles . 








ALL 
COMMERCIAL COOKING 


PRODUCTS OF DETROIT-MICHIGAN STOVE CO., DETROIT 31, MICHIGAN 


REG. U.S. PAT. OFF. 
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MUTUAL 


+. 


LIQUID GAS EQUIPMENT CO., Inc. 


3600 W. Imperial Highway, Inglewood, Calif. 


PROVEN 


New Mutual 
SOLDERING IRONS 


sell on sight— 
solder in seconds! 


Tinsmiths, electricians, linemen, 
sheet metal workers and general 
repair men are all your hot pros- 
pects for Mutual's new gas-fired 
Soldering Iron. Reaches soider- 
ing temperature in 51 seconds. 
Fingertip hand valve adjusts tem- 
perature for continuous line sol- 
dering without wasted time. Fool- 
proof, windproof. Order now. 


Mutual Soldering System includes 6 
Ib. 1CC cylinder, high-pressure hose 
and soldering iron. trons available 
separately in 6 Ib. (No. 3) and 12 Ib. 
(No. 3A) sizes. 


PROFIT*BU 


oe Mie mi) 


N3IAOU&d 


suqgaqtr1ing@ellsiOdd 





of 3200 square feet, with a modern 
factory building in back affording 
12,500 square feet. The building has 
a private siding large enough to 
handle several railroad cars simul- 
taneously and is equipped with the 
latest steel fabricating machinery. 

Autoweld’s present line of cylin- 
ders ranges from a 1-gallon to a 25- 
gallon size. 

The Autoweld name derives from 
the fact that all seams on Autoweld 
cylinders are automatically welded. 
Each step in the production of the 
cylinders is a uniform, precision 
operation. Each cylinder is tested 
when completed, then thoroughly de- 
hydrated before leaving the plant. 

Nearly all cylinders built by Auto- 
weld are available in screw cap, per- 
manent guard, and cash-and-carry 
models. The smallest cylinders, in 1, 
1%, and 2-gallon sizes, have found 
wide acceptance where size, weight 
and portability are factors. They 
are widely used by campers, plumb- 
ers, electricians, sheet metal work- 
ers, etc. 

All three of the standerd Auto- 
weld cylinders in 5-, 10- and 25- 
gallon sizes are widely used by trail- 
er coach owners. The 25-gallon size 
also has been applied to many do- 
mestic and industrial uses. 


A. S. Martinson, president of Ham- 
mel Radiator Engineering Co., Los 
Angeles, announces the appointment 
of the Ashburn Supply Co., 420 Mar- 
ket St., San Francisco, as exclusive 
northern California distributors of 
Hammel gas fired home and commer- 
cial heating equipment. 

The Ashburn Supply Co., operating 
in southern California, has specialized 
in distributing heating, air-condition- 
ing and ventilating equipment. It now 
represents Hammel Radiator Engi- 
neering Co. as exclusive southern 
California distributors. 
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Here is a compressor-pump assembly that 
will recover more of the liquid and vapor 
from every tank car... producing an extra 

profit that would otherwise be lost. 


Brunner liquid petroleum gas transfer 
units actually pay for themselves in a 
short time from this extra recovery. 
Many years of dependable economical 
operation is another bonus in the 
selection of Brunner. Hundreds in use 
prove these facts. Use the coupon. 


BRUNNER 
MANUFACTURING CO. 


Utica 1, New York, U.S. A. 


Diagrams on piping, wiring 
and bottling plus technical 
data required by every opera- 
tor. Already used to advant- 
age by hundreds. Send for it. 


° 
| 
| 
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Liquefied Petroleum Gas 


Cities Service Oil Co. 


A DEPENDABLE SOURCE 
UNIFORM PRODUCTS 
A CAPABLE SUPPLIER 
TWENTY YEARS' EXPERIENCE 


IN LP GAS ALSO 


CITIES SERVICE 
MEANS 
GOOD SERVICE 


CITIES SERVICE 
OIL CO. 
( Del.) 


BARTLESVILLE, OKLA. 


CHICAGO, ILL- 
Other Sales Offices 
Cleveland Kansas City 


St. Paul Toronto 











The Norge 
Division, Borg- 
Warner Corp. has 
reorganized its 
advertising de- 
partment and, in 
this connection, 
has named John 
D. Schuman ad- 
vertising produc- 
tion manager and 
appointed three 
new product pro- 
motion managers, 
it has been announced by H. L. Clary 
director of sales. Mr. Schuman for- 
merly was with the Campbell-Ewald 
Co., Norge’s advertising agency. 

The new product promotion man. 
agers are F. H. Toler and H. G 
Hillyer, both of whom advance fron. 
other positions in the Norge sales de- 
partment, and H. J. Stouffer, Jr., whc 
is new with the company. 

Clary explained that under the re- 
organization plan, C. H. MacMahon 
will continue as director of advertis- 
ing and public relations, while Mr. 
Schuman will be responsible for ini- 
tiation, scheduling and subsequent 
handling of all advertising and sales 
promotion material production. 

A number of additions to and 
changes in the sales staff of Norge 
have been announced by H. L. Clary, 
director of sales. 

Included were the appointments of 
three product managers: R. C. Con- 
nell, gas range sales manager; M. B. 
Robb, home heater sales manager, 
and J. Edward Wyatt, Jr., contract 
sales manager. 

Two home economists have also 
been added to the sales staff: Miss 
Jane Masters, who will have charge 
of the company’s home economics de- 
partment, and Mrs. Jessie Cartwright. 
who will supervise the demonstration 
program for Norge home laundry 
equipment. 





J. D. SCHUMAN 
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H ere are four of the many Dealer Sales Aids 
available to you through Dearborn. Use them this 
winter...and watch your Dearborn sales and 
profits reach a new high! 






c ENT: 
1 ANNOUNCEMEN 
sales-makiné 
r local use: 
eaks of 


clear, 


advertising P 
time costs! 


C SIGN 
-+- 4N attention. 
show the loca 
Dearborn display; attractive, 

mple and less expensive 


than you wo 
i ; 
Possible! uld beliey e 










Betting sign to 
tion of your 


These sales aids are designed to help you make 
more Dearborn sales. and MORE profits 
TAKE ADVANTAGE OF THEM! 





DEARBORN ppnr 








~ v A = 
our * VCH OFF 
siete. They're yours ' 
age earbory 4 Merchandise Mart aia 
FR —_ ising Pp! Suite 1490 erchandise Mart 
ve advert < ' Chicago, tine: 1355 Market Street 


Coo rati cost: 
pa half the space Son Francisco, Californie 
110) Mulberry Street 
Room 202 


1735 Stout Street 
Korsas City Misseyri " 


Room 
Denver Colorode 















9 
bis Dovenport Street 3625 South Grond Avenve 
. oho, Nebroshe Los Angeles, Californie 
++. book m: 
pines on carrying Dear- 165 North High Street 151, East ® 
ertising and your name Columbus, Ohio + Otlohome City. Os 
‘ 
-+- Constantly traveling the “eye- eo 
level” route from user to user. 285 West Trigg Street 718 Avenve Q 
You can get them through Dear- Monetin, Tonsenee a 
born fo; isi ; 
F @ surprisingly low price! 209 South Fronkiin fernyion Building 
Tempe, Florida 347 Corondeier 
New Orleans. Lovisieng 


For complete information about Dearborn Dealer Sales Aids 
and Dearborn's Cooperative Advertising Plan, write to 


STOVE CO. 1700 W. COMMERCE ST., DALLAS, TEXAS 
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ideale). be 
MADE LIKE 
THE FINEST 
INSTRUMENTS 


PROVED UNDER 
THE MOST 
Litcte} fe) Uh) 
USAGE 


PREFERRED BY 
SUCCESSFUL 
FABRICATORS 
AND DEALERS 





PRICED RIGHT 
... AND 
DELIVERED 
PROMPTLY 


UNDERWRITERS. 


1213 SOUTM AKARD STREET, DALLAS, TEXAS 
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The Trinity Manufacturing Co, 
Burbank, Calif., has begun produc- 


| tion on its new, self-contained, LP- 








Western Stotes Distributor: SELWYN-LANDERS CO., Los Angeles | 
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Gas, portable stove known as _ the 
“Kamper-King.” Advertised as “the 
only advancement in campstoves in 
25 years” the Kamper-King is de- 
signed for use by campers, hunters, 
boat owners and other outdoor en- 
thusiasts. 

The manufacturer points out that 





Portable camp stove. 


the Kamper-King is a complete inno- 
vation in outdoor equipment. It is 
simple to operate yet it folds up like 
a suitcase for transporting. Stored 
within the case is a small 1-gallon 
ICC bottle which supplies fuel for 
the two burners for 16 hours. 

Trinity backs the stove with a 
10-year service warranty and a one- 
year unconditional guarantee, ac- 
cording to Joe Price, salesmanager of 
the organization. 


Henry V. Bootes, formerly district 
sales manager of the New York sales 
district, has been appointed assistant 
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Dealers Attention!! 


Look at These Bargains in Butane-Propane Fittings 
and Appliances: 


_ 2500—Twenty-pound Cylinders. New, with caps, less valves, 
manufactured to Specification |CC4B300. . $5.55 ea. 


| {Originally intended for freon, but fully suitable for LP Gas 
| and built to a higher test specification than required for propane, 
| 8!/y'" OD x 35" overall, tare weight 33 lb. approx., painted aluminum) 


36—100 Gallon, [CC4B240 Propane anne with hood, 
unfitted, painted aluminum $73. 60 ea. 


548—Weatherhead No. 804 Heavy-Duty Regulators, New. . $3.54 ea. 
2198—Weatherhead No. 50! Vapor Equalizing Valves, New. $1.49 ea. 


| 2933—Weatherhead 10°, Diptube Gauges, |/,", New... . 20c ea. 
| 1263—Copper Connectors, 6 ft. long x ee O.D., es fitted 
POL one end, pipe thread other... ... 95c ea. 


And ---- 


THE BEST BUY OF ALL | 


2890—Two-Burner LP-Gas Hot Plates, aluminum top, white 
| enamel base, plastic control knobs, cast iron grids and 
cast iron aluminum head Thrift Burner, at only... . $8.95 ea. 


All prices are F.O.B. Houston, Texas, including suitable packing 


Orders will be filled in the order of their receipt, first come first served 


RHODES BUTANE COMPANY 


P. O. BOX 7297, HEIGHTS STATION 
HOUSTON, TEXAS 
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your 
most 
dependable 
source 

of 

brass 


fittings 





a complete line of brass tittings for 
copper tubing installations 
for gas and oil line use. 


Write for Catalog LP-1 





BRASS MFG. CO. 


148 W. 62nd St., New York 23, N. Y- 
PLaza 7-2295 


| Foundry Co., it is announced by Fred- 





vice president of American Car and 


| erick H. Norton, vice president in 








charge of sales for ACF. Mr. Bootes 
will continue to make his headquar- 
ters in New York. 

J. F. Ginna has been appointed as- 
sistant to the vice president in charge 
of production of the American Car 
and Foundry Co. and will handle the 
scheduling and coordination of pro- 
duction. Mr. Ginna has been associated 
with ACF for over 30 years. 


The Pioneer Purchasing and Dis- 
tributing Co., of Lynwood, Calif., has 
consolidated with Advance Butane 
Supply and Equipment Co., of Los 
Angeles. Headquarters of the new 
organization will be at 7523 So. Cen- 
tral Ave., Los Angeles. 

Owners of the new company are 
John R. Price and R. L. Gibson, for- 
mer owners of Pioneer Purchasing, 
and Dick Coolbaugh, formerly mana- 
ger of Advance Butane Supply. All 
three men have had several years 
experience in the LP-Gas field. 

The new organization will carry a 
complete line of equipment and ap- 
pliances for LP-Gas dealers. They 
will also maintain a line of equip- 
ment for trailer supply dealers. 


The L. J. Mueller Furnace Co., Mil- 
waukee, Wis., recently honored its 
personnel who have been with the 
company for more than 30 years by 
presenting them with handsome gold 
watches. 

The 13 individuals who comprise 
this group have served the Mueller 
organization for the amazing total of 


| 462 years! This 91-year-old manufac- 


turer of heating and air conditioning 
equipment lists the following men 
who received this recognition: 

J. Herman Bolzinger, Order Dept., 
46 years; Henry Hotten, Engineering 
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All HS ged —— The direction and contro! of the gas flame in 
; 5 penings , : 
ars are on the incide of this new burner are such that virtually all of 
the burner ring— the heat is concentrated under the cooking 
4 the flame first vessel—none is wasted up the sides. Hence, 
ap- a ana an entirely new thermal efficiency is achieved. 
ney cooking utensil. In other features, too, this newest Norge is 
oom outstanding. Oven is of the one-piece, tank- 
iip- type construction; insulation is extra-thick 
A ey —— layers of Fiberglas; the new “contour” design 
a canes ct stamaie is a Pleasing departure from conventional 
flame beads end practice; center oven (in the Model BN-357) 
; travels outward, thus with double-glass window in door is a sales- 
Lil- double exposing the getter; two-deck, locker-type utensil com- 
its utensil to its heat. partments call forth great enthusiasm; a warm- 
the ing drawer can double for extra storage space. 
bv All in all, the new Norge “Concentrator’’ LP 
old SWIRLING ACTION. gas ranges are the “big news” for 1948. They 
Angle-cutting the ports at are easy to sell... hard to compete with. 
45° imparts a swirling, Norge Division, Borg-Warner Corporation, 
rise wiping action to the flame Detroit 26, Michigan. In Canada: Addison 
ler bt a inward, Industries, Ltd., Toronto, Ont. 
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TOOLS THAT FIT 
VERY SELDOM SLIP 


So it is with properly trained installation | 


and service men, for, when original instal- 
lations are properly made expensive service 
calls are reduced, customers better satis- 
fied, and earnings increased. 


WE’RE THE TOOL -SHOP 
OF YOUR BUSINESS 


Offering thorough training in LP-Gas oper- 
ating fundamentals—stressing safe and prop- 
er installation and service work, product 
handling, etc., in both class room and lab- 
oratory sections—Three Courses Available 
—a 30-day and a 4-months' Resident Course, 


and a Home Study Course for men who | 
cannot leave their jobs—all approved un- | 


der the "G. |. Bill of Rights.” 


“TOOL UP’? NOW, FOR COM- | 


PETITIVE YEARS AHEAD! 
AND DON'T FORGET! When in need of 
trained installation, service or sales per- 
sonnel, advise us at once. We can help you. 


Use Coupon Below 


NATIONAL L-P GAS INSTITUTE 
Tulsa 3, Oklahoma 


We desire full information about: 


(1) Training Courses for our men...... 
(2) Trained men available for sales...... 
Installation Service...... 


BAS ae : 
IMME 6 o5 fo sive ia sens one Sear toss 
ROMY oe och tenga eekiens arose BOD as skscawsacs 


NATIONAL L-P GAS INSTITUTE 
1105 S. Main 


170 








Dept., 46 years; Eugene Stemper, 
Purchasing Dept., 39 years; Ernest 
Liessmann, Sales Dept., 36 years; 
Martin Miholic, Maintenance Dept., 
386 years; Thomas Brice, Sales Dept., 
385 years; Robert Rosebrough, Sales 
Dept., 34 years; Rudolph Kollatz, 
Shipping Dept., 33 years; Frank Le- 
wandowski, Mounting Dept., 33 years; 
Alex Chmielewski, 32 years; Frank 
Zolinski, Foundry Dept., 32 years; 
John Witkowski, Shipping Dept., 31 
years; John Pieczynski, Mounting 
Dept., 30 years. 


W. G. Cartter, Day & Night Manu- 
facturing Co. director of sales, shows 


| his enthusiastic approval of the first 


new streamlined “Triangle” gas water 








heater coming off the assembly line 
in the accompanying picture. 
With a circular pedestal base re- 


| placing the customary legs, and with 


all pipework and accessories con- 


| cealed, the “new look” is offered in 


two models, “Triangle” and “Liberty.” 
Both models feature the patented Day 


{ & Night heat trap flue. 
TULSA, OKLA. Tel. 3-5076 | 


Standard equipment on the Triangle 
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-“ICE-FREE” Water in ZERO WEATHER 


Use Butane, Propane or Natural Gas in the 
“IRON MAN” STOCK TANK HEATER 


-_- ~~ 


>| eel @ No Moving Parts 


je ty @ Low Operating 
1, f Cost 


po @ Minimum Main- 


tenance 







} — @ Long Life 


AT YOUR DEALERS—WRITE FOR DETAILS 











HEAT EQUIPMENT COMPANY | 


805 S. Peoria Ave. Tulsa, Oklahoma | 


| 
| 
| 
| 





| 

















20 Ib. ICC Trailer Bottles 


le 25 to 100. . .$9.50 each 
oe Over 100. . . $8.50 each 
INCLUDING P. O. L. VALVE 





Check With Order—No C. O. D.'s 
F. O. B. MILWAUKEE 


World Gas Company 


ICC 4B 240 4300 West Madison Chicago, Illinois 
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Use PITCO 


and optional on the Liberty models is 
the “Tanksaver,” a magnesium rod 
installed inside the tank which acts to 


| prevent corrosion of the galvanized 


‘KEEP ‘EM FRYING”. 


REG. U.S. PAT. OFFICE 


SAVE FAT... GAS 
SPACE 


Deep-Fat Frying 
at its Best 


* Customers can serve a wider 
variety of fried foods. 


* Left-overs or by-products 
quickly converted into daily 
specials. 


* Increase in customer business 
means increase in the gas 


load. 


* Actual saving in fat alone 
more than pays total cost of 
gas required to operate 
them. 


' for a large, 





J.C. PITMAN & SONS 
SALES CORP. 


711-719 Broad St. 
West Lynn, Mass. 
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inner surface. The “Tank:aver” be- 
comes pitted and eventually consumed 
in protecting the tank, but is easily 
and inexpensively replaced. 


A new Holly “Stubby”  flat-type 
floor furnace with 57,000 Btu input 
for use with natural, manufactured 
or liquefied petroleum gas, has been 





added to the line by Holly Manufac- 
turing Co., 875 South Arroyo Park- 
way, Pasadena, Calif. 

The new furnace, filling the demand 
flat furnace, features 
Holly’s shallow design and requires 
no basement or pit. It duplicates ad- 
vantages of large basement heating 
systems yet is suspended beneath the 
floor. All operating parts are housed 
in a watertight pan, easily removed 
for service, making the furnace flood- 
proof up to 19 inches of the finished 
floor. 
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No folse alarm this! 
but a challenge to reapthe 
“is 9 profits inthe L-PGas 
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LET uS supply YoU wiTH Quality 'TEMS 
FROM SuCH MaAKERs As: RESO 


BRUNNER 
TANK UNLOADING a \ 5 
UNITS 


Qn 


1) 


"SST Cowsrties nose utes L.C.C CYLINDERS 


GAS EQUIPMENT SUPPLY CO. 


127 ELLIS ST. N. E. ATLANTA, GA. 





Il Ground Utility Heatmaker. 
Low cost, high quality. Héavy 
gaugé steel, welded. White en- 
amel with chrome grille. Vac- 
Lightér. | Hold match to port, 
lights instantly. 


ee cme. 
a | 
O.. FOR ALL GASES — 


THE OHIO FOUNDRY &. MANUFACTURING CO. 














STEUBENVILLE - OHIO U.S.A. 
ESTABLISHED 1846 
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ORerleas 


Circulators i Gas Heaters 








64 years of Peerless research in the 
Science of Heating and its allied prob- 
lems of Engineering, Design, Styling 
and Finish has resulted in today’s out- 
standing quality heating equipment. 

* Made to Sell * Made to Last 
* Made to Satisfy 


Crerless 


MANUFACTURING CORPORATION 


LOUISVILLE, KENTUCKY 
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A time-modulating thermostat, ca- 
pable of controlling home tempera. 
ture within a fraction of a degree, 
was shown for the first time at the 
annual exhibition of the Gas Appli- 
ance Manufacturers Association in 


| Atlantic City in October. 


The new control device, which em- 
ploys a new concept of the use of 
electric heat in a thermostat, is one 
of six products introduced to the gas 
industry by Minneapolis - Honeywell 
Regulator Co. 

The new instrument is designed to 
take into consideration the effects of 
the cooling cycle as well as the heat- 
ing cycle in control of the burner, 
said Chet Lyford, vice president of 
the gas heating controls division of 
Honeywell. 

“By providing regularly-timed and 
frequent operation of the heating 
plant we are able to eliminate stratif- 
ication of air, preventing cold floors 
and hot ceilings, with continuous cir- 
culation assured,” stated Mr. Lyford. 

Among other products shown were 
a “plug-in valve” for space heaters; 
a flexible element combination con- 
trol; an “electronic moduflow”; and 
the Honeywell “Powerpile” system, a 
self-generating control with automatic 
pilot. 


Caloric Stove Corp. announces a 
new line, AGA approved, of 2-burner 
and 3-burner gas hot plates for home, 
restaurant, trailer or roadstand. They 
are marketed under the trade name 
“Topton.” 

These new Topton hot plates are 
available for use with natural, manu- 
factured or LP-Gas. 


Filling a new position at Bendix 
Home Appliances, Inc., Fred W. Wil- 
son has assumed his duties as assist- 
ant to the president, Judson S. Sayre. 
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Oo you war To make atrofit? 


THEN DO ONE THING 
TODAY, FOR SURE... 


FIND OUT ABOUT THE NEW 
Fieaftbill MANAGEMENT GUIDE 
FOR LP-GAS MARKETERS. 








Write Today for Petails and Price on the 
Fra ftbill MANAGEMENT GUIDE 
FOR LP-GAS MARKETERS. 


























) sors 
factory 
FOR distributor 
ACCURATE AND SAFE GAUGING 
OF 
LP GASES 
Specify 
EG ARIZONA 
R&SO CALIFORNIA 
See pages 96 and 97 for further ona 
information on Rego's complete 
line of LP Gas Gauges. i sh carta 
NEVADA 
v4 7) OREGON 
Western Gas quipmant r.. uran 
Office and Warehouse WASHINGTON 


202 N. GARFIELD, P. O. Box A MONTEREY PARK, CALIF. 
Phone Cumberland 3-2239 : : 
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What will YOU have 
from the complete 


VIKING LINE 


of ROTARY PUMPS? 














Viking is a specialist in Rotary Pumps 
of sizes from 2/3 to 1050 gpm, pres- 
sures to 200 psi—500 psi on hy- 
draulic oils. 


Send for free 
bulletin 2300B 
today! 






178 








Gas Salesmen 


by the Million 


Ml AS Has Got It” should be 
as familiar to America’s 
housewives as ‘“Tinkers-to-Evers- 
to-Chance” is to America’s hus- 
bands by the end of this year. 
About 970 million sales presenta- 
tions on the advantages of auto- 
matic gas cooking will have been 
made in farm, town, and city homes 
by Dec. 31, according to GAMA fig- 
ures. The story is told by Paul I. 
Berno, promotion manager of the 
Tappan Stove Co., Mansfield, Ohio. 
Actually, 970 million amounts to 
more than 20 calls per family—ob- 
viously requiring a sales force that 
would be astronomical in number. 
In lieu of such an army of gasmen, 
nearly one billion husky national 
magazine and newspaper advertise- 
ments—sponsored by AGA, appli- 
ance manufacturers, utilities, and 
distributors—are carrying the ball 
into U. S. homes. 
“Gas Has Got It” was never a 
hit -or-miss sales and promotion 


| program. It is based on an AGA 


survey of 4000 selected homes, de- 
signed to determine how many po- 
tential sales existed, how many 
sales would go to competitive fuels, 
and, most important, what did Mrs. 
America want in an appliance? 
Until quite recently, the LP-Gas 
industry, while it received substan- 
tial benefit from the extensive pro- 
gram of advertising on automatic 


| gas ranges built to “CP” stand- 


ards, did not have a “CP” model 
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BULK STORAGE TANKS FOR PROPANE AND 
BUTANE BUILT by DOWNINGTOWN 








Realizing the importance of the design and fabrica- changer Equipment and excellent equipment will help 
tion of Storage Tanks for Propane and Butane, Down- you in obtaining a most satisfactory job 
ingtown has trained men who have made a special 


Downingtown wants to work with you and for you. 
study of this problem and are prepared to help you. Will you consult with us for your plans and specifi- 
Downingtown has had one of — Engineers attend j ° . 
the service school sponsored by L.P.G. Association at cations for definite Jobe? 


the University of Pittsburgh ond the National Liquefied 
Petroloum Gas Institute at Tulsa, Oklahoma, to im- e e 
prove their knowledge of your problems. 


Many years of experience in fabrication problems, in- DOWNINGTOWN IRON WORKS 
volving Stainless Steel, Nickel Clad, Stainless Clad, 

age Metals, and mony age K Carbon aes 
Plate, plus x-ray inspection of welds, experience 

workmen, Hartford Inspection, design of Heat Ex- DOWNINGTOWN, PA. 


NEW YORK OFFICE: 30 CHURCH STREET WELDED and RIVETED PRODUCTS 





























REPLA CE those Electric 


Fryer Installations Now! 
.. . Build Gas Load... 
With the NEW 10x11 


SPECIALITY 


High Speed GAS DEEP SEA FRYER 


Fastest tubular gas fryer ever built! Finishes 225 
orders of french fried potatoes an hour! Compact 
—saves space. Snap-action Robertshaw thermo- 
stat. Many other new features. 1214” wide, 22” 
deep, 3514” high. (Specify Butane Safety Pilot.) 
Model 10B, 10 x 11 Floor Model. a 85 
cluding Federal Tax, F.O.B. Chicago. 146 


Order now or write for full details! 


SPECIALITIES APPLIANCE CORP. 














1220 W. VAN BUREN ST. CHICAGO 7, ILLINOIS 
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All’ Premier Gas Heaters are A.G.A. 
approved for use with L.P. gases as 
well as natural and manufactured. 


NOW — get set for brisk sales this winter 
with the four great Premier Radiant Gas 
Heaters. A.G.A. approved ratings range 
from 16,000 B.T.U. to 32,000 B.T.U.—just 
right for your market. 


Cash in on comfort with these fast-selling, 
profit-making heaters. Attractively styled— 
superbly finished in beautiful walnut grain. 


Just a few choice dealer and distrib- 
utor territories available—write for 
full details today! 


Premier 
SINCE 1912 


STOVE COMPANY 


106 South Sixtesath Street Belleville, Illinois 














which he could make available to 
his customers. 

But now, happily, such ranges are 
available bearing the “CP” seal and 
any woman desiring a modern gas 
range built to “CP” standards may 
choose from among several popular 
makes a range bearing the “CP” 
seal and built to operate on LP-Gas. 

The results of the survey con- 
vinced American Gas Assn. re- 
searchers that gas has got it. Not 
only could gas meet survey require- 
ments, but it could meet them bet- 
ter than competitive fuel. 

Here’s what survey answers re- 
vealed to be the ideal range: 

. Best automatic features. 

. Most modern conveniences. 
. Easy to clean. 

. Easiest for cooking. 

. Best cooking results. 

. Speediest cooking. 

Coolest in operation. 

. Lowest fuel cost. 

. Lowest initial cost. 

These replies told gasmen their 
potential: Gas could meet the de- 
mands; the “CP” manufacturing 
standards were the best way to give 
customers what they want. Then 
the program was started to expand 
customer lists, satisfy old custom- 
ers, and _ protect the industry 
against inroads of competition. 


CANO WNe 


LP-Gas Domestic Customers 
Increase 7°% in 10 Years 


In the 10 year period—1938-1948— 
residential gas consumers increased 
45.7% while residential electrical 
consumers increased 39.8%. LP-Gas 
domestic customers increased 700% 
in the same period. These figures are 


BUTANE-PROPANE News 





















e Hydrostatic pressure tested for leakage and 
part failure, Rapid Moisture Removers were 
found to conform fully to Underwriters’ 
Laboratories standards for design, 
construction and performance. 
Rapid Moisture Removers 
eliminate moisture 
freeze-ups. Install 
now for year- 
round constant 
gas service! 


e Approved 
e Safe to use 
e Easy to install 


e Equipped with standard 
LH-P. O.L. fittings 


e Available in a variety of sizes 
@ Refillable—can be used indefinitely 
e Protects regulator from scale and dirt 


YOUR WHOLESALER CAN SUPPLY YOU 
~~ 


VelE PRODUCTS CO. 


185 NORTH WABASH AVENUE « CHICAGO 1, ILLINOIS 





.... With Pilot Tapping 
: A.G. A. Approved 


for LP Gas 


on Appliances and Equipment 





This new Hays Manual Main Gas Control 
Valve for automatic gas appliances is 
made in a full line of sizes from 12" to 2”’. 
It comes in two styles, for female iron 
pipe or union outlet. It has %’’ pilot tap- 
ping for right hand or left hand connec- 
tion; or can be supplied with double tap- 
ping, for connection on either side. 


This new valve has all the quality 
features which distinguish the entire 
Hays line of bronze fittings. Send us your 
requirements for complete information 
and specifications. Write for Folder 107 © 








HAYS MANUFACTURING CO., ERIE, PA. 


NOVEMBER — 1948 179 














W. W. Dick 


Shreveport Carburetor 
Specialist says: 


“Dix LP-Gas units are 
the answer... .°° 
Yes — DIX LP-Gas carburetion units 
are the answer to conversion prob- 
lems. BECAUSE they are simple in 


construction ... 
service, 


easy to install and 


Dix-Dealers report greater profits, more 
satisfied customers, more demand for 
LPG as a motor fuel. 


Dix Manufacturing Co. 


3447 E. Pico Blvd. Los Angeles 23, Cal. 














BRASS FITTINGS 


® Immediate 
Delivery 


@ Flare 
Fittings 

@ Shut-Off 
Valves 


®@ Compression 
Fittings 





Copper Tubing 





Write for Catalog 


HARDIN BRASS COMPANY 
P.O. Box 4703 — 888 Marietta St., N.W. 
Atlanta, Georgia 
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NUMBER OF HOMES USING 
GAS AND ELECTRIC RANGES 


MILLIONS 


28-— 1937 THROUGH 1947 — 





24 


























1937 1942 1947 











released by the Gas Appliance Manu- 
facturers Assn. 

At the end of 1947 there was an 
estimated 24,086,000 domestic gas 
ranges and 12,800,000 automatic gas 
water heaters in use, or approximate- 
ly 5 domestic gas ranges for each 
electric range in use and approxi- 
mately 5.6 automatic gas water heat- 
ers for each electric storage water 


| heater in service, but about half of 
' all electric water heaters in service 


| sworn according to law, 





were installed in 1947. 


STATEMENT OF THE OWNERSHIP, MAN- 

AGEMENT, CIRCULATION, ETC., RE- 

QUIRED BY THE ACT OF CONGRESS OF 

AUGUST 24, 1912, AS AMENDED BY THE 

ACTS OF MARCH 3, 19338, AND JULY 2, 
946 

Of BUTANE-PROPANE News, published 
monthly at Los Angeles, California, for Oc- 
tober 1, 1948. 

State of California, County of Los Angeles, 
—ss. 

Before me, a Notary Public in and for the 
State and county aforesaid, personally ap- 
peared Jay Jenkins, who, having been duly 
deposes and says 
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Butane & "plans 


Producers of high quality 
Liquefied Petroleum Gases Since 1931 
Wholesale Only 


THE CARTER OIL Company 


TULSA, O K L AH OM A 


THE TIME HAS COME.) 


phd gee sem) ps To bis in the 
rorits oF a rapidl anding mar- 
fab. ee take * dunes with Your 
reputation with our Quoli 
L-P Gas Equipment. 


BRUNER @ 
U s 


TANK UNLOADING 
HIT 

























GA EQUIPMENT 
COMPANY, Inc. 


P. O. BOX 566 





2620 South Ervay « DALLAS, TEXAS 
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FOR BETTER 
CONVERSIONS 





Make every conversion a better in- 
stallation by using an Ellis Manifold 
designed especially for LP-Gas. Your 
customers will find they get more 
power and mileage . .. and you will 
get more customers. 

Ellis “‘Bu-Power’’ Manifolds have been 


tested and proven by hundreds of suc- 
cessful installations. 


ELLIS MANIFOLD CO. 


1708 S. Soto St. Los Angeles 23, Calif. 














NEW BUTANE-PROPANE PORTABLE STOVE 


KAMPER KING 


S Ss 
sn Teh g pire 


ger? S S 
Ww BOT pth HOME cn 
:) 


Maximum heat safely, instantly, at any altitude. 
The outdoor, indoor, all-purpose stove. 






Burns Butane or Propane. 

No pumping or priming. 
Rust-proof . . . 
Light-weight . . 
Self-contained. 
10 yr..Warranty 


Hew 


$24.95 


ORDER TODAY FROM 


TRINITY MANUFACTURING CO 
139 No. First St. CH 8-7438 — Burbank, Calif. 
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that he is the Publisher of the BUTANE-Pio- 
PANE News, and that the following is, to the 
best of his knowledge and belief, a_ true 
statement of the ownership, management 
(and if a daily, weekly, semiweekly or tri- 
weekly newspaper, the circulation), ete., of 
the aforesaid publication for the date shown 
in the above caption, required by the act of 
August 24, 1912, as amended by the acts of 
March 3, 1933, and July 2, 1946 (section 537, 
Postal Laws and Regulations), printed on the 
reverse of this form, to wit: 

1. That the names and addresses of the 
publisher, editor, managing editor, and busi- 
ness managers are: Publisher, Jay Jenkins, 
198 South Alvarado St., Los Angeles 4, Cali- 
fornia; Editor, Lynn C. Denny, 198 South 
Alvarado St., Los Angeles 4, California. 

2. That the owner is: (If owned by a cor- 
poration, its name and address must be stated 
and also immediately thereunder the names 
and addresses of stockholders owning or 
holding one percent or more of total amount 
of stock. If not owned by a corporation, the 
names and addresses of the individual owners 
must be given. If owned by a firm, company, 
or other unincorporated concern, its name and 
address, as well as those of each individual 
member, must be given.) 

Jenkins Publications, Inc., 198 South Alva- 
rado Street, Los Angeles 4, Calif.; Jay Jenk- 
ins, Helene Jenkins, James E. Jenkins, Eloise 
Jenkins, 198 South Alvarado Street, Los An- 
geles 4, Calif. 

3. That the known bondholders, mortgagees, 
and other security holders owning or holding 
1 percent or more of total amount of bonds, 


mortgages, or other securities are: (If there 
are none, so state.) None. 
4. That the two paragraphs next above, 


giving the names of the owners, stockholders, 
and security holders, if any, contain not only 
the list of stockholders and security holders 
as they appear upon the books of the company 
but also, in cases where the stockholder or 
security holder appears upon the books of 
the company as trustee or in any other fidu- 
ciary relation, the name of the person or cor- 
poration for whom such trustee is acting, is 
given; also that the said two paragraphs con- 
tain statements embracing affiant’s full 
knowledge and belief as to the circumstances 
and conditions under which stockholders and 
security holders who do not appear upon the 
books of the company as trustees, hold stock 
and securities in a capacity other than that 
of a bona fide owner; and this affiant has no 
reason to believe that any other person, asso- 
ciation, or corporation has any interest direct 
or indirect in the said stock, bonds, or other 
securities than as so stated by him. 
5. That the average number of copies of 
each issue of this publication sold or distrib- 
uted, through the mails or otherwise, to paid 
subscribers during the twelve months preced- 
ing the date shown above is . . . (This infor- 
mation is required from daily, weekly, semi- 
weekly, and triweekly newspapers only.) 
JAY JENKINS (Signature of Publisher). 
Sworn to and subscribed before me this 
24th day of September, 1948. 
[Seal] SUSAN McCONNELL. 
(My commission expires June 4, 1951). 
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